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‘48 period, three to go. 
+ * * 


No, Nora, October’s designation 
as National Hunters’ Month has 
nothing to do with those political 
hacks who make all dealers their 
target for the bad judgment of a 
few. 


Double 10%? 


Don’t be surprised, say some of | 
the more substantial soothsayers in | 
Washington, if the present 10 per- 
cent voluntary steel allocation plan 
rises to around twice that figure in 
the near future. 


* + 


Here and There 


The nation’s capital is hearing the 


story that if a U.S. firm sought to 


establish a foreign branch it would | 
probably not get governmental aid, | 


but instead would be indicted. 

By contrast, the story goes, an 
English firm making a _ similar 
move would get full cooperation 
from No. 10 Downing St., and all 
other departments that could lend 
a hand. 


+ 
Oversight? 
Looks as though there might be 
as much as a two-year delay in 
getting an anti-diversion amend- 
ment before Tennessee voters be- 
cause the legislature had failed to 
order it on the November ballot. 
Such an order is required by the 
constitution, the state attorney 
general ruled last week. He did 
rule, however, that the delay may 
be lessened by ordering it on the 


ballot in some subsequent election. 
am 7 a 


Keller’s Day 
“K. T. Keller Day” was observed 
in Mt. Joy, Pa. Thursday when 
schools and business places closed 
to welcome the 
return of the 
president of 
Chrysler Corp. 
Keller was 
born at Mt. Joy 
in 1885 and at- 
tended school 
there. A_ civic 
celebration fea- 
turing parades 
and the presence 
of Gov. J. H. Duff 
S. F. etter of Pennsylvania 
highlighted the celebration which 
carried — over into L into Lancaster, Pa. 


+ * 


U.S. Dealer-Maker 


The Newspaper of the Industry 


Top Cars 


New car_ registrations for 
seven months, plus 32 states for 
August: 

|] 1948 Pos. 

|} 1—438,388 
2—235,397 
3—206,200 
4—154,692 
5—142,440 
6—132,896 
7—112,575 
8— 91,861 
9— 76,673 
10— 73,325 
li— 72,231 
12— 71,235 
13— 65,174 
14— 49,698 
15— 48,612 
16— 43,354 
17— 35,399 
18— 17,5138 
19— 17,405 15,160—18 

20— 14,781 ys 14,477—19 

Total All Makes 

2,109,331 1,914,360 
For further details see page 

22, today’s issue. 


Ford Shuffles 
'Delivery Prices 


On 2 Models 


DEARBORN. Ford Motor Co. 
last week shuffled prices on two of 
its Ford models, lowering the ad- 
vertised-delivered price of all club 
coupes $15 and increasing all two- 
door sedans the same amount. 

Dealer discounts were unaffected 
in the price action, a Ford spokes- 
man said. 

Effective Oct. 1 the Ford six- 
cylinder club coupe will sell for 
$7.50 less than 
Plymouth and $93.50 more than the 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Nash 
Hudson 
Kaiser 
Mercury 


Chrysler 


1947 Pos 
400,649— 1 
314,064— 2 
191,438— 3 
143,106— 4 
127,216— 5 
123,578— 6 
111,331— 7 


42,527—13 
26,885—15 
23,616—17 
32,140—14 

9,243—20 





door sedan will be $27.50 more than 
the Plymouth and $112 more than 
the Chevrolet. 


Following are current advertised- 
delivered prices of the lowest- 
priced Ford, Chevrolet and Plym- 
outh models—prices which include 
federal taxes and dealer delivery 
and handling charges: 

"48 "48 "49 
Chev. Plym. Ford Six 
$1,371 $1,455.50 $1,473.50 

1,313 1,397.50 1,425.00 

1,323 1,424.00. 1,416.50 

1,244 1,360.75 1,252.00 | 

1,750 1,872.00 1,886.00. 
2,013 2,082.75 2,119.50) 


4-dr. sed. 
2-dr. sed. 
Club cpe. 
Bus. cpe. 
Convert. 

_| Stat. wag. 





Licensing 


Urged by Wisconsin Assn. 


ADISON, Wis.—The Wisconsir 
Automotive Trades Assn. has 
asked Congress to write a federal 
law for interstate trading in auto- 
mobiles which will afford the same | 
protection against unfair practices | 
in manufacturer-dealer relations 
as is now afforded under Wiscon- 
sin law governing the licensing of 
car manufacturers and retailers. 
‘The proposal was submitted in 
writing by Louis Milan, executive 
manager of the association, to the 
monopoly subcommittee of the 
Small Business committee of the 
House of Representatives. 

“The Wisconsin Automotive 
Trade Assn. simply desires to 
suggest a constructive course of 
action at the national level for 
the purpose of eliminating or pre- 
venting present or future selling 
methods by manufacturers which 
prevent dealers from acting as 
free, independent businessmen,” 
Milan declared. 


Milan also asked that “present 


federal legislation and regulations | 


be explored and developed to in- 
(Continued on Page 10, Col. 1) 


ASHINGTON.—Cancellation of 

a House small business com- 
mittee hearing in Detroit on auto 
trade practices does not affect the 
schedule of other hearings, it was 
learned here last week. 

Previous hearings in other 
cities had brought complaints by 


pressure. 


likely that any 
will be held later. 


jit is not 
hearings Can- 
|}that the committee had no con- 
| gressional member to preside at 
|the dates set (Oct. 1-2). 
7 * + 

EP. STEVENSON, Wisconsin 

Republican who had planned 
to conduct the Detroit hearing, 
withdrew after defeat in the pri- 
mary elections. 


Scheduled hearings for this week 
are: Oklahoma City, Oct. 8, and 
| Houston, Tex., Oct. 12. The com- 
mittee will proceed as planned on 


these unless, as in the case of 
(Continued on Page 31, Col. 4) 





the comparable | 


comparable Chevrolet. Ford’s two- | 


auto dealers of alleged factory | 


It was said in Washington that 
Detroit | 


| cellation was attributed to the fact | 
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Offers Aid, Will Fight Unfairness .. . 


DzTROI 


ry 


THIS WEEK—NET PAID ABC 


35,715 


$8 Per Year, 25c Per Copy 


NADA’s Factory Policy 


ASHINGTON. —A general 

statement of policy, designed | 
to bring about more complete co- 
operation between the manufactur- | 
ing and distributing branches of | 
the automotive industry, was) 
mailed late last week by NADA| 
to its 33,000 members and to exec- | 
utives of car and truck manufac-| 
turing concerns. 

At the same time, all members 
of NADA were requested in a 


letter by President Ben T. 
Wright to supply certain infor- 
mation on an attached report 
form. Wright explained that the 
data requested in the confidential 
survey was deemed most essen- 
tial by the association’s Indus- 
try Relations committee for its 
guidance. 

The general statement of policy 
states that NADA’s Industry Re- 


lations committee, headed by Wil- 


THREE-RING COOPERATION FOR SAFETY—Automobile Dealers Assn. ef Indiana and the 


state Inter-Industry Highway Safety Committee cooperated in the 
Wilbur Young, assistant superintendent of the State Department o 
| loaned to the department for the use of Ross 


do not have driver training courses. 
such a course. Left to right: 


resentation of a car to 
Education. The car is 


Jackson, who will contact high schools which 


About one-fourth of Indiana's 800 high —— provide 
Executive Secretary Herman Schaefer of ADAI; 
chairman of the inter-industry committee; Young and Jackson. 


G. L. Schaus, 





Output Rebounds to 114,166 
As All Plants Operate 


By Bernie Thomas 
Associate Editor 
ITH ALL plants contributing to 
the effort for the first time in 
several weeks, U.S. vehicle output 
last week bounded back to 88,050 
cars and 26,116 trucks—a total of 


—| 114,166 units, according to AvTomo- 


TIVE News estimates. 

Resumption of final assembly 
at Packard and Chrysler plants, 
following settlement of the Briggs 
strike, resulted in the production 


| of 21,000 more passenger cars than 


in the previous week. Truck as- 
semblies throughout the industry 

also increased slightly. 

During the week ended Sept. 25, 
U.S. plants produced 66,968 cars and 
25,203 trucks—a total of 92,171 ve- 
hicles, according to revised tabula- 
tions. 

This week’s production should see | 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 

114,166 


97,206 
92,171 


| \K}7EW 
IN is 


an even greater increase. Nash and 
Hudson are gradually reaching vol- 
ume output, and Chrysler and Pack- 
ard schedules will likely be some- 
what higher. 
* * * 

NLESS unforeseen labor troubles 

interfere, U.S. plants should 
end the second week of October 
having produced more than four 
million vehicles during 1948. 

Combined U.S. and Canadian 
car and truck output is already 
over the four-million mark. 

But through last week, U. S. 
plants still had another 132,000 ve- 
hicles to produce to reach that total. 

(Continued on Page 37, Col, 1) 


liam L. Mallon, was created and 
given the responsibility “for de- 
veloping policies and programs to 
bring about more complete coop- 
eration and mutually satisfactory 
relationships between the manufac- 
turing and distributing branches of 
our industry.” 
* + * 

Area amplifying the point that 

the “inter-dependence of the 
manufacturers and the dealers 
calls upon both branches of the 
industry to recognize the rights 
and responsibilities of each,” it is 
pointed out that NADA will con- 
tinue to: 

“1. Oppose discriminatory leg- 
islation affecting either the man- 
ufacturing or distributing branch 
of the industry. 

“2. Work for the promotion of 
model laws and the enactment 
of such legislation as will bene- 
fit the trade and the public. 

“3. Seek, through cooperative 
efforts, the correction of any un- 
fair or unbusinesslike practices.” 

In conclusion, the statement 
says: “It will be the policy of 
NADA, through its Industry Re- 
lations committee, to carefully 
analyze such complaints as may 
be expressed by either the dealer 
or the manufacturer, and to en- 
deavor to arrive at a corrective 
suggestion—such suggestion to be 
submitted to all parties concerned 
in a manner that clearly explains 
the reasons prompting the sugges- 
tion. 

“NADA, through its Industry Re- 
lations committee, stands ready to 
participate in a fair and impartial 
manner in the discussion of any 
given subject affecting, on a na- 
tional basis, the manufacturer, 
dealer, or the public. 


“It shall be the duty of the In- 
dustry Relations committee to con- 
duct such investigations, studies 
and researches as may be neces- 
sary and advisable to compile fac- 
tual data and gather information, 
the knowledge of which will be 
useful and valuable to the trade 
toward improving the efficiency of 
its operation.” 

v e « 
[Ext of NADA’s Industry Rela- 
tions policy statement: 

“The manufacture and distribu- 
tion of automobiles is one of the 
country’s largest and most impor- 
tant industries. Hardly any other 
industry so vitally affects the na- 
tional economy. Throughout the 
years, during which the automo- 
bile industry has been built to its 
present greatness, it has been di- 

(Continued on Page 35, Col. 1) 


Losing Mass Market? 


Threats to Industry Cited at NUCDA Parley; 
Marker President; Detroit Picked 


By Bob Finlay 

Managing Editor 
YORK.—The auto industry 
losing the mass consumer 
| market—and that may have catas- 
| trophic results, Arthur J. Morris, a 


| key figure in the installment credit 


field, told more than 500 delegates 


|to the National Used Car Dealers 


Last Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page 37. 


Assn. convention here last week. 

Morris said that talk to the ef- 
fect that booked orders make it 
impossible to get early delivery 
on new cars until 1951 is “organ- 
ized propaganda to keep alive the 
sellers’ market in the face of hon- 
est facts.” 


Conditions building up, he said, | 


give used-car dealers the opportu- 
nity to capture the largest part of 
the mass consumer market.” How- 
ever, he said that new merchandis- 
ing methods would be necessary. 
Morris claims to have originated 
installment auto financing in this 
country over 40 years ago when he 
founded the first Morris Plan bank. 
He now holds the offices of presi- 
dent or chairman of the board of 
several financial institutions. 
* * « 
closing banquet, Rep. 
Keogh, Brooklyn 


T THE 
‘4% Eugene J. 


| Democrat and a member of a con- 


gressional committee on small busi- 
ness, suggested modification 
(Continued on Page 11, Col. 1) 
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New ‘Trust-Busting’ Drive: 


Alcoa Faces U.S. Suit; 


G M-duPont 


HILE the anti-trust division of 

the U. S. Department of Jus- 
tice was pressing monopoly 
charges against the Aluminum Co. 
of America in New York, it was 
preparing last week to investigate 
the books and records of duPont, 
General Motors and 11 other com- 
panies. 

Subpenas for business records, 
some dating back to 1915, have 
been issued in Chicago by a 
grand jury against these com- 
panies: 

E. I. du Pont de Nemours & Co., 
General Motors Corp., U. S. Rub- 
ber Co., Ethyl Corp., North Ameri- 
ean Aviation, Inc., Kinetic Chemi- 

cals, Inc., Bendix Aviation Corp., 
Remington Arms Co., Christiana 
Securities Co., du Pont Securities 
Co., General Industries Co., Dela- 
ware Realty and Investment Corp., 
and Rubber Securities Co. 
> * + 


i= DETROIT, auto industry ob- 
servers were inclined to string 
along with the sentiments ex- 
pressed by Roy A. Hunt, Alcoa 
president, who characterized as 
“pure election year politics” the 
government’s charges against his 
company. 

Hunt’s blast followed the filing 
of a suit by the Justice Depart- 
ment in New York Federal District 
court which seeks an order direct- 
ing Alcoa to dispose of some of 
its plants and other properties. 

The tons of documents which 
have been subpenaed by the Chi- 
cago grand jury are expected to 
reach train-load proportions. 
Federal lawyers will pore over 
them in an attempt to decide 
whether to institute civil or 
criminal action. 

It is believed the government in- 
tends to investigate alleged monop- 
olistic practices by du Pont and 


B-O-P to Open 
Assembly Plant 
In Mass. Oct. 13 


DETROIT. — Formal opening of 
the newest Buick-Oldsmobile-Pon- 
tiac assembly plant, at Framing- 
ham, Mass., will be held Oct. 13, it 
was announced here by J. E. Good- 
man, general manager of the B-O-P 
Assembly division. 

Built on a 178-acre site, the new 
plant has over 1,000,000 square feet 
of production area floor space. 
When the floor space of adminis- 
trative and other units is added, 
the total reaches 1,200,000 sq. ft. 

GM officials said the plant now 
employs about 1,000 hourly workers 
and that some production is going 
on. 

The new unit, which will serve 
New England, is one of three 
such plants built since the end of 
the war. The others are at Wil- 
mington, Del., and Atlanta, Ga. 

Top GM executives, headed by 
President C. E. Wilson, will be at 
+ aecimaas for the formal open- 
ng. 


Firm Sold, Then Burns 


COTTAGE GROVE, Ore. — Fire 
of undetermined origin caused 
damage of upwards of $25,000 to 
Cottage Grove Motors (Chevrolet- 
Oldsmobile). The owner, Tommy 
Clapp, had purchased the business 
a week prior to the fire. 





Tie Sifted 


the company’s ownership of stock 
in other companies in order to de- 
termine whether competition has 
been restricted through an inter- 
change of products allegedly made 
by them. 

In the case of GM and du Pont, 
the demanded records call for in- 
formation on company intersales as 
well as detailed facts concerning 
stock transactions, names of offi- 
cers including sales and purchas- 
ing managers, and security hold- 


ings. 
* * + 


T= TWO companies were also 
ordered to report all facts on 
the purchase of stock in GM Se- 
curity Co., Chevrolet Motors Corp., 
Rubber Securities Co. and Interna- 
tional Freighting Corp. 

All records showing total sales 
and purchases dating back to 1915 
were ordered produced by GM and 
du Pont. The same information 
was requested of U. S. Rubber 
starting in 1927, Bendix and North 
American starting in 1928, Rem- 
ington Arms starting in 1931 and 
Ethyl Corp. and Kinetic Chemieals 
starting in 1940. 

Whether or not the govern- 
ment’s action was motivated by 
the impending elections, it seem- 
ed apparent that anti-trust legis- 
lation would assume an impor- 
tant role in the coming year. 

In Washington, a Justice Depart- 
ment official said that anti-trust 
actions were being intensified and 
indications were that the program 
to break monopolies would develop 
into the most ambitious in history. 

Although neither GM nor du Pont 
officials would comment on the 
subpenas issued in Chicago, Alcoa’s 
president had plenty to say about 
the government’s suit in New York. 

In addition to accusing the Jus- 
tice Department of playing “elec- 
tion year politics,” Hunt also 
charged the department with at- 
tempting to delay the trial for the 
past 18 months. 

The Alcoa chief also denied that 
his company has a monopoly in 
the aluminum ingot business. He 
said that Alcoa competitors con- 
trol half of this market as a result 
of buying or leasing war plants, 
which Alcoa said it built for the 
government without fee or profit. 


AKRON.—The 50th anniversary 
of the Goodyear Tire & Rubber Co. 
will be celebrated with a three-day 
program here beginning Wednes- 
day (Oct. 6), it is announced by 
P. W. Litchfield, chairman of the 
board. 

Participating will be some 1,700 
Goodyear executives, several hun- 
dred of whom are being called 
home from all parts of the U.S. and 
from practically every foreign na- 
tion outside of the Soviet sphere. 

Featuring the program will be 
dramatic reviews, a motion pic- 
ture produced especially for the 
celebration, business sessions, ad- 
dresses by top officials and a ban- 
quet in the company’s gymnasium. 

The Akron celebration will serve 
as a forerunner for anniversary 





DeSOTO DEALERS VISIT PLANT—Seven Srtote-Peenene dealershi 
e 


ninth dealers’ personnel conference conducted 


sgement in Detroit, toured the 
Edwerd L. Fretwell jr.. Oklahoma City; 
Fairmount, W. Va.; ieokes ©. Taylor, 


DeSoto factory and met plant officials. 
Wilfred Rexeisen, St 


officials, attending the 
Chrysler Conference of Business Man- 
Left to right: 
Dominick Oliveto, 


by t 


Paul; 


ast Lansing, Mich.; J. 8. Wagstaff, DeSoto vice- 


esident in charge of sales; Francis A. Arndorfer, Milwaukee; Robert D. Hall, Brockton, 


» and Edward R. 


Lievendag, Flushing, N. Y 


Goodyear Marks 50th Year 


Firm’s 450 Millionth Tire Will Be Produced 
During Homecoming Week at Akron 





NASH DEALERS LEARN ‘49 PARTS SETUP—AI! 


to be announced 1949 Nas! 


according to H. A. Lotz, director of parts and service. 
dealer bin planographs, bin labels, technical service man- 
ual, flat rate schedules, instructional sound slide films, other printed material, special tools, 


price lists, dealer parts systems 
as well as initial parts and accessory stock. 

the history of the industry to provide dealers 
prior to the introduction of a new car. 
Oct. 22. 


ing hands with Lotz; Floyd G. Sease, assistant general sales manager, is at the left. 


tion of the material is shown on the big wall 


The new Nash line will not be introduced until 
Shown receiving his material is Charies Dalgleish of Charlie's Nash (Detroit), shak- 





Munroe Resigns 
Chrysler Post; 


Becomes Dealer 


DETROIT.—Resignation of Stew- 
art W. Munroe as general sales 
manager of Chrysler division was 
confirmed last week by David A. 
Wallace, president of the division. 
Munroe will enter private business 
(as a Dodge dealer in Los Angeles, 
it was learned). 

Successor to Munroe, who has 
been in the auto industry for 38 
years, was not announced. How- 
ever, it appeared likely that it 


Somme 
ae way 6 
re ar neab 


me Coe 


rts and service requirements of the yet 
h are now being distributed to dealers throughout the country, 


The material includes all parts lists, 


It is said that Nash is the first manufacturer in 
with a complete parts and service ‘package’ 





A por- 





S. W. Munroe 4d. A. O'Malley 


board in the background. 


| would be Joseph A. O’Malley, who 
|has been Munroe’s assistant since 


4. Detroit Unions to Bid 
For Dealer Shop Workers 


By Mac Gordon 
Associate Editor 
FREE-FOR-ALL battle among 
garage-employe organizers con- 
fronted Detroit new-car dealers last 
week as a fourth labor-union group 
entered the fray. 

Local dealers voiced fears of 
possible jurisdictional disputes 
and mapped plans to wage a legal 
fight against unionizing efforts. 

It appeared that the long-expected 
drive for national supremacy in the 
shop workers’ organizing field was 
being centered in Detroit, where 
garage locals can enlist the re- 
sources of strongly entrenched par- 
ent unions. 

A year ago, Detroit’s largest deal- 
ers successfully withstood a UAW- 
CIO strike designed to bolster the 
union’s position with the garage 
workers. A back-to-work movement 
broke the sirike and cost the UAW 
all its contracts in the area. 

* * * 


pas FOR legal steps to combat 
the new union drives were dis- 
closed by Arthur M. Stringari, coun- 
sel for the Detroit Ford and Lin- 
coln-Mercury dealers’ associations. 

Stringari said the Detroit dealers 
would contend that the federal gov- 





dinners to be held in some 54 cities 
in this country where Goodyear has 
production or sales operations, and 
also in all foreign lands represented 
at the local gathering. 


Litchfield, in calling his family of 
executives back home, declared: 


“Goodyear’s development, prog- 
ress and history has fitted into 
the evolving pattern of this na- 
tion’s social, political and eco- 
nomic progress. At this point in 
our history we must re-focus the 
attention of our key personnel 
upon the broad responsibility of 
the company to the security and 
continued advancement of our 
company.” 

Affiliated with Goodyear for 48 
years, Litchfield “hired in” as a 
production man. 

Goodyear’s golden anniversary 
motion picture, “A Letter From 
America,” is a story of free oppor- 
tunity and enterprise under the 
American way of life. 

Production of the 450,000,000th 
tire, Litchfield said, marks another 
milestone in the company’s history, 
as it will introduce a new deluxe 
line of white sidewall super cushion 
low pressure nylon cords. 

Another feature will be the pro- 
duction of tires using the 600-mil- 
lionth pound of synthetic rubber 
produced by the Goodyear Synthetic 
Rubber Corp. at Houston, Tex., in 
operation only five years. next 
month. 

Special tribute will be paid F. A.* 
Seiberling, 88-year-old industrial- 
ist, who with his late brother, 
Charles W., founded the Goodyear 
organization on the site of the 
present general offices. 


ernment has no jurisdiction over 
their labor relations. The UAW has 
filed petitions for bargaining elec- 
tions at several Detroit garages 
with the NLRB, a federal agency. 

Michigan dealers, the attorney 
said, are not affected by interstate- 
commerce decisions because they 
get their cars and trucks from 
plants within the state. Studebaker 
and Nash dealers in Michigan are 
an exception to this. 

The NLRB ruled in a 3-to-2 deci- 
sion last spring that dealers were 
under the jurisdiction of the board 
and the Taft-Hartley labor law. The 
dealer involved in this ruling was 
Liddon-White Truck Co., Nashville, 
Tenn. 

* + * 
HE FOUR UNIONS involved in 
the current Detroit situation 
are: 
Garage Workers Local 415 of the 
(Continued on Page 30, Col. 1) 


Chrysler Opens 
Big Parts Depot 
At Newark, Del. 


NEWARK, Del.—Fourteen states 
will be served by a Delaware parts 
distributing center which will be 
formally opened here Friday (Oct. 8) 
by the Chrysler Corp. 

The building includes nearly 16 
acres of floor space, with facilities 
for handling and shipping replace- 
ment parts for Plymouth, Dodge, 
DeSoto and Chrysler vehicles and 
industrial and marine engines. 

This plant will serve dealers on 
the Atlantic slope from the New 
England states to the Carolinas. 
Other parts distributing centers are 
maintained by the corporation on 
the Pacific Coast, Illinois, Michigan, 
Georgia and Kansas. 

The Wilmington area was chosen 
for the new Eastern plant because 
of its central geographical location 





and the high-speed shipping facili- | 


1944, having entered the automobile 
business in 1917. 


Munroe has been with Chrysler 
for 27 years. He got his start in the 
auto business in 1913 at Chicopee 
Falls, Mass., as field representative 
for Stevens-Duryea. 


Coming to Detroit in his teens, 
Munroe took a special training 
course conducted by one of the 
leading car makers. He then be- 
came a used-car salesman, follow- 
ing which he joined Maxwell as 
manager of a distributorship in 
Syracuse, N. Y. 

Then came terms of service in the 
field forces of several automobile 
companies. He joined the late Wal- 
ter P. Chrysler in March, 1921, right 
after Chrysler took over the Max- 
well company, and has been with 
the Chrysler organization ever since 
it was launched in 1924. 

He was regional manager in Bos- 
ton and assistant director of sales 
with headquarters in New York. 
Then he was promoted to director 
of sales and assigned to the Detroit 
headquarters of the company. 

He was made assistant general 
sales manager in 1939 and general 
sales manager in 1941. 

The opportunity to get into a 
business that does not involve al- 
most constant traveling, the climate 
of California and the fact that a 
son, James S. Munroe, lives in Cali- 
fornia, were among the factors that 
entered into Munroe making the 
change, it was said. 


K-F Discounts 
Talk of Car 
Deal With Sears 


WILLOW RUN. —- Rumors that 
Kaiser-Frazer would build a new 
car to be distributed by Sears- 
Roebuck were discounted last week 
by a K-F spokesman. 

There was some “nebulous dis- 
cussion” of the subject, a spokes- 
man said, but it was emphasized 
that no agreement was reached. 

Speculation on such a deal arose 


|ties reaching the 14 states which| following the purchase by Sears of 


will 
| said. 


be served, Chrysler officials|a substantial 


in Kaiser 
Pa. 


interest 


Fleetwings, Inc., of Bristol, 


| Frederick C. Bahr, vice-president | K-F entered into discussions of this 
| and general manager of the Parts|purchase because it owns equip- 


| division of Chrysler Corp., and a 
| group of Detroit executives will be 
| hosts at the formal opening. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry .. . an esti- 
mate of more than 100,000 readers weekly! 


= _than _100 








ment in Fleetwings, where trunk 
lids and doors for K-F cars are 
built. 

It is reported that for some time 
Sears has desired to market a pas- 
senger car through its 2,000 retail 


stores. 





FOR HIGHWAY AND SKYWAY—The prototype of this scale model of the Aerocar is 


being constructed at Longview, Wash., 


according to Moulton 8B. Taylor, 


designer and 


manufacturer of the combination automobile-airplane. 
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(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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Dealers tell me 


By John 0. Munn 


ECENTLY there came into my| cess can come to a business except |At End of Line 


possession a speech made by|from being at all times careful to 


David Geffen (DeSoto), Utica, N. Y., 


explain why we cannot deliver cars, 


to his employes. Geffen, like a good | or why shortages exist in parts so 


many dealers, came up the hard 
way as a used-car operator. 

His staff was celebrating the 34th | 
anniversary of the business. I am 
repeating below his speech in its | 
entirety, because it is a good ex- | 


ample of a dealer attempting to} 


use the influence of his own staff | 
as an aid in developing good public 
relations. 

Geffen is a generous individual 
and I am sure he will not object 
to any dealer making use of his 
thoughts as a means of solidify- 
ing and unifying internal rela- 
tionships, and the indirect influ- 
ence a dealer’s staff can generate 
in bringing about better public 
understanding. Geffen’s speech 
follows: 

“Tt is a pleasure to extend my 
heartfelt and sincere greetings to 
my fellow workers on this occasion 
that marks the 34th anniversary 
of our business. I am sure it is 
appropriate for me to extend to you 
greetings from our friends and cus- 
tomers. 


“It is pleasing and gratifying to | 


me to recognize each and every one 
of you as having a part in making 
this anniversary possible. Statisti- 
cally nine out of every 10 busi- 
nesses fail within the first five years 
of their experience. Ours has lived, 
grown and expanded in spite of a 
deep depression and two wars 
largely through the cooperation of 
loyal employes. 
. 7 * 

Criticism Engendered 
By a Few Dealers 

E CANNOT live, expand, and 

find security in past achieve- 
ments alone. With the upset world 
conditions and modern competition, 
we cannot rest on our past laurels. 
Our past history is but a stepping 
stone to future success. Our past 
experiences are but guide posts to 
direct us in the future. 

“We in this organization are one 
of the units in this nation which 
furnishes people with individual, 
personal transportation. During the 
war we suffered a shortage of both 
manpower and parts. And it is a 
painful memory that too frequently 
we could not adequately take care 
of the needs of our customers, al- 
though each of us did the best we 
could. Since the war we have suf- 
fered in a shortage of new cars and 
much to our sorrow have not been 
able to take care of the public 
demand. 

“These shortages in the auto- 
mobile retailing business, while 
we have tried to explain them, 
have brought criticism on the 
part of the public. This criticism, 
which we share through no fault 
of our own, has been developed 
nationally, with influence locally, 
because a small percentage of 
dealers have taken advantage of 
the situation. They have been 
curt to their customers, and de- 
livered new cars in a manner not 
above ‘suspicion. 

“This failure on the part of a few 
operators has cast a reflection on 
all dealers, including ourselves. It 
has been a shortsighted policy, but 
we in this organization know that 
no real growth or no enduring suc- 
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|that everyone will understand and | 


appreciate our difficulties. 
* + * 


Make Sure Customers 


Know the Facts 


“IN STRESSING the necessity of 
constantly and continuously ex- 


plaining carefully to each customer 


why we cannot currently take care 
of them, let me express the thought 
that we should make up for our 
customer’s disappointment by ener- 


| getically endeavoring to serve each 
| more efficiently. 


“Customers not only need to feel 
and see the effects of our attitude 
towards them and our concern for 
their welfare, but at the same time 
need to have an understanding of 
our problems and our ideals. 


“Understanding, in fact, is the 
basis of all confidence, Our cus- 
tomers will be more friendly to 
us and be more satisfied with 
their purchases if they know we 
are striving to please them, than 
if they make exactly the same 
purchase without that knowledge. 
And that impression, in the minds 
of the general public, is what 
brings any customer into our 
place of business with confidence 
that they will be treated right. 

“I feel that, with lack of knowl- 
edge on the part of the public, the 
tendency to accuse all dealers for 
the failure of a few is a problem 
we must currently keep in mind. 
We must keep these accusations 
uppermost in our minds, because if 
we don’t strive to combat them it 
may easily lead these misconcep- 
tions into fixed beliefs. 

“I don’t believe that there is any 
reason why a progressive and re- 
sponsible automobile merchant need 
suffer any longer from ill will gen- 
erated by radio, magazine and 
newspaper reports of the errors of 
a few. We here have always lived 
up to certain standards and ideals 
in the conduct of this business. 
You all have helped carry out this 
policy. We as individuals can help 
overcome the lowering of the esti- 
mation of automobile dealers in 
general on the part of the public 
if all of us will regularly and con- 
sistently in all of our personal con- 
tacts with neighbors, friends and 
customers, by acts and words, indi- 
cate like Caesar’s wife—-we are 
above suspicion. 

+ * * 
‘We Must Increase 
Utility Value’ 
T= reason I emphasize this 
particular situation is that we 
are dealing with people more than 
in products. Our problem is to fur- 
nish the people of Utica with safe, 
sure, economical transportation. We 
are selling a service to them. Our 
job is to increase the utility value 
of their vehicles. And we ought to 
be known as automotive merchants 
in the fullest sense rather than as 
merely a seller of cars. 

“It is the use a customer gets 
out of his car, rather than the 
product itself, which makes the au- 
tomobile a preferred investment in 
peoples’ lives. It is the realization 
of this fact that instills my con- 
fidence in the future growth of this 
business. More people, rather than 
less, are going to demand cars. 

“As far as we are concerned, by 
working in unity together we can 
get a greater percentage of the 
service work in this territory. Our 
country is an automobile country. 
Automobiles have revolutionized the 
lives of the people who live here. 
Their use has brought people more 
freedom and more opportunity. It 
has changed the complexion of our 
communities. 

“The automobile industry now 
furnishes employment for one out 
of every seven workers. We have 
contributed our share to this phe- 
nomenal growth. Cities, nations 
and the world gain their security 
and opportunities only by the de- 

(See MUNN, Page 30, Col. 5) 







Threats 


Cited at 
Lush Years Held 


But Profits Are Likely 
| To Continue; Road 
| Lag Is Assailed 


LOUISVILLE. An attitude of 
cautious optimism was advocated 
by Charles W. Williams, professor 
of economics at the University of 
Louisville, in a talk last week be- 
fore the fall meeting of the Ken- 
tucky Automobile Dealers Assn. 


Williams foresaw an end “be- 
| fore very long of the lush years.” 
However, the economist did not 
expect credit curbs to have much 
lasting effect on used-car sales. 

He said that profits have been 
successively increased during the 
past three years and that he 
“would not be surprised if that 
trend continued into 1949.” 

But Williams cited increasing 
prices on food, clothing and other 
articles, and warned of a “subtle 
competition.” 

U. S. Senator John S. Cooper 
was the principal speaker at the 
association’s noon luncheon, de- 
voting most of his remarks to the 
subject of public roads. 

Cooper said he was disappointed 
with the slow progress being made 
in building strategic and other 
roads under the federal system. 

At the close of his speech, Cooper 
touched briefly on the current sit- 
uation in Berlin. He discarded both 
appeasement and hasty action as 
being unwise in the present situa- 
tion. 

Speaking at the banquet which 
closed the meeting was Dr. 
Ralph L. Lee, head of employe 
relations for General Motors 
Corp. 

Other speakers on the program 
were Robert W. Kneebone, man- 
aging director of the Nationai 
Automobile Dealers Assn.; D. C. 
Burdette, of the Ford Motor Co., 
who spoke on service promotion; 
William Randolph, executive secre- 
tary of the West Virginia Automo- | 
bile Dealers Assn., and H. Clyde} 
Reeves, Kentucky commissioner of 
revenue, who discussed a new legal 
form which all Kentucky dealers 
are now required to file with the | 
state. | 
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Auto Market 
.» Colo. Parleys 


‘New Curbs Seen 





HOT TIME IN CHICAGO—The climax of a 


safety drive sponsored by the Chicago Auto- 
motive Trade Assn. 
jalopies were set afire on _the lake front. 


Ga. Dealers Open 
1948 Convention 
At Savannah 


SAVANNAH, Ga.—Two main 
speakers will highlight the annual 
convention of the Georgia Automo- 
bile Dealers Assn., which opened 
here yesterday (Oct. 3) and will run 
through Tuesday. 

Entertainment has been planned 
for an attendance of more than 500 
members and their wives. At 8 a.m. 
today (Oct. 4), the board of direc- 
tors of the Georgia group were 
scheduled to meet with Savannah 
dealers as their guests. 

Herbert M. Gould, assistant gen- 
eral manager, Motors Holding divi- 
sion, General Motors Corp., later in 
the day was slated to address the 
delegates on “Planning Ahead for 
Competitive Selling.” 

Tomorrow’s opening session will 
feature an address by Frank W. 
Lovejoy, of Socony Vacuum Oi! Co., 
on “It Is Later Than You Think.” 
Election of new officers will be held 
in the afternoon. 


Suvtant ful Bid 


RALEIGH, N. C. Sir Walter 
Chevrolet Co. reports a successful 
contract bid to supply the state 
with 120 sedans at a total cost of 
$155,655.60. 





S. C. Dealers Expect 1,000 
For Parley Oct. 17-18 


COLUMBIA, S. C. — Preliminary 
plans for the 1948 convention and 
equipment exhibit of the South | 
Carolina Automobile Dealers Assn., 
to be held Oct. 17-18 at Sheraton 
Bon Air hotel in Augusta, Ga., were 
announced last week by W. A. Mc- 
Elveen, association president. Near- 
ly 1,000 dealers and their wives are | 
expected to attend. 

The two-day program will fea- 
ture speakers headed by U.S. Sen. 
Burnett R. Maybank and Ellis 
Arnall, former governor of Geor- 
gia, together with several govern- 
ment and industry officials; a 
street parade in downtown Au- 
gusta; new model car and equip- 
ment exhibits; a beauty pageant, 
fashion show, two name bands, a 
pool-side cocktail party, and a 
floor show as major attractions. 


Other speakers will include Mayor 
W. D. Page, of Augusta; McElveen; 
William F. Patterson, of the U.S. 
Department of Labor; A. H. Easter- 
by, of Greenville, chairman of the 
Equipment Exhibit committee, and 
D. C. Barnhardt, assistant manag- 
ing director of NADA. 

The beauty pageant will feature 
more than 30 girls, each riding in 
1948 and ’49 model cars. 

A pageant queen will be selected 
by an out-of-state board of judges. 
The winner will be conducted on a 
week’s tour of Northern and East- 
ern cities, ending in Detroit, where 
she will be feted by the automobile 
manufacturer whose car she spon- 
sored in the contest. 

First draft of the convention 











program has just been completed 
by McElveen and Mrs. Ella W. 
Ford, executive secretary, 

Radio Station WGAC-ABC will 


broadcast the convention’s activi- | 


ties. The station will make its regu- 


lar morning and noon news broad- | 


casts direct from the convention. 


On the House 


even “humble” newspapermen). 


think.” . .'. 





Wemhoff 
nation could well postpone arrival of a buyer’s market for an- 


other year or two.... 


shy of the 1,000 mark. 


was reached when 50 


due 





When will the seller’s market end? Frankly, no one knows (not 
There’s been a lot of talk lately on 
the probability of the buyer’s market coming “quicker than you 
Some sales managers believe dealers 
will really have to sell cars by next fall, citing the 
continually rising prices and stricter credit terms 
—not lack of demand—as the chief factors. ... 
Now comes into the picture the fact that some 
high-placed government authorities and observers 
believe we’re headed for a war with Russia in the 
not-too-distant future, or at least heavy prepara- 
tions for war.... 

Such huge war expenditures would not only 
release more billions of dollars in the nation, 
but also would consume large quantities of 
materials which could further tighten produc- 
tion of cars and other items... . 


Montana Automobile Dealers Assn. has 
set up an annual scholarship at Montana State University. .. . 
We're glad to see several state associations hire publicity agents 

to promote their conventions, but we’d like to see more facts and 

fewer flowers in their releases... . 

addition of 30 new members and (at last report) was only seven 


Hitting Buyers 
Van Nortwick Expects 


Truck Sales to Stay 
Above Prewar Level 


DENVER. — Reimposition of in- 
stallment credit controls, coupled 
with the present high cost of liv- 
ing, means that many deserving 
consumers who are in the need of 
better automotive transportation 
have been taken out of the market 
for no better reason than political 
expediency, Alan G. Rude, vice- 
president of Universal CIT Credit 
Corp., told the members of the 
Colorado Automobile Dealers Assn. 
last week at the 15th annual con- 
vention. 

Lawrence C. Martin, associate 
editor of the Denver Post, told 
members of the association that 
the ECA program for the eco- 
nomic recovery of Europe will 
have a greater future impact on 
the automobile business. 


Martin said that while the ECA 
program showed great promise, 
the allocation of steel, motors, 
auto parts and other items will 
have a direct result of reducing 
automobile production and trade 
in this country. 

Arthur C. Shelby, retiring presi- 
dent of the association, presided. 

Rude said that the new install- 
ment credit regulations placed 
the purchase of a new automo- 
bile beyond the reach of great 

numbers of car buyers. 

He emphasized the individual re- 
sponsibility of each dealer to re- 
build public confidence and urged 
the support of all dealers for the 
effcrts of state ad national asso- 
ciations to obtain this objective. 

Reasons why future truck sales 
may continue to be larger than 
prewar were outlined by L. F. Van 
Nortwick, director of Dodge truck 
sales. They include: 

1. New vehicles will replace old 
ones as operating costs become too 
much out of line. 

2. New uses for trucks are being 
developed constantly. 

3. Improvements in engineering 
and design will provide operating 
savings which in turn will cause 
old trucks to be replaced. 

The association adopted resolu- 


|tions pledging fair customer treat- 
|ment on deliveries and tradein al- 


lowances, calling for an end to 
diversion of highway user taxes 
and promising dealer support in 
traffic safety programs. 

E. J. Barnes of Sterling was 
elected president. Named vice-pres- 
idents were Tom Young, Walsen- 
burg, and Claude A. Leukens and 
George D. Ray, both of Aurora. 

L. W. Smead, assistant general 
sales manager for Ford, spoke at 
the convention banquet. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers and 
dealers in motor vehicles, parts and accessories. {2. A fair profit to the 


avTomotive r i 
dealer on every used vehicle accepted in partial payment for a new car or 





; truck. 43. Every dollar of gasoline tax collected by state or federal govern- 
ments applied to the building and maintenance of highways. § 4. The elimina- 
a tion of governmental and bureaucratic controls over this industry. 95. A 
a return to the prestes of independence and the rewards of applied energy 
and ability, which made America and gave more of her citizens more of 


uews the better things of life than anywhere else in the world. 


When the ‘Brotherhood 
of Man’ Isn‘t 


7HAT ABOUT this “brotherhood of man” stuff? Every- 
body’s for it, but what does it mean? 


When 170 Briggs plant guards—ironically hired to keep 
order—struck over demands for pay for 10 minutes of 
NON-working time, 25,000 production workers stayed away 
from their jobs—in the name of brotherhood of man. 





Lack of bodies from Briggs shut down Chrysler and 
Packard. Lack of production of cars had repercussions on 
thousands of auto dealers and auto suppliers. 


More than 100,000 men were workless—and payless—for 
some two weeks. It has been estimated roughly that they 
lost $15,000,000 in wages. In an era of astronomical figures, 
that doesn’t sound like much. 

But get it down to shoes that thousands of kids won’t 
get, to meals that will be skimped, to misery that could be 
avoided—and then you wonder if that strike could be filed 
honestly under the title, “brotherhood of man.” 


It seems to us that cooperation of management and labor 
comes under the head of brotherhood of man, too; that 
workers also owe a responsibility to themselves as indi- 
viduals. 

Union leaders, it seems to us, too often seriously harm 
their followers under the guise of brotherhood of man. 


No doubt there was a time that workers fought oppres- 
sion under the banner of “brotherhood of man.’’ Now, too 
often, they are being oppressed under that banner. 


This is an old story, and we know it. But we think it 
would be a wise policy to examine repeatedly the slogans 
of union leaders—and what happens as a result. 


* * * 


Opportunity? 


Gomes AUTO men see an opportunity in the used-vehicle 
field. They point out that while there are plenty of used- 


car dealers, there are few used-truck dealers, and at the) 


same time a real need for such dealers. 


Trucks are getting harder to sell. The few dealers in the 
used-truck field are enjoying a good thing, since they can 
practically set their own prices. 
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¢...a Wordin edgewise’ 


During the absence of Publisher 
George M. Slocum, who is attend- 
ing auto shows in Italy, France 
and England, his column is being 
conducted by sales leaders in the 
auto industry. 








By T. H. Keating 


General Sales Manager, Chevrolet 


EVER SINCE you left, George, 


the thought has been running 
through my mind that you are 
probably having some rather in- 
teresting experiences on the other 
side of the Atlan- 
tic. I wonder if 
the people over 
there have been 
told, as have the 
people in our 
own country, 
about what “high- 
binders” the deai- 
ers in America 
are? 

As you know, 
George, the im- 
pression through- 
out our land is that virtually every 
automobile dealer is out to chisel 
the public in every way possible. 
This is so unjust and unfair that 
I suspect the same _ impression 
exists abroad. As far as I have 
been able to find out, most of the 
news printed in foreign countries 
about this country is bad—they 
seem to specialize in featuring our 
poorest points to the exclusion of 
our good ones. 

If you have found this to be so, 
I sincerely hope that you have 
taken the time and the trouble to 
explain that the dishonest dealer 
is in the minority and that by 
and large the automobile dealers 
of this nation are men of high 
character who have, as a matter 
of fact, contributed perhaps more 
than any other single group to our 
economic stability and to our high- 
er standard of living. 

* * * 

YES, THERE are a few dealers 
whose misdeeds have been so wide- 
ly publicized that I am fearful the 
impression here is that all dealers 
are guilty to some degree. You 
and I know that this is not so and, 
when we look back upon the ma- 
jor contributions that the dealers 
have made to the welfare of our 
country and our people, it is gross- 
ly unjust. 

Do you recall, as I do, how in 
the early days of our industry 
the dealers gambled their own 
money to enter a business, the 
future of which at that time 
could not be foreseen? Not only 
did these pioneers put their sav- 
ings into this new business, they 
did a magnificent job of selling 
our products to the public and, 
therefore, were largely respon- 
sible for the subsequent accept- 
ance of our products which, as 
time went on, made it possible 
for the industry to grow to the 
gigantic proportions as we know 
it today. 

Without this devotion and deter- 
mination on the part of the deal- 
ers, we would not have the “Amer- 
ica on wheels” that exists at pres- 
ent. This outstanding example of 
our free enterprise system at work 
should be held in high regard by 
every man, woman and child in 
the United States. 

If you have had the opportunity, 
I know you must have gone on to 
point out to the people over there 
that without the vast automobile 
dealer organization, which had 
been established by 1941, this na- 
tion might have found itself vir- 
tually paralyzed soon after we 
went into the war. I doubt if the 
government will ever again curtail 
civilian transportation in time of 
war to the same drastic degree for, 
since hindsight is better than fore- 
sight, we now know that it ham- 
pered rather than helped in the 
war effort. 

. * 


* 

I MAINTAIN THAT if the deal- 
ers, with no new products to sell | 
and with their personnel reduced 
to an absolute minimum, had not 
performed such a miracle in keep- 
ing the wheels rolling, our ulti- 
mate victory might have taken 
months longer to achieve, and 
every month meant many lives. I} 
wonder, George, if the people in 
Europe know about this. Probably 
not because I think that even here 
in this country it has been for- | 
gotten by a good many people who 
should not be allowed to forget. 





T. H. Keating 





It has been since the war 
(See EDGEWISE, Page 31, Col. 5) 








‘First Car Maker? .....’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





Duryeas Credited 

Since reading your Sept. 6 edi- 
tion, there has arisen in our office 
a heated discussion as to who built 
the first automobile. Most of us 
were under the impression that it 
was the Haines brothers, but your 
columns mention the Duryea broth- 
ers. We would like to know direct 
—who did build the first gasoline 
automobile. — Wiuuam J. Huces, 
president, Queensbury Motors, Glen 
Falls, N. Y. 

Eprror’s Note: The question of 
who built the first gasoline-pow- 
ered automobile will probably be 
debated into eternity. However, 
historians generaly credit Charles 
E. and J. Frank Duryea with 
building, in 1893 at Springfield, 
Mass., the first U. 8. automobile 
powered by a gasoline engine. 

+ o* * 


Through Dealers 


It is with interest that we of 
Voltz Brothers, Inc., 2520 Indiana 
Ave., Chicago 16, Ill, have been 
following the various letters sent 
to Automotive News in the past 
few weeks regarding the sale of 
truck equipment through the truck 
dealer organizations. 

Voltz Brothers, Inc., a firm of 
76 years in the custom body field, 
has felt this transition perhaps 
greater than other organizations. 
Due to the exceptionally high cost 
of manufacturing custom bodies. 
our plans and method of operation 
were radically changed in 1945. 

We, at that time, decided to be 
distributors of various motor truck 
equipment and set up a definite 
sales policy that truck equipment 
would be sold only to authorized 
truck dealers. We have followed 
that plan 100 percent and have 
found 100 percent cooperation with 
the various truck dealers. We be- 
lieve that we are the first organ- 


| 





ization in Chicago realizing that 
the truck distributor should be 
available to assist the various 
salesmen in their efforts to sell 
truck equipment and have made 
the services of our salesmen avail- 
able to these dealers for this pur- 


pose. 

It has stimulated sales and has 
created a very fine relationship be- 
tween Voltz Brothers, Inc., and the 
various dealer organizations. After 
all, there is certainly nothing un- 
usual about this sales plan. There 
is certainly no half-way method to 
sell truck equipment through the 
truck dealer organizations. 

In 76 years of operation, Voltz 
Brothers, Inc., has achieved the 
reputation of being one of the most 
outstanding distributors and manu- 
facturers of truck equipment in 
the Chicago area.—R. Gorpon 
THorPe, sales manager, Voltz Bro- 
thers, Inc., Chicago. 





Coming Events 


OCTOBER 


Oct. 3-5—Biloxi, Miss, Thirteenth annual 
meeting, Automobile Dealers Assn. of 
Alabama. 

Oct, 3-5—Savannah, Ga. Georgia Automo 
bile Dealers Assn. annual convention, 

Oct. 7-12—Paris Auto Show. 

Oct. 11-12—Minneapolis (Hotel Radisson). 
Annual convention of Minnesota Automo 
bile Dealers Assn. 

Oct. 11-13—Los Angeles (Biltmore). Amer- 
ican Society of Tool Engineers semi- 
annual convention. 

Oct. 17-19—San Antonio, Tex. Annual con- 
vention, Texas Automotive Dealers Assn. 

Oct, 17-19 — Augusta, Ga, (Sheraton Bon 
Air hotel). Annual convention and equip- 
ment exhibit of South Carolina Automo- 
tive Dealers Assn. 

Oct. 21-22—Atlantic City (Hotel Traymore). 
30th annual convention of New Jersey 





Automotive Trade Assn. 

Oct. 22-25—Chicago (Hotel Sheraton). Sixth 
annual convention and trade congress 
National Auto Wreckers Assn. 

Oct. 25-26—Minot, N. D. North Dakota 
Automobile Dealers Assn. convention 

Oct. 27 - Nov. 3—London Auto Show. 








- Here’s what we will do to help 


2. anna 


. 


dealers earn plus profits 


1. Offer Porcelainize only as an exclusive New Car 
Dealer service. 
2. Create consumer demand by dominant national 
advertising. 
3. Maintain national field organization to instruct 
operators and assist in promotion. 
4. Furnish attractive Posters, Windshield Stick- 
ers, etc. FREE. 
5. Supply newspaper mats, radio scripts 
aad 
6. Make available mailing cards, enve- 
lope stuffers and information folders 
at less than cost. 
7. Provide Beauty Record Cards for 
follow-up file. 
No manufacturer has offered 
a more comprehensive pro- 
gram especially designed 
for New Car Dealers. 


TEAR OFF, FILL IN, MAIL 


FREEMAN & FREEMAN, Inc. 
Denver 9, Colorado 
PLEASE MAIL US without obligation, full informa- 
tion regarding PORCELAINIZE profits and “dealer designed” 
merchandising program: 
4 


nual 
e ) 


7 For evidence of 
0 


BIG RETURNS 


as well as full information regarding 
one of the smallest investments you 
ever made, mail this coupon now .. . 


To Attention of 


<a a 
Make of Car Sold__ 


FREEMAN & FREEMAN, INC. 


DENVER 9, COLORADO 





ix. ~~ a heh 
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First Sessions This Week .. . 


ATA Conclave to Draw 


Over 2,500 


WASHINGTON.—Major problems 
facing the trucking industry, in- 
cluding defense planning, taxation, 
restrictive legislation and greater 
safety, will be placed before dele- 
gates here this week when Ameri- 
can Trucking Assns. stages its 15th 
anniversary convention, Oct. 8-13. 
Attendance will top 2,500, advance 
registrations indicate. 

Speakers will include Russell J. 
Hopley, director of Civil Defense 
planning; Rep. Everett Dirksen, 
Illinois Republican and chairman 
of the House District of Columbia 
committee. 

Others are Harvey S. Firestone 
jr., head of Firestone Tire & Rub- 
ber; Eric Sevareid, chief Washing- 
ton correspondent and commen- 
tator for the Columbia Broadcast- 
ing System; Maj. Gen. Lewis B. 
Hershey, director of Selective Serv- 
ice, and Harrison Wood, commen- 
tator on the weekly “This Changing 
World” radio show. 

Beginning Oct. 4, managers of 53 
state trucking associations will hold 
preconvention meetings at ATA 
headquarters here. 

The convention itself will begin 
Oct. 8, with meetings of the 10 
ATA conferences — automobile 
transporters, contract carriers, 
film carriers, household goods 
carriers, irregular common carri- 
ers, local cartage carriers, oil field 
carriers, private carriers, regular 
common carriers, and tank truck 
carriers. 

Dirksen will address the first gen- 
eral luncheon Friday, and ATA’s 
National Truck roadeo committee 
will hold the written examinations 
for state roadeo champions. 

While the conferences continue 
their sessions throughout Saturday, 
semi-finals in the National Truck 
Roadeo will get under way at 8 a.m. 
on Fifteenth St. N. W., between 
Constitution Ave. and E St. 

Hopley will address the general 
luncheon on Saturday, at the Stat- 
ler hotel, while a separate ladies’ 
luncheon will be sponsored at the 
Mayflower hotel by Reo. 

The first general session of the 
convention will begin Sunday after- 
noon at 1:30. At this session, Ed 
J. Buhner, president of ATA, will 
make his annual report. Firestone 


Conn. Dealers 
Prepare for 27th 
Annual Meeting 


HARTFORD, Conn.—A. T. Broth- 
ers, president of the Connecticut 
Automotive Trades Assn., has an- 
nounced the appointment of a reso- 
lutions committee to prepare and 
bring in resolutions at the 27th 
annual meeting of the organization 
which will be held here at the Hotel 
Bond Oct. 12. 

At the same time Brothers re- 
vealed that Harry M. Sloate has 
been reelected a director from this 
state to NADA for a three-year 


t . 

The chairman of the resolutions 
committee is James R. Johnson of 
Hartford, while the members in- 
clude: J. C. Bednar, Bridgeport; 
R. E. Parsons, Farmington; Gordon 
H, Salmonsen, Waterbury; A. C. 
Hine jr., Hartford; H. H. Brown 
jr., New Haven, and W. W. Meek, 
New London. 





to Capital 


and Wood will also address the 


meeting. 

In the evening, the National 
Truck roadeo finals will be held, 
beginning at 8 o'clock, in the Na- 
tional Guard armory. 

Monday morning the associa- 
tions’ executive committee will 
begin a two-day meeting. Among 
other things, it will consider com- 
mittee reports from the national 
committee on street and highway 
safety, the truck leasing commit- 
tee, the committee on taxation, 
and several other special com- 
mittees. 

Also scheduled to begin their 
meetings on Monday are the na- 
tional committee on accounting, the 
national traffic committee, the safe- 
ty and operations council, the 
freight claim council, the commit- 
tee on industrial relations, the cre- 
dentials committe and the resolu- 
tions committee. 

Fruehauf Trailer will be host to 
the managers of state trucking 
associations at an 8 o'clock break- 
fast at the Mayflower. 

International Harvester will be 
host at Monday’s third general 
luncheon, also at the Mayflower, 
while Firestone will be host at a 
reception and buffet supper at 6:30 
p.m. in the Mayflower. 

The executive, traffic, accounting 
and industrial relations committees 
will continue their meetings 
throughout Tuesday. Other groups 
scheduled to meet Tuesday include 
the equipment advisory committee, 
the customer relations council, the 
National Truck roadeo committee, 
the policy committee and the nomi- 
nating committee. 

Goodyear Tire & Rubber will be 
host at .the luncheon for ATA 
officers, directors, conference direc- 
tors, state association officers and 
managers, members of ATA com- 
mittees, and their wives. 

Ford will be host at a hospitality 
hour at the Statler at 6 p.m. 

Except for the fourth general 
luncheon at the Statler, which 
will feature a talk by Sevareid, 
Wednesday will be devoted en- 
tirely to a business session of the 
board of directors. At this ses- 
sion, awards will be made to the 
winners of the Ith National 
Truck Safety contest and to the 
roadeo champions. 

In the evening, White Motor will 
be host for cocktails at 6:30 p.m. 
at both the Mayflower and the 
Statler hotels. 

Beginning at 7:30 p.m., the an- 
nual banquet will close the conven- 
tion. It will be held in two sections, 
one at the Mayflower and one at 
the Statler. The same program will 
be featured at each. 

The trucking industry, including 
its millions of drivers, will be given 
a special salute by the Interna- 
tional Harvester Co. 

Harvester’s radio program, “Har- 
vest of Stars,” featuring James 
Melton, will pay a special tribute 
to the driver and the highway 
transportation industry Oct. 6 over 
the CBS network. 

In an advertisement in national 
magazines and trade papers, a spe- 
cial tribute will be paid by Har- 
vester to American truck drivers. 
The ad was timed to coincide with 
the convention, and designed to 
support that organization’s continu- 
ing campaign for highway courtesy 
and safety. 





wt KANSAS CITY CONFAB—Representatives from Lincoln-Mercury dealerships in Ford 


otor Co.'s Southwestern region assembled in Kansas City for a one-da 


regional dealer 


aoe Ralph F. Lynn, Kansas City L-M district manager, presided. Participating were 
(from left): James J. Corbett, Corbett Motor Co., Memphis; Dick Price jr., Dick Price 
Motors, Inc., Wichita, Kans.; William W. Agnew, Armour Motors, Inc., Kansas City; Lynn; 


°. McDonaid, Wichita Falls, Tex.; 


J. Roy Murray, 


Roy Murray Motors, Corpus Christi ex., 


and Dick Clippard, Dick Clippard, “inc., Jackson, Tenn. 





















AT NASH SHOWING FOR BANKERS—Jesse Jones (center), 
aoe congratulates George W. Mason (left), 


1949 1949 Nash at the He at the Hotel Astor in New York. 











of Com- 
and 


former Secretar 
president of Nash-Kelvinator Corp., 
Doss, vice-president in charge of Nash sales, at the bankers pre-showing of the 








Tucker Assets $8 Million, 
Firm’s Affidavit Claims 


CHICAGO.—Thomas Thomas, at- 
torney for Tucker Corp., filed a 
controller’s affidavit before Judge 
Michael L. Igoe in Federal District 
court here showing the company’s 
total current assets at $8,446,206, 
as against current liabilities of 
$2,237,402. 

Entering of the statement proved 
Tucker’s counter-attack against a 
suit of receivership brought by two 
stockholders and a pair of deal- 
ers, represented by Attorney Luis 
Kutner. 

In the hearing that followed, 
Judge Igoe allowed lawyers for the 
complainants 20 days to file an 
amended statement, and upheld 
the Tucker motion to dismiss the 
current complaint on the grounds 
that its language was “so mixed 
up it is hard to understand.” 

Kutner, in behalf of the stock- 
holders and dealers, contended that 
the company’s assets had shrunk 
to a few million dollars without 
accounting for expenditures; that 
“allowing Tucker to handle the 
fortunes of this corporation is like 
handing a pyromaniac a box of 
matches,” and that the manufac- 
turer is stalling for time in the 
hope of ‘transferring assets to 
some other group and retaining 
himself as the operating head on 
a salary basis. 

The financial statement, supple- 
mented by information from 
Thomas in court that Tucker has 
built 28 automobiles and 22 others 
are more than 50 percent com- 


U.S. Workers 
Merit Security, 


Says Ford II 


PITTSBURGH.—Henry Ford II, 
president of Ford Motor Co., told 
this city’s chamber of commerce 
last week that an assurance of 
“steady employment, constant in- 
come and reasonable security” is 
not too much for any individual 
to expect. 

“I think,” he said, “they are 
things that industry, labor, govern- 
ment and education can team up 
to produce.” 

More and more, he added, the 
U. S. is becoming a nation of em- 
ployes and “more and more we 
must look at the problem of the 
individual from the viewpoint of 
the employe.” 

The most important challenge to 
business today, he declared, is de- 
fining the place of the individual 
in “our increasingly complex in- 
dustrial society.” 

First of all, he stated, the dig- 
nity of the individual and his con- 
fidence in himself must be pre- 
served. Second, “the fullest pos- 
sible play must be given to the 
creative impulse, and to the initia- 
tive which is one of our greatest 
national a: 





Palace Cc uts 


Trailer Prices 


FLINT. — Palace Corp. of Flint 
has announced reductions of from 
$100 to $300 in prices of its trailer- 
coaches. D. D. Arehart, president 
of the concern, said the price cuts 
were made possible by increased 
efficiency in production. 

The lower prices will be effective 
immediately, according to Arehart. 





pleted, disclosed that the principal 
assets are $1,888,749 in cash and 
government bonds; $4,351,905 in 
notes receivable from dealers in 
payments on franchises, and $1,- 
440,886 in inventories. 

Included among current liabili- 
ties are $596,264 in trade accounts 
payable, $118,000 in dealer deposits, 
$122,166 in customer deposits, and 
$198,225 due to distributors. Cash 
on hand at one time exceeded $17,- 
000,000, realized from the sale of 
stock and dealer franchise pay- 
ments. 


Gilmer Retires; 
Oldsmobile Ups 


Lee and Coleman 


LANSING.—A series of personnel 
changes in the Oldsmobile zone 
sales organization was announced 
last week by D. E. Ralston, general 
sales manager. 

The transfer of 
personnel is occa- 
sioned by the vol- 
untary retirement 
of R. C. Gilmer, 
zone manager for 
Oldsmobile in 
Boston for the 
past 15 years. 
Gilmer started 
with Oldsmobile 
in January, 1924, 

&. ©. Giimer and has_ served 
the organization in several capaci- 
ties during that period of time. 

Ralston said that Harry R. Lee, 
formerly manager of the Oldsmo- 
bile zone office in Memphis, will 
succeed Gilmer. Anthony D. Cole- 
man, Lee’s assistant in Memphis, 
has been promoted to zone manager 
there, and W. A. Smith jr., formerly 








A. D. Coleman Harry R. Lee 


budget director for the home office 
sales department, becomes assistant 
zone manager in Memphis. 

Lee has been employed by Olds- 
mobile in various capacities in the 
sales organization for the past 14 
years, while Coleman also has 14 
years of service with the company. 

Budgetary duties formerly super- 
vised by Smith are to be assumed 
by the organization and analysis 
department, under the direction of 
H. G. Ellis, Ralston said. 


[British Makers 


To Conform With 
Mass. Light Code 


BOSTON. —A small-sized dither 
was created here among owners 
of foreign-made automobiles when 
the Registry of Motor Vehicles sent 
out a circular letter to inspection 
stations restating the facts of the 
law concerning headlights and tail- 
lights approved for use in Massa- 
chusetts. 

The letter pointed out that for- 
eign-made cars in general and 
British-made Austins and Hillmans 
in particular do not have approved 
lighting equipment and that the 
original equipment must be re- 
placed with sealed-beam  head- 
lamps in the standard 7%-inch size. 

A. W. Devine, assistant to the 
registrar, admitted that inspectors 
have been overlooking these de- 
fects in the past because of the 
relatively small number of foreign 
cars on the road. 

He also stated that most, if not 
all, of the manufacturers and dis- 
tributors of foreign-made cars have 
underway a program for replace- 
ment of equipment which does not 
comply with state law. 

Spokesmen for British manufac- 
turers in New York said that alter- 
ations would be made to remedy 
the conditions. 

Leonard P. Lord, chairman of 
Austin Motor Co. of England, in 
New York on a business trip, said: 


“Austins with their standard 
equipment now conform to the 
standards of your strictest states. 
So far we have not met any trouble 
except in a few isolated cases. Cer- 
tainly Austin will take any meas- 
ures necessary to meet all state 
regulations.” 

Brian G. Rootes, regional director 
of the North American zone for the 
Rootes group, declared that ar- 
rangements had been made to make 
the necessary alterations on the 
Hillman-Minx. 

Exceptions to the _ restrictions 
against foreign-made cars are An- 
glia and Prefect automobiles and 
Thames light trucks. These ve- 
hicles, products of Ford Motor Co., 
of England, are equipped with 
headlights and other accessories in 
accordance with Massachusetts 
regulations, a company spokesman 
said. 


Indiana Dealers 


Plan 5 Meetings 


INDIANAPOLIS. — A series of 
five regional meetings for new-car 
dealers in Indiana has been an- 
nounced by Joseph E. O’Daniel, 
president of the Automobile Deal- 
ers’ Assn, of Indiana, Inc. 

O’Daniel said the meetings would 
be held Oct. 11, 12, 13, 14 and 15 at 
Evansville, New Albany, Indian- 
apolis, LaPorte and Ft. Wayne, re- 


spectively. 


Program speakers will include, in 
addition to O’Daniel: Frederick M. 


,| Sutter, Indiana NADA director and 


regional vice-president; M. R. Dar- 
lington jr., managing director of 
the inter-industry highway safety 
committee, and G. L. Schaus, chair- 
man of the Indiana inter-industry 
committee. 





More Room for Berry 


Berry Tractor and Equipment 
Co., St. Louis, distributor in Mis- 
souri and southern Illinois for 
Harry Ferguson, Inc., announces 
the acquisition of an additional 
area of ground on Gratiot St., east 
of the Grand Ave. viaduct. 








NEW FORD PLANT—The new administration building and manufacturing wing at the Ford 


starter and generator pliant in Ypsilanti, 


Mich. 
with a formal dedication and open house Oct. |. 
buildings have added 82,000 square feet of manufacturin 


Other new additions were officially opene< 
Designed by Albert Kahn Taaalenes, th: 


floor space alone. The plant’ 


1,643 employes, turn out generators, starters, voltage regulators and ignition coils for Ford 
cars, trucks and tractors and for Lincoln and Mercury cars. 
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. -- And no other kind of magazine 
reaches them effectively 


In a recent national farm survey, Crossley, Inc. found 
that: 


Nearly two-thirds of Country Gentleman’s women 
readers read none of the four leading monthly wom- 
en’s magazines—and over three-fourths of them read 
none of the three leading weekly magazines .. . 


More than four-fifths of Country Gentleman’s men 
readers read none of the three leading weekly 


magazines. 


No. 1 with Rural Dealers 


In a nationwide survey by R. L. Polk & Co. 
Automotive Dealers gave Country Gentleman 


a 171% lead 


over the next magazine when voting for the farm 
magazine “‘most effective in helping sell rural 
customers.”’ 





No. 1 with Advertisers 


Automotive advertisers invest more advertising 


dollars in Country Gentleman than in any other 


farm magazine. 








FOB FACTORY 
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Tool Making Slows Up 
With “49 Jobs Finished 


(The opinions expressed herein are those of Columnist Allen and are not 


necessarily those of Automotive News.) 


By A. H. Allen 


. a ARE easing off in the tool and die trade and 
while it is partly a normal seasonal development, some 
concern is being expressed over failure of new ordering to 


develop. Most of the tools, dies, jigs a 
passenger car models are®———— 
about wrapped up and it will 


be another four or five 
months before activity resumes on 
the 1950 jobs. 

Gray iron foundries catering to 
the die shops and machinery build- 
ers are definitely in the doldrums 
for the additicnal reason that a 
slump seems to have developed in 
machine tool buying. All in all, 
1948 has been a poor one for many 
of these castings shops. The long | 
strike in Detroit tool shops was/| 





nd fixtures for 1949 


plants for weeks. 

Some observers 
read into a slow- 
ing of gray iron 
jobbing foundry 
preduction the 
release of addi- 
tional pig iron 
supplies for the 
larger production 
foundries which 
have been scurry- 
ing around all 
over the U.S. and 


another factor which idled their' parts of South America, Mexico 











| and Europe for iron to keep their | 
cupolas going. 
* * * 


Cold Blast 


ha KAISER’S suggestion to 
-# Republic Steel Corp. that it go} 
ahead and build another blast fur- 
nace if it is so worried over the 
plight of the several hundred foun- 
dries which depend upon Republic 
|for merchant iron drew nothing 
| but icy silence from the Cleveland 
steel company. In the first place 
it has no immediate intention of 
erecting another furnace and in 
the second place, probably 14-16 
months would be needed to get 
one built, despite Kaiser’s boasts | 
that he could put a unit up in six | 
months if he had to. 

In passing, it might be noted 
that it will take better than 13 
months to bring into blast Ford’s 
new C blast furnace, first con- 
tracts being let last September | 
and blowing-in scheduled for No- 
vember of this year. And at that 
Ford paid the construction engi- 
neers a premium to do the job 
on a rush schedule. 

Republic Steel may have been 
outsmarted by Kaiser and the War | 
Assets Administration on the 
Cleveland furnace deal, but we 








A mixture of car, motorcycle, 
boat and plane, said to have a 
speed of 55 miles an hour, was 
invented by a resident of Utah. 


have a few bucks that say Repub- 


| General Motors, obtains the requi- 
| site flat-rolled steel from Kaiser's 
Fontana plant. 


Attempts to line up other steel 
|sources proved unsuccessful, so 
| Westerners are talking up the fact 
that GM and Ford assembly plants 
there are at the mercy of HJK 
for wheel steel, and are being 
forced to pay the fancy price 
therefor, after Kaiser put through 
a whacking increase on his steel 
to help retire the indebtedness on 
the steel plant, which the govern- 
ment would not reduce to the de- 
gree he sought. 
: * * 


New Dodge Plant 
N CASE any Detroiters have 
wondered over the identity of a 
large new plant now going up on 
Nine Mile road near Mound road, 
it can be safely disclosed that it 
will be called the Dodge Nine Mile 








lic will wind up owning and oper- 
ating said furnace. 
+ 4 * 


Dependent on HJK 


EPORT from the West Coast 
runs to the effect a Southern 
Catifornia fabricator, supplying 
wheel stampings to both Ford and 


road stamping plant, covering an 
area of 300,000 square feet. 
Output presumably will be 
stampings for cabs and bodies of 
Dodge trucks, although a number 
of stamping jobs for passenger 
ears logically could be brought into 
the operation, supplementing other 
Chrysler Corp. stamping facilities. 
Operation of the new project is 
scheduled for next year. 


Users get more miles because RESEARCH KEEPS 

































































MORE MILES! Iowa Sheriff E. Leem- 
kull says his B. F. Goodrich tires have 
gone “over 32,000 trouble-free miles’, 
are “‘still good for many more’’. 


MORE MILES! With 26,000 miles on 
his B. F. Goodrich tires, F. R. Helms 
of Birmingham, Ala., writes, “I can 
reasonably expect another 20,000". 


PREMIUM SILVERTOWN 
Sm Lag 


B. F.G. EXTRA-CUSHION 
Sm LT] 





cS Cao a. 


MORE MILES! Safety Patrolman John 
Olson, Everett, Wash., after driving 
33,527 miles on B. F. Goodrich tires, 
calls them “‘finest . . . on the road”. 


» And more COMFORT! And more SAFETY / 


SERS agree MORE MILES! Riding _}!._)((- 
tests prove MORE COMFORT _X/ \_)\ © 
—prove B. F. Goodrich regular tires wu oe Va 
ride smoother than regular tires of other 
makes ! They give MORE SAFETY, too, with a stronger 

cord body, plus a wider, road-hugging tread! 


MORE MILES! 42,375 miles on this 
B. F. G. tire. ‘No other tire . . . has 
given us better service’, says taxi- 
manager P. A. Howell, Orlando, Fla 


B. F.G. SILVERTOWN 
OSes me 
B. F.G. DEFIANCE 
Lowest price 


And for a floating, ‘‘velvet pillow”’ ride, with super safety, 
there’s the B. F. G. Premium Silvertown. 


B. F. G. tires give MORE for the money—because B. F. 
Goodrich leads in research. And that research is now backed 
by a great, new B. F. Goodrich development—the world’s 
finest rubber research center. You can profit by handling B. F. 
Goodrich tires! Let your B. F. Goodrich salesman tell you how. 


Two Less Models 


_o FOR disappearance of the 
Oldsmobile 70 and the Buick 40 
|from the 1949 lineup of models 
produced by these two divisions. 


Big Truck Show 
Marks Fair in 
Rochester, N. H. 


ROCHESTER, N. H.—(UTPS)— 
One of the largest exhibits of 
trucks and other automotive equip- 
ment ever held in this section was 
featured at the annual Rochester 
fair. 

Exhibitors included Bruce & Tibo 
of Dover, Dodge trucks; Barlett & 
Sweet of Bristol, Crosley cars; 
| State Trailer Sales of Portland, 
Me., trailers; Clark & Wilcox of 
Boston, construction machinery; N. 
H. Farm Tractor Corp. of Chester, 
Ford tractors and Deisel power 
equipment; V. H. Cogswell, Inc., of 
Dover, International trucks and 
equipment; Brackett & Shaw of 
Somersworth, Allis Chalmers trac- 
tors and farm equipment. 

Also, Stevens & Copp of Roches- 
ter, Willys Jeeps and John Deere 
farm machinery; Strafford Motor 
Sales of Rochester, International 
trucks; R. C, Hazelton Co. of Man- 
chester, International Deisel power 
units; Merrimack Farmers’ Ex- 
change, Inc., of Rochester, Massey- 
Harris tractors and farm equip- 
ment; Sears Roebuck Co. of Con- 
cord, David Bradley farm equip- 
ment, and Farmer Motor Sales of 
Rochester, Chevrolet trucks. 


St. Louis Dealer 
Sued for Delivery 


ST. LOUIS.—Floyd Mickey is the 
| third person to file suit here against 
an automobile distributor to force 
|the dealer to fill a long-standing 
|order for a new model. Mickey’s 
suit, filed in St. Louis Circuit court, 
is against Big Four Chevrolet Co. 

| In his petition Mickey states that 
he has not been sold an automobile 
|by the company but thinks that 
| other persons who put in their or- 
|ders after he did have obtained 
|machines from the company. He 
also asked for an injunction to re- 
strain the company from selling to 
| anyone who is not ahead of him on 
the dealer’s list. 











Jalopies Target as R. I. 


Opens Vehicle Check 
PROVIDENCE, R. I.—(UTPS) 
—Rhode Island state, town and 
city police are engaged in stop- 
ping motorists and checking 
their vehicles in the annual two- 
week drive against faulty brakes 
and other equipment. The drive 
is sponsored by the Rhode Is- 
land Safety Commission. 
Particular targets this year 
are ancient automobiles and 
drivers who do not get a check- 
up voluntarily, according to 
Judge Patrick P. Curran, com- 





mission chairman. 
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Siocum Reports on European Travel 


Car Is Still a Luxury Item in France 


By George M. Slocum 
Publisher, Automotive News 
*NROUTE ACROSS FRANCE— 
4 (Via Airmail)—We have been 
driving for six days across what 
is to me the most interesting sec- 
tion of la belle France we have 
ever visited. The distances are 
long when you count them in ki- 
lometers, but in miles it is no 
longer a drive than between New 

York and Detroit. 

A kilo, you will recall, is only 
.62 of a mile, which is a good 
thing when you see them pump 
50 liters of benzine into the tank 
of your Ford, which holds only 
20 good old American gallons of 
gasoline. You are given a tour- 
ist’s ration of fuel coupons on 
arrival in this country; they call 
for 400 liters, or less than 100 
gallons which must suffice for all 


of your travel in any one month. | 


It took us back to the days of 
the gas coupons at home, and 
we guarded every filling to make 
sure we could put the full 
amount of each coupon into the 
tank. 

Gasoline is about 
warned that in Italy it will be 
even higher. No wonder the mar- 
ket for cars is so small in Eurcpe. 
The car is a luxury item which 
only the few can enjoy. Perhaps 
we owe more to the petroleum in- 
dustry in our country than we are 
apt to give it credit for, and 
less to our greedy legislators who 


have sought by high taxes to kill) 


the golden goose. 
* + * 
™ YOUR first day of driving over 
here, you have to accustom vour- 
self to the small number of ve- 
hicles on the road. Just as we re- 


twice as ex-| 
pensive as in the U. S., and we are 





membered it 10 years ago, you pass | 


10 trucks or buses for every pri- 
vately owned automobile. 

It takes you back 20 or 30 
years to recall the days in our 
country when highway traffic 
was as light. You have the feel- 
ing that certainly as you ap- 
proach the next city, you will 
run into heavy traffic. But it 
never happens! All you have to 
watch out for are oxcarts and 
bicycles. There are a hundred 
bicycles and 10 motorcycles on 
the highways for every one you 
will see at home. 

Incidentally, you soon learn thut 
these two-wheeled vehicles have 
the right of way everywhere and 
always. I understand it would b2 
worth your life to hit one and, so 
naturally, none are hit! 

* * * 

T MOUNT ST. MICHEL.—I do 

not intend these reports home 
to serve as a travel guide, but I 
cannot refrain from mentioning a 
few high spots for the benefit of 
you who some day plan to bring 
your own cars over. Of these to 
date, let me mention what to me 
is one of the most impressive 
sights in the world. Off the coast 
of Brittany stands a great roc‘ 
almost as high as the Empire State 
building, at the very top of which 
years before Columbus discovered 
America, the construction of a 
great cathedral was begun. It is 
called Mount St. Michel, and we 
approached it in the dusk one eve- 
ning silhouetted against a fading 
sunset out across the open sea. 

It was in our view for upward 
of a half-hour as we wound our 
way ever an endless marshland 
and finally across a moat which 
extends a mile or more to its 
base. The car had to be taken 
back to the nearest village as 
the high tide in this vicinity 
completely surrounds the base of 





AC Spark Plug Leases 


Milwaukee War Plant 

MILWAUKEE.—AC Spark 
Plug division of General Motors 
has leased the former Ford as- 
sembly plant here from the War 
Assets Administration and will 
use it to manufacture bombing 
navigational equipment for the 
air force, it was announced. 

George Mann jr., division gen- 
eral manager, said that Paul W. 
Rhame, AC manufacturing man- 
ager, would be resident manager 
of the Milwaukee plant. 


| 


Conditions . . . 


the rock at night. Over cobble- 
stone streets, we wended our 
way to one of the many small 
hotels. It was as medieval as the 
best Hollywood could offer, if 
given a story to do of the cru- 
sades. We looked in vain for a 
be-plumed Doug Fairbanks or an 
Errol Flynn to swing from a bal- 
cony in search of his lady-love. 


The monks, with shaved heads, | 


were there, wearing wooden san- 
dals. The musty cdor of romanti- 


| 
| 


|cism still hung about the place, 
| but we had to content ourselves 
with one of Madame Poulard’s 
omelets just as she made them 
for the returning knights in armor, 
some 1,200 years ago! We spent 
the night in her old inn on the 
Mount, but I have to admit the 
| bathroom fixtures might have been 
| made in Pittsburgh. 

| So when you go to France next 
|year and have seen the landing 
(Continued on Page 36, Col. 1) 


TOPS... 
for 
Clear Profit 


A. 


PLEXIGLAS 


Solar Tops 


Owners of many recent convertibles are good 


prospects for PLexicLas Solar Top. 


Because they add ultra-smartness—give open- 


car freedom with closed-car protection—install 


easily over the 


retracted canvas tops—owners 


of convertibles will want these gleaming, trans- 


parent, PLEXIGLAS tops the moment they 


see them. 


Like all PLexicias products, Solar Top is light 


and strong, age-and-weather-proof, shatter- 


resistant. It is optically clear and can be sup- 


Represented in Europe by Chas. Lennig & Co. (G.B.) Ltd., The 


Adelphia, 1-11 John 


South America by Cia. 


Adam Street, London W. C. 2, England; in 
Rohm y Haas, 8. R. L., Carlos Pellegrini 331, 


Buenus Aires, Argentina, and agentsin principal South Americancities, 


ROHM & HAAS COMPANY 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Manufacturers of Chemicals including Plastics + Synthetic Insecticides °* 
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CONTAINS EIGHT TRUCK HOISTS—Devoted exclusively to truck sales and service this 
new building was recently opened by Trumbull Chevrolet Sales Co., Detroit. In the heart 


| of a busy trucking district, the building contains about 22,000 square feet of space and 


has I| overhead doors 16 by 14 feet in size. Parking and service area totals about 30,000 
square feet. A truck show highlighted the formal open'ng, at which more than $250 000 in 








One-piece, weather-proof Solar Top, formed of PLext- 
Gias, marketed by Plastics Unlimited, 7-253 General 
Motors Bldg., Detroit 2, Mich. Available now for 
Oldsmobile (C Body) 1942-47, Cadillac 1942-47, Ford 
1942-48, Mercury 1942-48 and Buick 1942-48. Available 


soon for other convertible models. 


plied in clear or tinted transparency to transmit 


or shut out sunburn rays. 


Solar Top is only one of the many striking 
PLEXIGLAS applications in the automotive in- 
dustry. Other accessories and fittings made of 
this brilliantly beautiful acrylic plastic are 
radiator ornaments, steering wheel medallions, 


escutcheons, wind deflectors, sun visors, name- 


plates, stop and tail-light lenses, and speedom- 


eter and instrument dials. For full information 
concerning PLEXIGLAS, write us today. There’s 
no obligation, 

PLexiGLas is a trade-mark, Reg. U. S. Pat. Off. Prexicias 


acrylic resin sheets, rods, and molding powders are manufac- 


tured only by Rohm & Haas. 


Fungicides + Enzymes * Detergents 


Germicides - Chemicals for the Leather, Textile, Ceramic, Rubber, Paper, Petroleum and other Industrie: 


ecquipment was on display. Attendance was estimated at 75,000 by Gordon Wilson, owner. 
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K-F Dealers Open 
Used-Car Program 


In Chicago Area 


WILLOW RUN. — Kaiser-Frazer 
dealers in the Chicago area this 
month will initiate the auto indus- 
try’s first integrated postwar used- 
car merchandising program, ac- 
cording to Fred R. Cooper, vice- 
president in charge of sales, who 
said the plan will be known as the 
Kaiser- Frazer Trophy Used -Car 
Merchandising plan. 

Under the K-F plan, used cars 
are classified into three groups: 
gold trophy, silver trophy and 
bronze trophy, and are _ recondi- 
tioned according to specific require- 
ments in each classification. 


After reconditioning, two stickers 
are affixed to the inside of the 
windshield. The first sticker identi- 
fies the classification of the car for 
the used-car buyer, and contains on 
the reverse side a mechanical in- 
spection check list and the inspec- 
tor’s signature. 

The second sticker is the used- 
car price tag. Both stickers come 
in gold, silver and bronze, accord- 
ing to the car classification. 

Warranties are issued for each 





STARTING EARLY—Safety education beginning with children in the first four grades of 
school is sponsored in a novel campaign by Pennsylvania Automotive Assn. Paper cutouts 
of animals with each cutout listing simple safety instructions are being distributed in 
large volume by the association. Here E. A. Sahli (left), Chevrolet dealer of Beaver Falls, 


president of PAA, 


is shown inspecting a poster advertising the campaign with C. M 


Wilhelm (tenter), commissioner of state police, and S. H. Parker of Parker Chevrolet Co., 


Bellevue, Pa., chairman of the safety drive. 


classification. The gold trophy cov- 
ers 100 percent dealer warranty for 
60 days or 2,500 miles, whichever 
occurs first. The silver trophy war- 
ranty is for 30 days or 1,000 miles, 
with the understanding that all 
warranty work will be done by the 
selling dealer on a 50-50 basis. 


as gold and silver trophy cars, are 
guaranteed to pass all state and 
local safety tests. 


$75,000 Building 
Thompson Slatten Motor Co., 
Alexandria, La., announces it has a 
$75,000 building under construction 





The bronze trophy cars, as well | on Lee St. 
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||Milan Cites Wisconsin Law... 





(Continued from Page 1) 


sure the security and permanenoy 
of small business and by all means 
that adequate manpower and funds 
be made available for thorough 
and effective enforcement of such 
statutes.” 
* + * 

HE TRADE association execu- 

tive noted that although the 
House committee has received tes- 
timony about “factory pressure” on 
auto dealers at other hearings, 
Wisconsin dealers did not appear 
at the Wisconsin hearing of the 
investigating group because they 
are now operating in a sellers’ 
market and there are few prob- 
lems in factory relations. 


“Even though some factory pres- 
sure exists, dealers are willing to 
forego making complaints because 
they are enjoying a sellers’ mar- 
ket and therefore do not as yet 
feel the effect of conditions pecu- 


Let your wash jobs sell more oil! 





1. DON'T MISS a chance to tell your 
customers about your car washing, 
polishing, and waxing service. Your 
profit on this service is excellent. 








4. AND WHILE you're at it, put up 
some mass displays of oil in cans... 
where customers can see them. They 
will help sell oil and oil changes. 





2. SHOWING A CAR being washed or 
polished is a big inducement. It re- 
minds customers how bright and 
shiny their own cars can look. 











3. OFFER A PICK-UP, wash, and de- 
livery service between 10 A. M. and 
4 P. M. It gives extra time to check 
and recommend oil if needed. 





5. IT's A FACT . 
trust oil in cans. It lets them know 
they’re getting exactly the brand 
and grade of oil they asked for. 







+ « your customers 


QUICK, EASY WAY TO GIVE SERVICE 


1. Greet customer; take order 

2. Deliver gas; wipe rear window 
3. Clean windshield, passenger side 
4.:Check oil and water 


5. Clean windshield, driver's side; 


collect 


6. FOR YOU, oil in cans increases turn- 
over ... eliminates loss from break- 
age... and helps you keep a cleaner, 
more attractive station. 





CANNED OIL IS GRAND OIL FOR PROFITS 


AMERICAN CAN COMPANY (canco) seis shai. dilieieaaee- Sing: tiaeitaie 








| called the 


liar to a buyers’ market,” he re- 
lated. 

Wisconsin law offers full protec- 
tion against factory pressure, more- 
over, to Wisconsin dealers, Milan 
said. 

At the same time, legislation 
for the creation of a special U. S. 
anti-trust court for the speedy 
and efficient trial of monopoly 
and unfair trade practice cases 
may be one of the principal rec- 
ommendations of the monopoly 
subcommittee, it appeared after 
hearings by the congressional 
group at Madison. 

* + + 

NDEPENDENT businessmen bit- 

terly scored trade practices in 
their lines, denounced “trusts” and 
“monopolies,” and demanded legis- 
lative protection and more effec- 
tive enforcement of anti-monopoly 
laws. 

Witnesses representing indepen- 
dent operations in the gasoline and 
oil, automobile parts and acces- 
sories, clothing, food, and motion 
picture trades offered lively testi- 
mony to the congressional in- 
quirers. 

Almost without exception they 
complained of the slow process in- 
volving anti-trust prosecutions in 
the present federal courts and sup- 
ported the idea of a circuit court 
system for monopoly and trade 
practices litigation. 

Particularly vehement were 
numerous service station opera- 
tors and former operators who 
claimed that despite their status 
as “independent businessmen” 
leasing their locations from oil 
companies, they are coerced into 
handling exclusively the sabsidi- 
ary parts and automotive acces- 
sories supplied by their oil sup- 
pliers. 

+ * * 


ABER asserted that other mem- 

bers of his group had intended 
to appear, but feared to do so be- 
cause of “likely” reprisals from 
the oil companies. 

One dealer testified that he had 
lost his lease because he refused 
to buy exclusively the T.B.A. lines 
offered by his oil company. An- 
other said that the companies with 
their coercive power because of the 
cancellable leases can dictate every 
detail of the operator’s business, 
including the hours that he oper- 
ates. 


Oil suppliers “load” the retailer 
with more tires, batteries and 
other incidental products than he 
can sell, they testified, and some- 
times force dealers to handle only 
the products of other manufactur- 
ers with whom they have collusive 
agreements. 


Their complaints were echoed 
by independent oil jobbers and 
automotive accessory wholesalers. 
When Forristel asked for their 
suggested remedies, most of the 
witnesses asked for legislation to 
“divorce” the petroleum produc- 
ers from the retail oil, gasoline 
and accessories trades. 


In a formal statement, B. W. 


| Ruark of Chicago, representing the 


Motor and Equipment Wholesalers 
Assn., denounced angrily what he 
“dictatorial” and “ra- 


| pacious” practices of the major oil 


companies in their relations with 
retail dealers. 
* + * 


T= INDEPENDENT jobbers in 
his asscciation, Ruark com- 
plained, were unable to penetrate 
the “iron curtain” which the oil 
producers have erected in the re- 
tail gasoline trade. He devoted his 
long statement to a detailed reci- 
tation of the arrangements by 


| which oil companies “fence out” 
| independent equipment wholesalers. 


Ruark proposed that the com- 
mittee sponsor “divorcement” leg- 
islation for the benefit of the gas- 
oline retailers, and outlaw the con- 
trol of station management 
through the leasing system. 

He also asked the committee to 
study possible use of their “eco- 
nomic power” by the big motor 
car manufacturers to coerce re- 
tail auto dealers, but he did not 
develop the point. 
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Morris Tells NUCDA Convention .. . 


AUTOMOTIVE NEWS, OCTOBER 


Of Threats to Mass Auto Market 


(Continued from Page 1) 


Regulation W as one remedy needed 
to assure continued car buying. 

He said that if purchasers in 
the lower and medium price 
brackets were allowed more time 
to complete transactions, buying 
power would not be as severely 
impaired. 

This convention of used-car deal- 
ers, the second in the history of the 
national association, was marked by 
more trust among dealers from 
various sections of the country than 
previously. The. organization ap- 
pears to be on firmer ground. 

& o * 


HILE STILL small (there are 

now 2,400 paid-up members 
and records of contact with about 
5,000 dealers) the association has 
adopted more business-like proce- 
dures and appears to know where 
it is going. 

Hard-working leaders have 
emerged in the few years of the 
association’s life, and these are now 
recognized by the dealers. Direc- 
tors named: 

Carl Marker, Fort Wayne, Ind., 
president; Ray Hayward, Omaha, 
first vice-president, and Louis F. 


Baker, Providence, R. IL, secre- | 


tary-treasurer. 


New regional vice-presidents are | 
Cliff | 


Cyrus Gorson, Philadelphia; 
Pettit, Knoxville; E. H. (Doc) 
Greiner, Toledo; James Baxter, 
Davenport, Ia.; Lloyd Weaver, 
Fort Worth, and Al _ Barnett, 
Fresno, Calif. 

Directors chose Detroit for the 
next convention and set the dates 
for Oct. 3-6, with some dealers pre- 
dicting it would draw 4,000 used- 
car dealers since Detroit is the 
used-car wholesale capital. 

Retiring officers are Oliver W. 
Wood, of East Orange, N. J., presi- 
dent, and Richard E. Cesare, of 
Providence, R. L., first vice-presi- 
dent. Both were honored for their 
services. Marker was formerly sec- 
retary-treasurer. 

* * - 
ITH USED-CAR dealers from 
several sections reporting great 
increases in the numbers of stolen 
cars, delegates by resolution urged 
renewed efforts for uniform title | 
laws throughout the country. | 

It was suggested by one leading 
dealer that dealers boycott states 
that fail to cooperate. 

Another resolution urged uniform 
driver’s licensing and traffic laws, 
and stringent enforcement. 

A resolution to condemn the 
finance pack was rejected follow- 
ing argument that it was a prob- 
lem for the finance companies. 

Lew Wallace, assistant to the | 
president of the National Safety 
Council, told delegates that there 
was no desire on the part of legisla- 
tures or government officials to} 
regulate dealers—if they assumed | 








their own responsibilities. He urged 
dealers to avoid placing cars on the | 
road that were unsafe. 

* . * 


[TBALERS offered varying opin- | 

ions on the state of the used- | 
car market in relation to new credit 
controls. The majority questioned 
by Automotive News (and they rep- 
resented most sections of the coun- 
try) thought a great shortage of 
transportation still existed and that, 
while Regulation W had some ad- 
verse effects, the market would be 
strong for a long time. 

Some dealers who emphasize 
retail operation and who had 
been advertising easy terms were 
downright pessimistic. One said 
flatly that the “honeymoon is over 
for this year.” { 

Many said that prices had fallen 

off but not substantially, although 
they conceded that demand was off 
40 to 50 percent. Most of this was | 
laid to a seasonal drop in demand, | 
however, with only about 10 percent 
of the decrease attributed to Regu- 
lation W. 





= * * 


WW7HILE MORRIS indicated he 

was fearful of the problems of 
the auto industry, he made it clear | 
that he believed auto makers were 
just as aware of the problems as he, 
and more experienced in meeting 
them. 

“I am counting on those in- 
genious manufacturers,” he said, 
“to find a remedy. But the rem- 
edy must come by the manufac- 
ture and sale of lower-priced cars 
80 as to preserve inviolate the 


wide comprehensive compass of 
that mass consumer market which 
has made the motor car industry 
the largest industry in the world.” 
The financing leader said he 
could not predict when the sellers’ 
market would end, but added: 


“I do predict that if the present 
prices and the present conditions 
surrounding that sellers’ market 
continue without abatement, the 
end can be forecast and the result 
to the motor car industry may be 
catastrophic in its consequences.” 

* + * 
ORRIS POINTED out that the 
auto industry captured the 
mass consumer market through low 
prices and liberal installment terms, 
under the slogan: 

“Pay out of income, not out of 
principal, as you ride.” 

Compare this, he said, with condi- 
tions today when “the three most 
popular cars—Ford, Chevrolet and 
Plymouth—are selling for approxi- 
mately $2,000 by the time you pay 
freight, sales tax and for acces- 
sories. 

“The man who can afford to 


DESOTO escea 





buy a car for $2,000 or more, com- 
pared with the man or woman 
who can afford to buy a car for 
$1,000 or less, is so reduced in 
numbers as to completely meta- 
morphose what was formerly de- 
signed as a mass consumer mar- 
ket. 

“Now, when you apply these facts 
to the present price of cars above 
the three cheapest makes, and 
where cars are now selling from 
$2,000 to $5,500 that formerly sold at 
approximately half that price, you 
simply tear the mass consumer 
market into catastrophic hazards.” 

* * * 


ORRIS SAID that the “inordi- 
nate” demand for cars was 
made possible by lack of production 
during the war and the fact that 
after the war hundreds of thou- 
sands of people were conscious of 
the fact that they had accumulated 
more funds than they had ever be- 
fore owned in their entire lives. 
“Their human needs and desires,” 
he said, “were magnified beyond the 
dreams of avarice.” 
As for the opportunities to the 





4, 1948 


DEALER HONORED—When Nick Joannides, 


used-car dealers, he said that the 
greater part of the mass market 
was moving within their grasp if 
they would seize it. He assumed 
that they might have the balance 
of 1948 and “perhaps 1949” in 
which to do so. 
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veteran Studebaker dealer of Porterville, 
Calif., recently opened a new sales and service establishment here fellow dealers from 
nearby towns as well as Studebaker Pacific officials from San Francisco visited him. At the 
opening (lef to right): Herb Evans, Tulare dealer; Grover Jordan, Visalia dealer; parts 
manager H. Jenkins; Tex Hodge, Fresno dealer and former San Francisco regional man- 
ager; Joennides, and G. R. Harper, Studebaker Pacific Corp., district manager with head- 
quarters in San Francisco. 


quality, codes and ethics of repre- 
sentation, description of quality and 


| kind of merchandise, and guaran- 


tees the public could depend on. 
Morris suggested that dealers in 

a particular area could jointly 

finance zone repair shops where 


He said the used-car dealers|cars could be put in dependable 


would have to create standards of | condition. 


off your hands and a load off your 


mind. It lets you drive without shifting. 


And once you've had this experience 


you'll know why the vast majority of 


DeSoto owners say, “It’s the best 


car I ever owned.” That is, you'll 


know ove reason why! 


Tune in “Wit the Jackpot’ Every Tuesday Night on All Columbia Stations 








VISITORS FROM BEANTOWN—Fifteen DeSoto-Plymouth dealership officials from the Bos- 
ton area inspecting a partially assembled DeSoto during a tour of the factory in Detroit. 
Left to right: Thomas Marulli, Winchester; Paul Rochford, Medford; Charles Byron, Concord; 
Irving T. Dunn, Littleton; Kris Andersen, Concord; Morris Bloomberg, Lexington; Wayne 
Donaldson, Belmont; George White, Cambridge; Ray Twombley, Arlington; David Martin, 
Cambridge; Earl C. Andrews, Somerville, and Arthur Morrison, Stanley Hartigan, Joseph 
Hughes and Edward Wenger of Hughes Motor Mart, Cambridge division. 





$5,000,000 from the Mutual Life In- 
surance Co. of New York, E. M. 
Morris, chairman of the board, an- 
nounced. 

The loan will bear interest at the 
rate of 2% percent and will not be 
subordinated to other debt. 


Associates Investment 


Borrows $20 Million 
SOUTH BEND. — Associates In- 
vestment Co. last week completed 
negotiations for a straight nine- 
year term loan of $20,000,000, 
which $15,000,000 has been borrowed 
Whether you need a man or a hard-to- 


from the Equitable Life Assurance | g,4 t. AUTOMOTIVE NEWS WANT 
Society of the United States and ADS twill’ do the trick! 
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Automotive Finance. . . 


Short Position Reduced 


By All Auto 


By George Deery 
Associate Editor 
Wy cemoue exception, the auto- 
motive shares, in which there 
was short interest of 5,000 or more 
shares or had a change of 2,000 
or more shares in the short side, 
are following the general trend on 
the New York Stock Exchange 
and show a reduced short position. 
The Exchange’s report for the 
month ended Sept. 15 indicates 
the following changes in the mo- 
tor securities, compared with the 
Aug. 18 totals: Chrysler to 17,520 
shares from 18,793; General Mo- 
tors to 21,419 from 21,683; Stude- 
baker to 8,826 from 9,376, and 
Willys-Overland to 2,340 from 
5,910. 
The total short interest was 950,- 
168 shares. This compares with 
1,009,312 in the preceding month's 


| report, a decrease of 59,144 shares. 
| The 12,774 shares short in Stand- 


whal 


Issues 


ard Oil of New Jersey on Aug. 13 
had dropped to 12,306 on the latest 
date. Plymouth Oil declined to 
2,915 from 5,055, while Sunray Oil’s 
total climbed from 13,279 in August 
to 14,605 in the September compila- 
tion. 

* + + 
Autos Hold Barometer 
Of Nation’s Economy 


A NOD to the auto industry’s im- 
portance to the nation’s eco- 
nomic health is given in the “Busi- 
ness Bulletin,” published by Cleve- 
land Trust Co. 

The bank states that “As long 
as the automobile, steel and 
building industries are operating 
at or near their present levels, 
the appearance of any business 
recession is very unlikely.” 

Their importance is indicated in 
the fact that if the volume of 
business in all three should drop 





VOGLE 


SANS 


. GOES 


All across the country...whether it’s high heels stepping ...or big cars rolling, Fashion is in the spotlight. 


Whatever the Fashion, it creates the same stir of interest. the same desire to follow the trend. 


What Vogue says goes because Vogue means Fashion to the leaders... 


and to the millions who follow the leaders. 














| Auto Stocks 
Sept. 27 Sept. 20 
Chrysler wa 565 
GE desinicscrinss OF Rly 
General Motors .... 59 60% 
Ee . 15 16% 
Kaiser-Frazer ........ 10% 10% 
Nash-Kelvinator,... 16% 17 
IN Reicdivcosicc.ees 4% 4% 
Studebaker .............. 22 23% 
Willys-Overland ... 8% 8% 
Average for 
Nine Stocks. ...... 22.11 23.54 





off substantially, a recession would 
be virtually certain, the bank's 
economists predict. 

They add that the combined out- 
put of iron and steel, autos and 
parts, and the various building ma- 
terials amounts to about one- 
fourth of all industrial production. 

* * * 


‘aa this postwar period,” 
the bulletin states, the three 
industries have been among the 
strongest mainstays of the business 
boom. All of them were confronted 
with a great backlog of demand 
after the end of the war. 

“In each case, their production 
has risen to a point well above 
the 1935-39 average—in fact, it 
is doubtful if operations could be 
pushed much higher in the cur- 
rent tight situation as to avail- 
able labor and materials. 

“Yet in spite of the very large 
output, there is still a sizeable un- 
filled demand for the products of 
these industries. There is no ques- 
tion that the potential demand is 
strong enough to maintain a high 
rate of operation in all three in- 
dustries for months ahead. 

* + * 


YYARNING of the probabilities of 
a buyer’s market, the review 
continues, “There is some question, 
however, as to whether all this po- 
tential demand will be translated 
into actual purchases. Increased 
consumer resistance has already 
appeared, for example, in the mar- 
ket for homes in the upper price 
brackets. 


“However, price resistance thus 
far has not made much of a 
dent in operations as a whole 
because most producers have had 
all the business they could han- 
dle in the form of unfilled orders. 


“In view of this backlog, and of 
the large over-all purchasing pow- 
er despite price increases, it is 
hard to judge how soon consumer 
nrice resistance might begin to 
have a real effect on one or more 
of these three industries. 

“But it is logical to expect that 
increasing attention will be paid 
to the price factor after the most 
pressing needs have been satisfied.” 


Crosley Declares 
First Dividend 


On Common 


With the action of its board of 
directors last week in declaring a 
dividend of 12% cents per share, 
| payable Oct. 25 to stockholders of 
| record on Oct. 8, Crosley Motors be- 
| came the first auto company organ- 
|ized since the war to put its com- 
mon stock on a paying basis, the 
company announced. 

Powel Crosley jr., president, point- 
ed out that the company, organized 
Aug. 4, 1945, had built its first car 
|}only about two years ago. Today, 
|he said, there are more than 50,000 
| Crosley cars on the highways, with 
| production likely to exceed this fig- 
| ure in the next 12 months alone. 

The new company to Aug. 1, 1946, 
| showed a deficit of $151,200, but in 
its second annual report to share- 
holders covering the year ended 
July 31, 1947, Crosley showed a net 
income of $476,000. Figures for the 
|third year, ended July 31, 1948, 
|Crosley added, are shortly to be 
ready for release to stockholders in 
the annual report. 








Safety City 
PROVIDENCE, R. I.—(UTPS)— 
| Providence still rates high in safety 
|}on the highways. The city has the 
| best safety record of cities of its 
size in the country and Rhode 
| Island is second in the lists of states 
reporting fewer traffic fatalities for 
the first seven months of 1948, the 
National Safety Council report. 
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Auto-Lite “Sta-Ful’’ Receives 


Praise of Battery Dealers 


TOLEDO, OHIO—Reports praising | customer satisfaction. 

he Auto-Lite “Sta-Ful’ Battery! Introduced in 1945, the Auto-Lite 
ire being received from all parts | “Sta-Ful” is unique in design and 
»f the country. Stressing increased | construction, yet it is made in sizes 
profits and high customer accept-/|to fit the battery cradle of all 
ance, dealers are quick to point| popular makes of cars. 

out the many advantages of capi- Because the Auto-Lite “Sta-Ful’” 
talizing on Auto-Lite “Sta-Ful’”| is capable of carrying more than 
three times the liquid reserve of 





Batteries to draw traffic and win 
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_ ADVERTISEMENT 


ordinary batteries, it requires| broadcast every Thursday at 9| 


water only three times a year in| p.m. E.S.T. over 160 CBS stations, 


normal car use. In addition to this 
revolutionary principle, Auto-Lite 
“Sta-Ful” Batteries give oversize 
electrical capacity and are built 
with fibre-glass insulation to de- 
liver longer life than batteries 
without the “Sta-Ful” principle. 


Backed by Radio, Newspaper 
and Magazine Advertising 


Featured on “Suspense!”, the 


popular Auto-Lite radio program nal”, “Country Gentleman”, “Pro- | 





is really Ginger Rogers ? 


news of the Auto-Lite “Sta-Ful” 
reaches car owners regularly in 
every part of the country. This 
effective selling is reinforced by 
powerful advertisements appear- 
ing in “Saturday Evening Post’, 
“Collier’s”, “Look”, magazine and 
rotogravure sections of 58 great 
Sunday newspapers and by ad- 
vertisements in leading farm 
publications such as “Farm Jour- 
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“Successful 
and 


gressive Farmer’”’, 
Farming”, “Rural Gravure” 
“California Farmer”, 
Promotion material to help 
dealers take full advantage of this 
great Auto-Lite “Sta-Ful” selling 
opportunity includes battery 
stands, metal wall signs, dealer 
manuals, demonstrator counter 
cards, trickle chargers, folders, 
envelope stuffers, newspaper mats 
and a wide variety of tested plans 
and programs designed to attract 
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Batteries also look alike, but Auto-Lite Sta-ful Batteries 





O MATTER how much batteries look alike score your- 
self 100% right when you pick a new Auto-Lite 
“Sta-ful”, the sensational battery that needs water only 3 
times a year in normal car use. 
And you are 100% right if you picked the girl at the j 


left as Ginger Rogers, famous motion picture star. The 
girl at the right is Callie Goode, of East 46th Street, New 


he Yel 





IN NORMAL CAR USE 


York City, who says when she travels news photographers 
are constantly mistaking her for Miss Rogers. 

So if batteries look alike to you, be wise—buy an Auto- 
Lite ‘Sta-ful’’. Money cannot, buy a better car battery. 


AUTO-LITE BATTERY CORPORATION 
Toledo 1 


AUTO-LITE VTA aS 


Ohio 
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TUNE IN THE AUTO-LITE RADIO SHOW "'SUSPENSE!". .. RADIO ADVENTURE AT ITS GREATEST... THURSDAYS, 9:00 P.M., E.S.T. ON CBS 





On the night of October 8 
(ETO ROK TCL) a 
before the largest theatre audience 
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More people go to the theatre by Radio than 


any other way. 


And CBS has the largest drama audience _ 


of any network in all Radio. 
7A 


With the new Ford Theatre on CBS, every 
Friday night from 9 to 10 p.m. gst, the 

Ford Motor Company moves even deeper into 
the thinking and affection of all America. 

And by choosing CBS on which to move, 

it joins America’s leading advertisers 

on a coast-to-coast network with the largest 
daytime and nighttime audience in Radio... 
with the best balance of facilities...a network 


where 99,000,000 people gather each week. 


Under the perceptive direction of Fletcher 
Markle, one of radio’s ablest directors, the 
Ford Theatre offers a series of notable dramas 
starring the leading performers of jMollywood 
and Broadway with music scored by the 


prominent composer-conductor, Cy Feuer. 


The first broadcast presents Flaubert’s romantic 


novel “Madame Bovary’ with Claudette 


Colbert, Van Heflin and Claude Rains. 


With the first broadcast of the Ford Theatre, 


the curtain rises on a new stage in the notable 


record of both the Ford Motor Company and 


CBS in bringing Americans together. 


The Columbia 


Broadcasting 


System 
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Highways and Safety... 


AUTOMOTIVE NEWS, OCTOBER 


Dealers Asked to Push 
Night-Drivng Program 


HE Inter-Industry Highway 

Safety Committee is urging 
stress on National Safety Council’s 
“Night Driving” program during 
October. Such cooperation might 
include the following, the commit- 
tee suggests: 

1. A special safety light check 
(head, tail and 
stop lights) for 
all customers. 

2. Feature night 
driving in adver- 








tisements — both 
newspaper and 
radio. 

3 Window 


displays and posters with night 
driving slogans such as “Look 
Out When It’s Dark Out,” “Slow 
Down at Sundown,” and “Be 
Courteous, Be the First to Dim 
Your Lights.” 

4. Also don’t overlook the possi- 


ae 


bility of dropping a night driving | 
“ore a aati a he leaves | advocates of the double-tax toll | 


your place of business. 

Causes of night accidents, ac- 
cording to the council, are reduced 
visibility, more drinking drivers 


and pedestrians on the streets, fa- | 


tigue, speed too fast for condi- 
tions and pedestrians not realizing 
they cannot be seen until it is too 
late. 
+ a + 

HE National Highway Users 

Conference, through its admin- 
istrative committee, last week pro- 
tested as “inexcusable” a rise of 
80 percent in one year in the 
amount of highway user taxes di- 
verted by the states to non-high- 
way purposes. 

Meeting in Washington, the com- 
mittee adopted this resolution: 


“During a period when de- 








mands have been heard in many 
states for increased highway 
user taxes and for toll roads, the 
amount of special highway user 
taxes diverted to non-highway 
purposes has risen from $94,579,- 
000 in 1946 to $170,518,000 in 1947, 
an increase of 80 percent. 
“The advocates of increased tax- | 
ation of the highway user, and the 


roads, contend that present high- 
way user revenues are inadequate 
to build the roads our country | 
needs. We cannot reconcile some | 
of these demands with the inex- 
cusable diversion in many states 
of present record revenues.” 

The conference, which is affiliat- 
ed with some 1,000 national, state 
and local highway user groups 
with a combined membership in 
the millions, has attacked diver- 
sion and the spread of toll roads 
as principal current threats to an 
adequate free-road system for the 
U. S. 


+ * * 


_— there have been no major 
revisions in New York’s state 
highway law since it was first set 
up in the early 1800s, was reported 





to be a common complaint at the | 


4, 1948 





Oregon, $274,000; Pennsylvania, 


Wisconsin, $3,935,000; District of 


current construction programs. 


convention of the State Assn. of 
Highway Superintendents in Roch- 
ester recently. 

The many additions of 


|now outmoded, serve only to ob- 


struct modern highway planning in 
only a way that a Philadelphia 
lawyer can untangle, it was said. 

Allocation of a greater share 
of gasoline and auto license taxes 
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The Truck Wheel with a Improved 
3-Piece Wide-Base Rim for... 


=IN8, 
ate Alea 


70° 


OF TIRE WIDTH 


PN Mela loMe e 
TIRE MOUNTING 


SAFER and EASIER 


TUBE 


INSERTION 
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This Kelsey-Hayes Truck Wheel with the improved 
f 3-piece wide-base rim is the most modern of its type 

ever offered! In addition to the new convenience in 
mounting and dismounting tires, it provides operators 
i of trucks ond fleets with the many important advan- 
tages of the wide-base mounting and the five degree 
angle in the bead seats for longest fire life... .. 






Available in all Popular Sizes for 
Leading Makes of Trucks 


ASSURES PROVEN RRODUCTS AT. 
KELSEY-HAYES WHEEL COMPANY 


DETROIT 32, MICHIGAN 


Wheels—Hub and Drum Assemblies—Grakes—"Vacdraulic” Brake Power Units—for Passenger Cars, Trucks, 
Buses—made by Kelsey-Hayes’ 4 Michigan Plants and Windsor-Canada Plent «+ 
“Lathan” Vacuum Power Brake Equipment for Tractor-Traiters—made by Kelsey-Hayes’ South San Francisco-Lathan Plant. 





“Magdraviic™ Electric Brakes 


This alba -Hayes Truck Wheel is especially necessary 
where the brunt of extra hard service demands the 
utmost tire conservation for greater mileage. This Kelsey- 
Hayes wheel assures better load distribution, greater 
tire stability, air volume and road contact, yet reduces 
tire running temperature and pressure to help prevent 
blowouts. See your nearest, K-H. distributor today. 







Wheele—-tube w* Farm + inpheneierng by Koleoy-Heyes’ Fi mane & et Plant ot mavennant. lowe. 
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South Carolina, $737,000; South Dakota, $88,000; Tennessee, $7,318,000; 
' 





The Dishonor Roll 


Thirty-one states are listed by the federal Public Roads Adminis- 
tration as having used highway user taxes for non-highway purposes | 
in 1947, according to National Highway Users Conference: Alabama, 
$1,343,000; Arkansas, $45,000; California, $31,618,000; Delaware, $67,000; 
Florida, $20,752,000; Georgia, $13,655,000; 
$632,000; Louisiana, $3,189,000; Maine, $12,000; Massachusetts, $67,000; 
Minnesota, $328,000; Mississippi, $23,000; Nebraska, $2,244,00. 

New Jersey, $609,000; New Mexico, $901,000; New York, $36,148,000; 
North Carolina, $1,863,000; Ohio, $7,216,000; 


Illinois, $576,000; Indiana, 


Oklahoma, $6,677,000; 


$33,000; Rhode Island, $4,310,000; 


Texas, $24,489,000; Utah, $301,000; Vermont, $29,000; Virginia, $73,000; 


Columbia, $466,000. 


Some of the states listed here are among those with constitutional 
amendments safeguarding highway funds for highway purposes. In 
some, however, the prohibitions are not broad enough to cover all 
highway user taxes. In certain others, with heavy diversion records 
in the past, sharp reductions in diversion have occurred because of 


to town highway purposes and 
state and federal legislation to 
secure such funds for the towns 
was recommended by the asso- 
ciation. 

More and better town highways 
are becoming increasingly neces- 
sary because of the population 
shifts from larger to smaller cities, 
C. L. Chamberlain, chief municipal 
| consultant of the state department 
of audit and control, told the asso- 
Pes 19th annual convention. 


Minn. Boasts 


| Vehicle Program Superior, 


Report Declares 


Minnesota’s fees for new-car 
registration are high compared 
with other states, but Minnesota 
is one of only six states which 
reduce fees as cars increase in age, 
a state legislative research sub- 
committee declared in a report. 


Other findings of the subcom- 
mittee included: 


Minnesota’s system of licensing 
trucks is “unduly complex.” 


The charge of 35 cents for a 
four-year driving permit is one of 
the lowest in the nation. 


The “birthday plan” of renewing 
| driver’s licenses, which originated 
|in Minnesota, is being followed by 
many other states. 


There is a nationwide trend to- 
ward higher state gasoline taxes. 
Minnesota, with a 4-cent gasoline 
| tax, is exceeded by 26 states. 

* * * 


Nevada Highway Tolls Draw 


Action From Safety Groups 


RENO, Nev. — Nevada highway 
deaths thus far this year are run- 
ning ahead of the corresponding 
period a year ago, Malcolm Mc- 
Eachin, safety director of the State 
Highway Department, told a meet- 
ing of the Washoe County Chapter 
of the Governors Safety Council. 
Contrary to popular opinion, he 
said, Nevadans and not non-resi- 
dents are the chief traffic offenders 
in this state. 

Asserting that highway safety has 
to be sold to the people, McEachin 
recommended a comprehensive pub- 
lic educational program, utilizing all 
available media, as the only solution 
|to the problem. A recommendation 
| that the showing of drivers’ licenses 
be required before registration 
|plates are issued was referred to 
|a committee for study. 

* . + 








/ cet 
In Memoriam 
Ad Resembling Obituary 


Promotes Safety 


PHILADELPHIA.—An advertise- 
ment written like an obituary is a 
device used by M. H. Bury of Bury 
|Motor Co., 912 N. Broad St., to 
promote highway safety. 

Headed “In Memoriam—To a 
person now alive who will be dead 
on Tuesday morning,” the ad cites 
traffic statistics and emphasizes 
|that courtesy could prevent most 
accidents. 

Run just before July 4, one 
| paragraph states: “If you would 
|return safely from your (holiday) 
| weekend, do these few simple 
|things: (1) Have your car put in 
| safe operating condition; (2) Drive 
at moderate speeds; (3) Don’t try 
to mix liquor with gasoline; (4 
| Use motoring courtesy comparable 
|to your pedestrian courtesy.” 

The obituary theme is accentu 
|ated by encircling the headlin 
with heavy black borders. 
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NEW YORK.—A set of voluntary 
rules for making installment loans 
or credit advertising statements 
conform to new federal credit regu- 
lations has been issued here by the 
committee on installment contracts 
of the Assn. of Better Business 
Bureaus. 

The new code, reviving a suc- 
cessful wartime procedure, was 
approved by representatives of 17 
national business groups follow- 
ing two days of committee ses- 
sions here. 

Explaining that the rules are sub- 
stantially similar to those drawn by 
the association for the same pur- 
pose under the wartime Regulation 
W, Kenneth Barnard, committee 
chairman, and Victor H. Nyborg, 
ABBB president, said that volun- 
tary support then was virtually 100 
percent, with similar adherence ex- 
pected for the new rules. 

Barnard pointed out that the new 
federal credit regulation, like its 
predecessor, does not control credit 
advertising. Proposals to add such 
controls to the wartime regulation, 
he said, were countered by the 
ABBB’s action in achieving self- 
regulation. 

Major provisions of the new 
rules, known as “Voluntary Stand- 
ards for Advertising Consumer 
Credit,” include the following: 

“No advertiser shall make any 
statement about credit terms which 
is false or misleading or which 
tends to frustrate Regulation W. 


“No advertiser shall use any| 


Credit Advertising Rules 


Assn. of Better Business Bureaus 
Drafts Voluntary Program 





statement which states or implies 
that loan or credit terms permitted | 
by Regulation W under special cir- | 
cumstances, or in limited cases) 
only, are available generally. 


“No advertisement shall be so | 
constructed, typographically or | 
otherwise, as to create the im- 
pression that credit terms fea- | 
tured apply to all merchandise, | 
loans, credits or services offered 
in the advertisement when such | 
is not the fact. 

“When installment credit terms | 
are advertised as specific amounts 
per week or per month, the adver- 





Manpower Drain 
Seen Light Under 


Selective Service 


NEW YORK. — Asking business- 
men to hold requests for poe 
tional deferment of employes to a/| 
minimum, Maj. Gen. Lewis B. Her- | 
shey, director of Selective Service, 
asserted here last week that the 
Selective Service act of 1948 will 
cause little or no hardship to in- 
dustry because only a compara-| 
tively small number of employes | 
too young to possess irreplaceable | 
skills will be drafted. 

Speaking at the American Man-| 
agement Assn.’s personnel confer- | 
ence, Gen. Hershey noted that the 
act automatically defers veterans, | 
married men, high school and col- | 
lege students and scientific person- | 
nel. These groups, he pointed out, 
either have skills which would | 
make their replacement difficult or 
are acquiring them. 

“With all these deferments pro- 
vided for in the act itself,” he de- 
clared, “business should be ashamed 
to ask for additional deferments, 
but you will. The Selective Service 
system has set up adequate ma- 
chinery to handle deferment re- 
quests.” 

Hershey said the Selective Serv- 
ice system has asked for only 
1,000,000 men and approximately 
800,000 are expected to enlist. He 
declared that the 200,000 to be 
drafted can hardly cause serious 
personnel problems to business or- 
ganizations. 





Crosley Franchise Deal 


Issue in Florida Suit 

FORT LAUDERDALE, Fla.— A 
suit, asking specific performance, 
was filed in circuit court by Ed- 
ward Aubin against Mid-Town Mo- 
tors, Inc., Fort Lauderdale, Fla. 

Aubin charged that he had en- 
tered into an agreement with the 
Mid-Town Motors firm for the ex- 
Clusive Crosley franchise in Dania 
and Hollywood. 
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tiser shall refer to the fact that a 
down payment is required, if such 
be the case. 

“No advertiser shall refer to an 
installment credit as a charge ac- 
count. 

“No advertiser shall employ the 
phrase, ‘no money down,’ or its 
equivalent, in connection with a 
charge account.” 

Copies of the rules are available 
at ABBB headquarters, 405 Lex- 
ington Ave., New York, or at local 
bureaus in various cities. 

Organizations represented in ap- 
proval of the voluntary code in- 
cluded: National Automobile Deal- 
ers Assn., National Used Car Deal- 
ers Assn., American Bankers Assn., 
National Retail Furniture Assn., 
National Assn. of Credit Jewelers, 
Retail Credit Institute of America, 
National Consumer Finance Assn., 
Consumer Bankers Assn., American 
Retail Federation and National Re- 
tail Dry Goods Assn. 


Cc. H. Elmendorf represented 
NADA at the drafting meeting. 








FIRST AND LATEST—Detroit Ford dealers Bill Reid (left) and Floyd Ostrum of South- 
western Motor Sales, Inc., Detroit, pose with the first Ford they sold, a 1927 Model ''T," 
alongside the first 1949 model delivered by their 21-year-old dealership. 


K-F to Assemble 
Cars in Holland 


WILLOW RUN. — Formation of 
Nederlandsche Kaiser-Frazer Fa- 
brieken, N. V., in Rotterdam, Hol- 
land, for the assembly of Kaiser 
and Frazer automobiles in Europe 
was announced last week by Hick- 
man Price, vice-president of Kaiser- 
Frazer Export Corp. 


plant on the Sluisjesdijk was begun 
in September, and it is expected to 
be completed and in operation by 
January, 1949. The Rotterdam plant 
will receive completely knocked- 
down cars from K-F’s Willow Run 
factory and will assemble them for 
sale abroad. The plant will have an 
initial capacity of 24 automobiles a 
day. 


Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 


Construction of the new assembly | ADs will do the trick! 


cog _ 8 
Expansion to Hike 
Output 20 Percent 

At Midwest Body 


PARIS, Ill.—Completion of a $200,- 
000 expansion program, now under 
way, will enable Mid West Body & 
Mfg. division, truck body builder 
here, to increase production by at 
least 20 percent, E. S. Grumbache, 
general manager, reports. 

Installation of new manufactur- 
ing equipment and a rearrangement 
of production processes has already 
enabled a streamlining of produc- 
tion and a more continuous flow of 
materials through the plant, he said. 

An entire battery of new punch 
presses, power brakes and metal- 
working equipment has been in- 
stalled. Mid West claims to be one 
of the few truck body builders to 
fabricate its entire product in its 
own plant, particularly so far as 
steel parts are concerned. 

At present, truck body production 
of the company’s line of stake and 
platform and farm truck bodies in 
the heavy-duty field is at a rate of 
close to 60 bodies a day. 





Get the whole story on Gilbarco’s New Line of 


MODERN LUBRICATION EQUIPMENT 























Gilbert & Barker 
Manufacturing Company 
West Springfield, Mass. 








Send the coupon now. 


styled with 


MAIL COUPON NOW! 


Just write your name and address on 
coupon below and by return mail 
we willsend you without any obligation 
our new 32-page full-color catalog 
that tells you all about the many 
kinds of lubrication equipment in 
the new, modern Gilbarco line. 


Whether you need a handsome, air-operated 


DeLuxe Tri-Lube Battery complete with guns or 
more moderately priced units like the rugged 
Leader line... Gilbarco now has a line of modern 
equipment for complete lubrication service 

that is the last word in efficient, easy operation 
—and the ultimate in smart-looking, streamlined 
equipment that spells Customer Appeal! 


In our 32-page, full-color catalog you will get 
all the facts and specifications on chassis 
lubri-servers, spring packers, gun fillers, 

lubrication guns of all types...even a special 
automotive vacuum cleaner that matches 
the rest of the DeLuxe Line. There are 
mobile units as well as stationary wall 
batteries ... and all kinds of accessories to 
make lubrication an up-to-date, efficient, 
and profitable part of your business. 


Whatever units you select, you can 
be sure that any equipment that 
bears the world-famous Gilbarco 
name contains the finest in materials, 
the most painstaking precision in 
workmanship. Every part that 


leaves our factory is guaranteed for one 


year from the date of the invoice of the unit. 


Gilbert & Barker Manufacturing Company 


West Springfield, Mass. 


Please send me your new catalog on your new 
line of lubrication equipment. 
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BEDFORD, Pa.—(UTPS)— 
Weight laws uniform with other 
states and elimination of trade bar- 
riers hampering industry in Penn- 
sylvania was asked at the fall meet- 
ing of the Pennsylvania Motor 
Truck Assn., held here. 

Pennsylvania industry must have 
equality with other states in its 
weight laws for modern truck units 
or face “economic strangulation,” 
Louis A. Deringer, general traffic 
manager of Allegheny Ludlum Steel 
Corp., declared. 

He said that Pennsylvania’s 
45,000-pound gross weight, the 
limit for all except rarely used 
truck and full trailer units, when 
stacked up against more liberal 
allowances in neighbor states, 
constitutes “a definite trade bar- 
rier.” 

“Business is leaving Pennsylvania 
because of its truck weight restric- 
tions,” Deringer claimed. “It is ab- 
solutely essential to the economic 
life of our commonwealth that 
62,000-pound gross loads be per- 
mitted on modern truck combina- 


Pa. Uniformity Urged 


Weight Laws Equal With Other States Asked 
By Steel Aide at Hauler Parley 
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tions, such as the tractor and tan- 
dem axle semi-trailer, on roads 
from steel plants to major cities, to 
ports and railroads and along the 
main highway system. 

Declaring that “the trade bar- 
rier hampering industry and in- 
flating transportation costs in this 
state can be eliminated without 
increasing present maximum 
truck weights,” William F. Cros- 
sett, president of PMTA, ex- 
plained that “by equalizing per- 
missible weights for modern truck 
units with those of surrounding 
states, the Pennsylvania bottle- 
neck can be broken. 

“This will place Pennsylvania in- 
dustries in a better competitive 
position with those of surrounding 
states by permitting more uniform 
truck loads and thus reducing trans- 
portation costs,” he said. 

“For the past 20 years the maxi- 
mum gross weight allowed on a 
truck combination in Pennsylvania 
has been 62,000 pounds,” Crossett 
said. “However, the only combina- 
tion that is permitted to carry this 
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LIKES PONTIACS—F. W. 
Pontiac datin 
livery of a | 


load is the three-axle truck and full 
trailer, a rarity on the highways to- 
day. Neither of the more conven- 
tional and modern trucking com- 
binations, such as the tractor and 
single-axle semi-trailer or the trac- 
tor and tandem axle semi-trailer, 
are permitted to carry such a load. 
They are restricted to a 
weight of 45,000 pounds, under the 
Pennsylvania law, despite the fact 
that they are designed and are well 
able to carry more. 

“Modification of Pennsylvania’s 


Streamliner from 8B. M. 






KO 


Pierce (right), of Ft. Worth, has an ownership record with 
back to 1909 when the first Oakland was built. He is shown accepting de- 


Kimball, Pontiac's advertising manager. 


truck weights laws is essential for 
full economic use of the large in- 
vestment in our highway system,” 
he said, pointing out that “trucks 
last year paid one out of every 
three dollars in highway taxes.” 
Studies made by PMTA’s engi- 
neering committee showed that 
Pennsylvania industry, commerce 
and agriculture need a 50,000-pound 
gross load for the tractor and 
single-axle semi-trailer and a 62,000- 
pound gross load for the tractor 
and tandem axle semi-trailer. 











Alcoholic Beverage advertisers 
are in good spirits as they benefit 
through the stimulating leader- 


ship of the Cincinnati Times-Star 
. . « leading all other Cincinnati 
papers by margins ranging as 


high as 375% for the first six 
months of 1948. 


N.Y. Auto Club 
Cuts Emergency 


Road Services 


NEW YORK. — Emergency road 
service privileges were drastically 
curtailed, effective Oct. 1, by the 
board of directors of the Automo- 
bile Club of New York in a move 
attributed in part to “sharp prac- 
tices” by some of the group’s 173,- 
000 members. 

Besides a stricter interpretation 
of emergency services, which for 
the most part will continue to be 
offered without charge, the club 
eliminated entirely the heretofore 
free flat-tire and chain service, it 
was reported. That service, used 
this year by 70,000 motorists, will 
cost $1.50 for a tire change and $2 
for chain service. 


Club officials emphasized, how- 
ever, that no part of the moneys 
paid for those services would re- 
vert to the club. It all will go to 
the service stations under contract 
to the club who, the directors feel, 
are entitled to higher rates. 


It was further reported that the 
revised services are designed to 
bring emergency services more 
closely into line with the prewar 
concept of such needs. It was em- 
phasized that the decision to levy 
the charges, some of them the first 
in the local group’s 22-year history, 
was the only alternative to a gen- 
eral increase in the present mem- 
bership rate of $15 a year. 

Directors were told that a club 
survey showed that while only 10 
percent of the members were en- 
gaging in “sharp practices” and 
calling for emergency service when 
actually a maintenance problem 
was involved, the abuse had reached 
such costly proportions that it was 
depleting club resources. 

William J. Gottlieb, club presi- 
dent, reported that the club can- 
celed memberships of several per- 
sons involved in abuses of emer- 


| gency service privileges. 


FTC Challenges 


‘Firm’s Tire Sales 


WASHINGTON.—Violation of the 
Federal Trade Commission act in 
the sale of second-grade tires is 
charged in a complaint issued by 
the FTC last week against the 
Cooper Tire & Rubber Co. and its 
sales agent, the Cooper Corp., both 
of Findlay, O. 

The complaint challenges the 
manufacturer’s method of marking 
second-grade tires and avers that 
“unscrupulous dealers” are given an 
opportunity to represent “blem- 
ished” and “obsolete” tires as first- 
grade. While not charging that the 
corporation itself makes any mis- 
representations in its sales to deal- 
ers, the complaint alleges that its 
failure to “adequately and conspic- 
uously” mark second-grade tires 
places in the hands of unscrupulous 
dealers “a means and instrumental- 
ity” to lead the public into the mis- 
taken belief that the tires are first- 


Acid Does It 


Called Biggest Cause 


Of Engine Wear 


NEW YORK.—Friction is not the 
major cause of automobile engine 
wear, as is generally assumed, ac- 
cording to recent discoveries of 
Shell Oil Co. research scientists. 
Instead, the action of acids, result- 
ing from low operating tempera- 
ture, has been found to cause most 
engine wear. 

The announcement, made Thurs- 
day, is the result of work done at 
the company’s laboratories, supple- 
mented by 2,500,000 miles of road 
testing, it stated. 

“In short trips about town the 
average motorist runs his engine 
for brief periods of time only,” it 
was explained by C. E. Davis, vice- 
president in charge of manufactur- 
ing. “When the engine is thus in- 
termittently on and off, it runs 
‘cold,’ with the result that com- 
bustion may be incomplete and 
partially burned fuel gases and 
moisture attack the smoothly pol- 
ished metal surfaces chemically. 

“It is this type of acid action,” 
he continued, “that accounts for 
up to 90 percent of engine wear.” 
Shell has been working on motor 
oil additives to combat this con- 
dition, but no results have been 
announced as yet, he said. 
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Dealer 


Donahue-McLean Stresses 
Service in Advertising 


Donahue-McLean Co. (Stude- 
baker), Cape Charles, Va., has been 
using full-page newspaper ads to 
acquaint customers with details of 
its operation. 

The ads contain 10 pictures of the 
various departments of the dealer- 
ship and stress the fact that 
wrecker service is available “any- 
time, anywhere,” while road service 
can be had from 8 a.m. to 6 p.m. 


10-Year Men 


Hansord Honors Veteran 


Employes 

A. T. Hansord Co. (Pontiac), Min- 
neapolis, has awarded plaques and 
$100 savings bonds to four employes 
who have been with the firm since 
its start 10 years ago. 

The four, Pat Susag, service man- 
ager; Jack Andrews and Ed Burr, 
mechanics, and Alice Ludenia, 
credit manager, were given the 
awards by A. T. Hansord, president 
of the firm. oe | 

. * 


13 Years Observed 


By Johnson (Chrysler ) 

Johnson Motor Co. (Chrysler- 
Plymouth), Middleton, O., held 
open house to celebrate the com- 
pletion of its renovating program 
and the climax of 13 years in the 
automotive bi 

The open-house program con- 
sisted of music, movies, broad- | 
casts, flowers and door prizes. O.C. | 
Johnson is president. The staff | 
includes the following named: 
John Davis, used-car manager; 
Roger Williams, merchandising | 
manager; Lee Davis, service man- | 
ager; Jack Wylie, new-car sales 
manager, and Harold Pratt, parts 
manager. ee 


Orange State Motors Opens 


Branch in St. Petersburg 
Formal opening of Orange State 
Motors (International), 2063 First 
Ave. S., St. Petersburg, Fla., has 
been held, according to manager | 
George S. Eggleston. 
The company, of which Paul D.| 
Cochran is president, has main of- 
fices in Tampa and branches in St. | 
Petersburg and Bradenton. 









Emporia Dealers 
Rush Buildings 
To Beat Winter 


Building activity among motor 
car dealers in Emporia, Kans., is 
gaining momentum, and a spirited 
building race is on to complete the 
projects before cold weather. 


The major project on Commer- 
cial St. is a building for the Toms 
Motor Co., new Nash dealers here. 
This large structure will have a 
50-foot front. Bricklayers are 
bringing the walls up rapidly. 

Next on the list is the Waters 
Motor Co. John Waters, owner, is 
now waiting for workmen so he 
can finish his new Lincoln and 
Mercury sales and service building 
on W. 6th St. The walls are up 
but the roof has not yet been con- 
structed, nor the concrete floor 
poured. 

The salesroom and offices at the 
Hereford Motor Sales have been 
completed and occupied, but a re- 
modeling job that has been under- 
way since last spring is still un- 
finished. Yet to be installed are 
electrical installations and new 
pieces of equipment. Besides this, 
the building outside is still to be 
adorned with a large corner sign 
denoting the establishment as the 
home of Chevrolet, Oldsmobile and 
Cadillac. 

Finishing touches will soon be 
made to the Powell Motor Co., 819 
Commercial. The front has re-| 
ceived a coating of blue and white 
porcelain enameled steel which was 
a big improvement over the stucco 
front that has been exposed since 
the building was constructed soon 
after the war. 

Still to come are 24-inch block | 
letters spelling Studebaker Sales 














Doings 


and Service, which will stand on 
the awning bar. These letters will 
be indirectly lighted. 

* 


* ? 


Homer Opens Truck Deal 
At Busy Detroit Corner 


Exclusively for truck sales and 
service, Don Homer Chevrolet Co., 
Detroit, recently opened a separate 
building as part of its operation at 
Livernois and Grand River Aves., 
one of the busiest corners in the 
automotive world. 

The new truck building was de- 
signed with the truck owner pri- 
marily in mind. Easy access to the 
special truck service department is 

















FOUR-LETTER DEALER—E. D. Arndt (left), La Plata Motors, Inc. (Ford), Durango, Colo., | 
being presented with a Four-Letter plaque by J. M. Murphy, Ford Denver district manager. 
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Starr-Dilger (L-M) Opens 


New Building in Toledo 


Formal opening of Starr-Dilger 
Lincoln-Mercury Motor Sales’ new 
$200,000 display, parts and service 
building at 2655 Monroe St., To- 
ledo, is announced by proprietors 
George Dilger and Rowland Starr. 

A preview of the opening for 
the press, radio representatives 
and 20 visiting L-M dealers was 
climaxed with a dinner at the To- 
ledo club. K. G. Niswonger, dis- 
trict manager of Lincoln-Mercury, 
presided at the dinner. 


* * © 


Driver Training 
Bentrup-Shields (Ford) 
Presents Car 
Del Shields, of Bentrup-Shields, 


the display grounds, according to} Kaiser-Frazer dealership which has | Inc. (Ford), Manhattan, Kans., has 
Grant Snyder, truck sales man-| been handled by the Bill Smith| Presented the junior high school at 
ager. Garage. Manhattan with a _ dual-control 

The city parking lot and service Ford sedan for use in the school’s 
station will be operated by Sam | iver training program. 


provided. Each stall in the new 
service building has twin-post lifts 
and all equipment is especially de- 


signed for truck service, including Sei ed 


a truck front-end aligning and 
correcting machine. 

A truck show was held in con- 
nection with the opening, with 53 
trucks, special equipment and in- 


Smith Acquires K-F Outlet 
In St. Augustine, Fla. 


T. Marion Smith, St. Augustine, 
Fla., dealer, who recently leased the 


Schlessinger and all Kaiser-Frazer 
sales and service will be handled by 


Smith. 


Superintendent of Schbols F. V. 
Bergman accepted the keys from 
Shields at a formal presentation. 
Driver training is a new course 
added to the curriculum of the 


dependent features on display.| city parking lot at St. George and | 4,4 CtheT You need a man or a hard-to-| Manhattan junior high sch 
More than 10,000 persons visited! Hypolita Sts., has taken over the ADS rit” oo the wal —— year. , ee ee 
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methods that brought dealers such sen- 
sational! profits last Spring is now in full 
swing! Right now, advertising in the 
Post and Collier’s tells your customers 
over and over to have their car lights 
checked. G.E.’s popular radio show 
“What's My Name?” starring Arlene 
Francis, tells em again! When you tell 
’em too, and tie in with the sellingest 
auto lamp campaign ever, you'll hike 
your lamp profits to a new high! 


Just two things to do 


1) Stock up now on the full line of 
G-E auto lamps. 2) Check the lights 
of every car left for Winter change- 
over service. And be sure to ask your 
G-E distributor for the action-getting dis- 
play package that will help you 
clinch sales on the spot. You'll 
find it pays to promote lamps 
bearing this mark of quality . . 


We're telling your customers all 
about it! 


G.E’s big Fall auto lamp campaign, 
based on the same tested and proved 


FOR EVERY SOCKET... FOR EVERY CAR 


G-E LAMPS 
GENERAL @@ ELECTRIC 
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This is it. . . this is the coming thing. . . 
This is the new Nash Airflyte. 


Get ready for the most daring automobile America has yet seen... 
the complete aerodynamic design others have merely hinted at.... 


Sweet chariot! So long, nearly 18 feet . . . a husky 614 feet wide 
... and rakish and shoulder-low. 


That’s Nash. That’s the Airflyte. 


World’s first car with Cockpit Control and the Uniscope.. . 
instruments near eye level . . . one great sweep of curved glass 
around you, no center post to bar your vision. 


World’s first car with Uniflo-Jet carburetion. 
That’s Nash. That’s the Airflyte. 


World’s first car with Super Lounge Interior . . . amazingly more 
room... safety-engineered, swept clean of senseless 
gadgets and gingerbread. 


World’s first car with Girder-built Unitized body-frame—one 
solid welded unit—infinitely safer, lastingly quieter. 


That’s Nash. That’s the Airflyte. 


Twin Beds now . . . ready in seconds for day-time napping, 
or luxurious pullman comfort at night. 


A Weather Eye “Conditioned Air’ System that’s out of sight, 
concealed . . . for thermostatically controlled heat and ventilation 
the year ’round. 


Coil-springs cushioning all four wheels for the softest, quietest 
ride any motorist has ever had. And the lowest practical center 
of gravity! 


That’s Nash. That’s the Airflyte. 


New engineering so efficient that you get more than 25 miles on a 
gallon of gasoline at average highway speed—in the big new 
Nash ‘*600.” 


That’s Nash. That’s the Airflyte. 
And still you haven’t heard more than half the story! 


Watch, look and listen for the Airflyte. It'll be here soon! 





Gael Cad Since /GO2 


Nash Mofors Division, Nash-Kelvinator Corporation, Detroit 
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| Current Prices | 


The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include transportation 
charges, state sales taxes, or optional 


equipment. 


BUICK—Special ‘‘40’’—4-dr. sed., $1,809; 
2-dr. sed., $1,735; Super ‘‘50’’—4-dr. sed., 
$2,087; 2-dr. sed., $1,987; conv., $2,518; 
stat. wag., $3,124; Roadmaster ‘‘70’’—4-dr. 
sed., $2,418; 2-dr. sed., $2,297; conv., 
$2,837; stat. wag., $3,433. 


. epe., $2,912; conv., 
60—4-dr. sed., $3,820; =— i 4 
pass. touring sed., $4,779; 7-pass. sed., 
$4,999; 7-pass. Imperial sed., $5,199; 9- 
pass. bus. sed., $4,679; 9-pass. Imperial 
bus. cpe., $4,868. 


OHEVROLET—Stylemaster — 4-dr. sed., 
$1,371; 2-dr. sed., $1,313; spt. cpe., $1,323; 
bus. cpe., $1,244; Fleetmaster—4-dr. sed., 
$1,439; 2-dr. sed., $1,381; spt. cpe., $1,402; 
conv., $1,750; stat. wag., $2,013; Fleetline 
—4-dr, sed., $1,429; sed. cpe., $1,434. 


CHRYSLER— *@’’—4-dr. sed., $1,- 
980.25; 2-dr. sed., $1,932.75; 7-pass. sed., 
$2,404.50; lim., $2,530.75; club cpe., $1,- 
958.25; bus. cpe., $1,843.50; sor ‘*6’’— 
4-dr. sed., $2,045.50; 2-dr. sed., $2,014; 
7-pass. sed., $2,459; lim., $2,585.50; club 
cpe., $2,024.50; conv., $2,439.25; bus. cpe., 
$1,908.75; Traveler 4-dr. sed., $2,187.75; 
Saratoga ‘‘8’’—4-dr. sed., $2,321.25; 2-dr. 
sed., $2,284.25; club cpe., $2,294.75; bus. 
cpe., $2,194.75; New Yorker ‘‘8’’—4-dr. 
sed., $2,446.25; 2-dr. sed. $2,409.25; club 
epe., $2,419.75; conv. $2,850.25; bus. cre. 

; Town oun ., $3,430.25; 
a to «a — pass. sed., $4,- 


Crown I 
711.75; lim., $4,816.75. 


ROSLEY—2-dr. sed., $927; conv., $959; 
am wag., $991; spt. utility, $852. 


O—Deluxe—4-dr. sed., $1,845; 2- 
$1,808.25; club cpe., $1,834.50; 


a. epe., $1,718.75; Custom—4-dr. sed., 
$1,911.50; 2-dr. sed., $1,879.75; 7-pass. 
sed., $2,335; lim., $2,461.50; club cpe., 
$1,893.50; conv., $2,315.75; Suburban, 
$2,651. 

DGE—Deluxe—i-dr. sed., $1,738.25; 
- sed., $1,696; bus. cpe., $1,606.50; 
Custom—4-dr. sed., $1,807.75; town sed., 
$1,892; 7-pass. sed., $2,199; club cpe., $1,- 
794; conv., $2,209. 

D—Six—4-dr, sed., $1,473.50 (V-8, 
$1060): 2-dr. sed., $1,425 (V-8, $1,511.50) ; 


i . ‘ (V-8, $1,524); bus. 
gd $1,252 *V-8. $1,433.50) ; Custom Six— 
4-dr. sed., $1.591.50 (V-8, $1,665.50); 2-dr. 
sed., $1,538 (V-8, $1,617); club cpe., $1,5 
(V-8 $1,613.50); conv., $1,886 (V-8, $1,- 
965.50); stat. wag., $2,119.50 (V-8, $2.- 
264.50). 

HUDSON—Super ‘6”—4-dr. 
222.25 (8-cyl., $2,343); 2-dr. sed., +). 
171.75; club epe., $2,219 (8-cyl., $2,339.75) ; 


" 2,069; conv., $2,835; Commo- 
om Te. sed., $2,398.50 (8-cyl., 


): club cpe., $2,374.25 (8-cyl.. 

Sao 75; out.. $3,056.75 (8-cyl., $3,137.75). 

37; 

KAISER—Special—-dr. sed., $2,244.37; 
Deluxe—4-dr. sed., $2,407.11. 

_. 4-dr. sed., $2,680.50: spt. 

LINCOLN 4-dr. aa 


. $2,633; conv., $3,117; 
<3; sed., $3.344; 4-dr, town sed., 
$3,344; spt. cpe., $3,291.50; conv., $4,054. 
MERCURY—4-dr. sed., $2,116; spt. cpe., 
$2,084.50; conv., $2,536.50; stat. wag., 
50. 


sed., 


tream — 4-dr. sed., 
pa = es 


— * $ P ” 
- , $1,873.95; mbassador (trunk) 
a $1,915.95; spt. cpe., $1,857.95; 
conv., $2,345. 


OLDSMOBILE — 


. ,677 (deluxe. 
yg $1,776); club cpe., $1,609 


749); conv., $2,003; stat. wag., 
comms Eicon. $2,739); Dynamic **68""-— 
4-dr, sed., $1,735 (deluxe, $1,876); 2-dr. 
* $1,693 (deluxe, $1,834); club epe., 
$1,667 (deluxe, $1,808); conv.. $2,061; stat. 
wag., $2,672 (deluxe. $2,797); Dynamic 
«9g"'—4-dr, sed., $1.801 (deluxe, $1. 7) 
2-dr. sed., $1,726 (deluxe, $1,873); Dvna le 
oqg— 4dr, sed., $1,859 (deluxe, $2,005); 
2-dr. sed., $1,785 (deluxe, $1,931): Fa- 
turamie “98"—4-dr. sed., $2,151 (deluxe, 
$2.256); 2-dr. sed., $2,078 (deluxe, $2.182); 


conv., $2,624. 
CKARD — Eiht — 4-dr, sed., $2.275 
adam $2,543); 2-dr, sed.. $2,250 (deluxe, 
: _ $3,245; Super Eight— 


3350. 7-pass. sed., $3,500 (deluxe. 
oe: * t $3,650 (deluxe. $4,000); 


sed.. $3,750; —_ 
ed., $3.700; conv., $4,295; 7-pass. sed.. 
$4,704: 7-pass. lim., $4,868. 


TH — Deluxe — 4-dr. sed., $1,- 
alti bar. sed., $1,397.50; club cpe., 


NASH — 


ge" — 4-dr. 
$1,818); 2-dr, sed., 


—4-dr. : ‘ 
426.25; club cpe., conv.. $1.872; 
bus. cpe., $1,454.75; stat. wag.. $2,082.75. 


PONTIAC—Tornedo ‘‘6’”’—4-dr. sed., $1,- 
641 astm, $1,731); 2-dr. sed., $1,583; 
sed, cpe., $1,614 (deluxe. $1,704): spt. cve., 
$1,552 (deluxe, $1,641): bus. cpe.. $1,500; 
conv., $2,025; Tornedo ‘8° — 4-dr. sed., 
$1,689 (deluxe, $1,778); 2-dr. sed., $1,630; 
sed. cpe., $1,661 (deluxe, $1,751); spt. cne., 
$1,599 (deluxe, $1,689); bus. cpe., $1,558; 
conv., $2.072; Streamliner ‘‘6’’—4-dr. sed.. 
$1,727 (deluxe, $1,817); sed. cne., $1,677 
(deluxe, $1,766); stat. wag., $2,374 (de- 
luxe, $2,442); Streamliner ‘‘8’’—4-dr. sed., 
$1.775; (deluxe, $1,864); sed. cpe., $1,724 
(deluxe, $1,814); stat. wag., $2,412 (de- 
luxe, $2,490). 


STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,635.50; 2-dr. sed.. $1,603.75; spt. 
epe., $1,630; bus. cpe.. $1,535.25; Champion 

Delaxe—4-dr. sed., $1,709; 2-dr. sed., 
; spt. . $1,703.75; bus. cne., 
-, $2,059.50: ler De- 
luxe—4-dr. sed., $1,956.25; 2-dr. sed., $1,- 
924.75; spt. cpe., $1,951; bus. 
856.25; Commander Regal 
sed., $2,077.50; 2-dr. sed., $2,045.75; 
epe., $2,072; bus. cpe., $1,977.50; 
$2,430.75; land cruiser, $2,264.75. 


WILLYS-OVERLAND — Stat. wag., $1,- 
841.71 cent. sed., $1,991.72; Jeepster conv., 





VISIBLE EIGHT BLOCKS—Hughes & Clapp 


(DeSoto-Pi ), West Los Angeles, erect- 
ed this | by 18 foot =) on one of the 
or busiest intersections. The sign uses mul- 
tiple neon tubing with high intensity trans- 
formers, resulting in unusual brightness. It is 
of the three-way flasher type. 


Independents Hike 
Share of Sales 
In Phila. Area 


PHILADELPHIA. — First-half 
sales of new cars in the Philadel- 
phia trading area showed a regis- 
tration rise of nearly seven percent- 
age points for the so-called “inde- 
pendent” manufacturers, according 
to the latest of the Philadelphia In- 
quirer’s Philadelphia Automotive 
Facts. 

The compilation showed that non- 
affiliated makers accounted for 20.3 
percent of the sales in the first half 
of 1948, compared with 13.7 percent 
in the comparable period of last 
year. The Ford group total dropped 
from 17.4 percent to 10.7 percent; 
the Chrysler group dipped from 26.3 
percent to 25.5 percent, and the 
General Motors group rose from 
42.6 percent to 43.5 percent. 


Passenger 











Dirt Loses 





LANSING. — Carelessness i 
cleaning up cars after servicing 
work is losing good customers for 
dealers, warns Frank W. Herrick, 
executive secretary of the Michigan 
Automobile Dealers Assn. 

In the second in a series of mem- 
bership bulletins on service com- 
plaints, Herrick relates the expe- 
rience of a friend who picked up 
his new car after a service adjust- 
ment only to find the front-seat and 
front-door upholstery covered with 
grease and dirt. 

“Where will grease in the car 
cause friction?” the manager 
asks. “Between the dealership 
and the customer if it gets on the 
upholstery or steering wheel.” 

In his August bulletin (See Aug. 
23 issue of Automotive News), Her- 
rick told five stories in which ac- 
quaintances and Herrick himself 
had come across “sloppy” or inade- 
quate repair work in a new-car 
dealer’s service department. 

The September bulletin reports 
comments from association mem- 
bers to Herrick on his report as 
follows: 


“Give us more comments. It gives 
us something to show our men to 
impress them with the idea that the 
customer has to be treated right to 
get them back.” 


“We hear dealers constantly com- 
plaining about the quality of work- 
manship being turned out by the 
auto and truck factories, but the 
quality of the workmanship being 
turned out by those very same deal- 
ers’ garages is equally as bad and 
equally as destructive to the good 
repute of our profession. May I add 
that truck dealers are just as guilty 





Customers 


Keep Grease Out of Car interiors, Mich. Manager 
Warns in Another ‘Gripe’ Report 


nof such slipshod methods as the 
auto dealers you mention.” 

“I think if our dealer friends 
would pay attention to what you 
are reporting to them, the whole 
industry would benefit greatly. 
Like all outsiders, we hear many 
comments regarding service and 
dealer: activity. This has been 
particularly true since the war. I 
know that dealers are prone to 
shrug their shoulders to matters 
such as these, but I believe it 
would be better for them to start 
paying attention.” 

“Your notes on customer criticism 
appreciated. If the complaints fit 
our organization, we should be do- 
ing something about it. Give us 
more of this. Our particular organ- 
ization should benefit.” 


“I appreciate these letters very 
much. We are small dealers but 
operate a large service business and 
used-car department. The custom- 
ers in most instances never speak 
to us but do not hesitate to noise it 
around. We as dealers can never 
be too cautious about cleanliness 
and thoroughness in our service de- 
partment.” 


“T think this type of information 
is good for all dealers to receive, 
because we have all been floating 
pretty much with the tide since the 
war. I would like to mention, how- 
ever, in defense of dealer’s service, 
as you are probably well aware we 
do have an extreme shortage of 
skilled mechanics available. For 
that reason we are inclined to be 
rather careful about criticizing too 
severely the men who we now have. 
It seems as though some kind of 
advertising publicity might be ap- 
propriate at this time to try to in- 


















duce more men to go back into the 
mechanical automotive service divi- 
sion.” 

“Remember: A customer may 
come to your place of business once, 
but his second trip depends entirely 
upon you,” Herrick declared. 


Truck Dealers 
Found Boosting 


| Service Activity 


| DETROIT. Increased service 
| activity by truck dealers through- 
|}out the New England states has 
been reported by 
Carl Loud, gen- 
eral sales man- 
ager of Federal 
Motor Truck Co., 
Detroit, upon his 
return from a 
two-week swing 
through the 
Northeastern sea- 
board states. 
: Stressing the 
importance of ef- 
Cart Loud ficient service as 
“the backbone of a dealer’s opera- 
tion,” Loud indicated a deep per- 
sonal satisfaction with the servic- 
ing picture he saw on his trip 
through New England, New York 
and New Jersey. 


“The effectiveness of such fea- 
tures as adequate service equip- 
ment, sufficient floor space and ag- 
gressive merchandising methods is 
reflected in good revenues,” Loud 
said, “and is laying a solid foun- 
dation for future new-truck sales.” 








Parker Motor Co. 


Parker Motor Co., Inc., Durham, 
N. C., has been chartered with 
authorized capital stock of $50,000 
to deal in automobiles. Principals 
are D. H. Parker, E. C. Brooks jr. 
and Ruth Brooks. 
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By Leo T. Parker 
Attorney at Law 

— to a recent higher 

court both a bus company and 
the driver of a colliding automobile 
may be equally liable for injuries to 
a bus passenger, if the testimony 
shows that both drivers were negli- 
gent. 

For your illustration, in Snyder 
v. Portland Co., 185 Pac. (2d) 563, 
the testimony showed facts as fol- 
lows: A bus collided with a pas- 
senger automobile owned by an 
automobile dealer and which turned 
in front of the bus without proper 
signal. The driver of the bus ap- 
plied the brakes, and a passenger 
in the bus was thrown violently for- 
ward and she was seriously injured. 
The injured passenger sued both 
the owner of the passenger automo- 
bile and the bus company for dam- 


In holding the owner of the auto- 
mobile liable for $3,280, and also 
holding the bus company liable for 
$3,280 damages, this court said that 
both were negligent and therefore 
jointly Hable. 


Borrower Is Thief 

A RECENT higher court ruled 
that one who borrows an auto- 

mobile and fails to return it to the 


owner at the agreed time and place 


is a thief. 

In Erwin v. State, 212 S. W. 
(2d) 184, it was shown that an 
automobile dealer named Moore 
became drunk in a public place 
and was taken into custody by 
peace officers, who instructed one 
Erwin to drive Moore’s car to the 
police station, where Moore was 
incarcerated and there spent the 


night. 


Moore then told Erwin to take | 


his (Moore’s) car and go get some 
money and be back at eight o’clock 


the next morning to pay his fine. | 


Erwin took the car as requested 


but failed to return it to Moore at | 


the agreed time of eight o’clock the 
following morning. 

The lower court convicted Erwin 
of automobile theft. The higher 
court approved the verdict, saying: 

“Under the facts here present, we 
are constrained to the belief that he 


Lawsuits Affecting Dealers .. . 


Court Decisions 





(Erwin) was properly charged in| 


the indictment with theft.” 
° s * 


Dual Franchise Ended 


(“ONSIDERABLE discussion has 

arisen from time to time over 
the legal question: If a retail auto- 
mobile dealer has had for many 
years the franchise for two differ- 
ent makes of automobiles, can 
either manufacturer at will cancel 
the contract on the grounds that 
the dealer violated the usual clause 





Insurance Aide 


Says the FTC 
Should Step In 


COLUMBUS, O.—John C. Stott of | 
Norwich, N. Y., vice-president of 
the National Assn. of Insurance 
Agents, in an address at the annual 
convention of the Ohio Assn. of In- 
surance Agents, said the Federal 
Trade Commission now has super- 
vision over the insurance business 
to the extent that it is not regu- 
lated by the states. 

The alleged coercion of automo- 
bile dealers and motor car finance 
interests in Ohio is clearly a field 
for the FTC to take an interest in, 
Stott said. 











“It is not in the public interest 
for automobile dealers to insure the | 
ears which they finance and sell,” | 
said Stott. 

Stott pointed out that the states 
of New York, Massachusetts and 
New Jersey have recently enacted | 
anti-coercion laws which make it a | 
criminal offense to coerce the in- | 
surance on real and personal prop- | 
erty. 

This is of particular interest to 
Ohio agents, he added, because of 
the current controversy over the 
licensing of 600 General Motors 
dealers as insurance agents, despite 
the fact that there had been no} 
change in the licensing laws. 

Stott pointed out that service 
charges on small premium-bearing 
items might well be a development 
of the near future in the trade. 








in the contract which prohibits dual 
agencies? 

According to a recent higher | 
court the answer is yes. 

For illustration, in Goodwin Bros. 
v. Cook, 212 S. W. (2d) 126, the tes- 
timony showed facts as follows: In 
1938 a retail automobile dealer 
named Cook signed a contract with 
the Goodwin Brothers, a distributor 
of Dodge and Plymouth motor ve- 
hicles. Under its terms Cook was 
given the exclusive agency to sell 
Dodge and Plymouth motor vehicles 
in a specified territory and the non- 
exclusive agency for parts and ac- 
cessories. Also, for a number of 

years Cook had handled Pontiac 
automobiles and International 
trucks. 

After some discussion over the 
dual agency held by Cook, Goodwin 
Brothers sent a letter to Cook as 
follows: 

“We regret to advise you that 
in order to conform with the fac- 
tory policy of having no Dodge 
dealers with dual franchises, we 
_hereby give you 90 days’ notice of 








STOP...LOOK... 


LISTEN! 


$TOP—compare Household’s low 
cost per thousand readers! 


LOOK—iook at the new House- 
Look at the Idea- 
Planned editorial pages—they 
back up Household advertisers 
with more than 250 "buy-ideas”’ 


hold format. 


per issue! 


LISTEN to this—Household cir- 
culation has hit a new high of 
2,000,000—and advertising 
revenue is up more than 40%. 


= “oa 





“Are you the guy who com- 
plained about a crack in the high- 
way?” 





the termination of your Dodge 
and Plymouth dealer agreement.” 

Cook filed suit and asked the 
court to enjoin Goodwin Brothers 
from canceling or terminating his 
agency for Dodge and Plymouth 
automobiles on the grounds that 
Goodwin Bros. for many years pre- 
viously knew that he also sold Pon- 
tiac automobiles and International 
trucks. Nevertheless the higher 
court held the cancellation valid, 
saying: 

“Appellant could terminate the 
contract on 90 days’ notice without 
assigning any ground... . The no- 
tice given by appellant (Goodwin 


this purpose.” 


* * * 


Similar Trade Names 


MODERN HIGHER courts con- 
sistently hold that common words 
as “Motor Supply,” “Market,” etc., 
ian be appropriated exclusively 
by any user. In other words, no 
company acquires the exclusive 
right to use as a trade name words 
properly descriptive of the busi- 
ness in which he is engaged. 

However, if another engaged in 
a like business uses such descrip- 


_|tive words in his trade name, he 


must use them in such combina- 
tion that the two trade names will 
be fairly distinguishable and not 


confusing to the public. 
For example, in Boice v. Steven- 
son, 187 Pac. (2d) 648, it was 


shown that the Motor Supply Co. 
was opened in Phoenix, Ariz., in 
1910. This company served cus- 
tomers in the city of Nogales, Ariz. 
In 1944, one Boice opened in a busi- 
ness in Nogales under the name of 
Motor Supply of Nogales. 

The “Motor Supply Co.” filed 
suit against “Motor Supply of No- 
gales” to enjoin it from using such 
firm name. In holding in favor of 


For an inside track 


23 


court said: 

“Plaintiffs are entitled to the 
exclusive right to use their trade 
name ‘Motor Supply Co.’ in the 
trade area under consideration. 
- . . That a property right at- 
taches to a trade name which 
has been used for a number of 
years to identify and designate 
the business conducted, has long 
been the law.” 

For comparison, see Iowa Auto 
Market v. Auto Market & Ex- 
change et al., 197 Iowa 420, Here 
a company had used since 1920 
the words “Auto Market” in its 
trade name Iowa Auto Market. 
Another company started doing 
business in the same city under 


the name “Auto Market & Ex- 
change.” 
The higher court ordered the 


company last adopting the words 
“Auto Market” to use them in a 
manner not confusing to the public. 





Dougherty Joins Queen City 


Queen City Chevrolet Co., Cin- 
cinnati, has appointed Stanley M. 
Dougherty manager of its newly 
created insurance department, ac- 
cording to F. E. Zorniger, treas- 
urer of the firm. 








to the Big Family Market... 


@ HOUSEHOLD 


Yes, the BIG families are waiting when Household comes to town. 
Three-fourths of HOUSEHOLD reader families average 2.3 children each! 
That these bigger families buy more goes without saying. More im- 


portant to you, Household families buy far more for the home! Seventy 
per cent are home-owners. They eat at home, p/ay at home, entertain at 


track... 


home—that’s how it is in small cities and towns. 

And now these big, home-owning families have more money to spend 
than they ever had before. Be there when they spend it! Take the inside 
take Household! 


Capper Publications, Inc., Topeka, Kansas 
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a magazine of action sor small cites. and Thum 




















Walker Appoints Trautman 
Racine (Wis.) Chief Engineer 

Walter C. Trautman has been ap- 
pointed chief engineer of Racine 
operations of Walker Mfg. Co., Ra- 
cine, Wis., accord- 
ing to James S. 
Allan, president of 
the company. 

Trautman will 
be in charge of 
the company’s en- 
gineering on its 
line of automotive 
jacks, lifts, oil fil- 
ters and exhaust 
system pipes, Al- 
lan announced. 

* 





W. C. Trautman 
* * 


Petroleum Institute Fills 


Two Committee Posts 


Announcement of two appoint- 
ments to its lubrication committee 
is made by the American Petro- 
leum Institute. 

The new members are R. H. Mc- 
Elroy, vice-president in charge of 
marketing for Pure Oil Co., Chi- 
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cago, and H. L. Moir, technical 
adviser to the sales department of 


the same company. 
* * * 


L-M Controller Posts Go 


To Collins, Ulbrich 

Consolidation of the administra- 
tive control department and con- 
troller’s office of Lincoln-Mercury 
division of Ford Motor Co. has 
been announced by T. W. Skinner, 
general manager. 

Morgan Collins, director of ad- 
ministrative control since Febru- 
ary, 1948, has been appointed divi- 
sional controller, and Emil A. UIl- 
brich has been named resident con- 


troller of the Lincoln plant. 
+ * * 


Minnesota Automotive Adds 


Four to Sales Force 

Minnesota Automotive, Inc., Min- 
neapolis, announces the following 
additions to its sales force: 

Fred J. Seifried as district man- 
ager in the St. Louis area; Guy E. 





Are you ready for the big anti-freeze selling season that’s just 


* around the corner? 


Better play it safe — play it Super-Safe — and order your 


supply of SUPER PYRO before another day passes! 


Yes — there’s more SUPER PYRO this year but still not 
enough for everyone because more and more people are 
demanding a safe anti-freeze! That’s because every day, every 
week we're telling them — with SUPER PYRO’S greatest 
advertising campaign — that SUPER PYRO is America’s 


SUPER-SAFE anti-rust, anti-freeze! 
So play it super-safe! Order your SUPER PYRO now! 





U. S. INDUSTRIAL CHEMICALS, INC. 





Lewis as district manager in the 
Indiana area; Clifton O. Koolmo 
as district manager in the Chicago 
area, and Wally M. Woody as dis- 
trict manager in the Iowa area. 

* + + 


Tyson Bearing Appoints 


Two Representatives 

Cc. J. Edwards, Inc., 2209 Fisher 
Bldg., Detroit, has been appointed 
Michigan representative in the au- 
tomotive manufacturing and indus- 
trial fields by Tyson Bearing Corp., 
Massillon, O. 

The Tyson company also an- 
nounced the appointment of R. A. 
Rodriguez, Inc., 55 W. 42nd St., New 
York, as export representative for 


all foreign countries except Canada. 
> * * 


Martin-Senour Merges 


2 Sales Divisions 


Merger of the Central and West- 
ern divisions of Martin-Senour Co., 
Chicago paint manufacturer, into 
a single sales unit with William L. 
Hancock as manager is announced 
by William M. Stuart, president. 

The new unit will be known as 
the Chicago district. Headquarters 
are to be at the Martin-Senour 





DEALER DOES GOOD DEED—Glockner Chevrolet Co., Portsmouth, O., gave the truck 


which had been used in connection with the 
for use at their summer camp. Left to right 


receives title to truck from E. A. Glockner; Harry Wagner, scoutmaster in charge of 


Portsmouth Soap Box derby to the Boy Scouts 
are Robert Newman, Boy Scout tgs yon 
amp 


Oyo, and Jack DeWine, of the Portsmouth civic forum, which also shared in the donation. 


plant, 2520 Quarry St., Chicago. 
Field manager under the setup is 
H. T. Johnson, who has been West- 
ern division manager. Johnson will 
retain his present headquarters in 
Wichita, Kans. Assisting Hancock 
in Chicago is E. C. Edgren. 
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Pontius Named to Head 
Engineering at Bendix 

George W. Pontius has been ap- 
pointed manager of automotive en- 
gineering at the Bendix Products 

sia division, the South 
Bend plant of the 
Bendix Aviation 
Corp., it is an- 
nounced by Geo. 
E. Stoll, general 
manager of the 
division. 

Pontius has 
been connected 
with Bendix in en- 
gineering capaci- 
ties for the past 
17 years. During 
the greater part of this period he 
has been engaged in development 
engineering in various branches of 
the automotive field. He was re- 
sponsible for the development of 
the Bendix gun turret and aircraft 
armament used on American and 
allied aircraft during the war. 

* * * 


Dick Transferred North 


In Packard Marine Sales 


Richard H. Dick has been ap- 
pointed marine engine sales rep- 
resentative for the Great Lakes 
and Eastern Canadian areas by 
Packard Motor Car Co. 


Since last March, Dick has han- 
dled Packard marine engine sales 
in the Gulf Coast region. Dick, 29, 
joined Packard early this year 
after three years with the marine 
engine division of Chrysler Corp. 
and prior activities in other sales 
merchandising fields. 

* * * 


Winther Named Director 
Of Eaton Engineering 


J. O. Eaton, chairman of Eaton 
Mfg. Co., announced that at a meet- 
ing of the board of directors M. P. 
Winther was ap- 
pointed vice-presi- 
dent and director 
of engineering of 
the company. 

Winther has 
been associated 
with the company 
since March, 1946, 
when Eaton ac- 
quired Dynamatic 
Corp., Kenosha, 
Wis., of which 
Winther was 
president and general manager. 
Winther has also been a director of 
Eaton Mfg. Co. since March, 1947. 


* * * 
Golumbia New Secretary 


Of Reo in Canada 


Morton Golumbia has been ap- 
pointed secretary-treasurer of Reo 
Motor Co. of Canada, Ltd., it is an- 
nounced by R. J. Telford, vice- 
president and general manager. 

+ * * 


New Chain Belt Office 


| Chain Belt Co. announces the 
|opening of a new district sales 
office at 2900 W. Clay St., Rich- 
mond 21, Va. Fred W. Taylor will 


be district manager of this office. 
* * 7 





Geo.. W. Pontius 





M. P. Winther 





| 
Blue Crown Outlets 
P. D. Jackson, president of Blue 
Crown Spark Plug Co., has an- 
nounced the appointment of Henry 
S. Clark Co., Atlanta, to handle 
| the sale of Blue Crown spark plugs 
|to automotive distributors in the 
|Southeast and Frank W. Russell 
| Co. of Dallas in the Southwest. 





Sp ee 


~ 





W 
man 
For 


AUTOMOTIVE NEWS, OCTOBER 4, 1948 25 


‘Custom Coating’ ; 
Offered for 
Auto Fabrics 


MEMPHIS. — “Custom Coating,” 
described as a guaranteed process 
for automotive fabrics, has been 
made available to manufacturers 
and converters by American Fin- 
ishing Co. of Memphis. 

The company said its process 
makes it no longer necessary to 
choose a coated fabric from a 
standard, limited line. The “Custom 
Coating” process can be integrated 
into a maker’s own production op- 
eration, it was stated. 





Short Takes 


... at the factories 


Walter Blanchard, former NADA| ding, found the house locked up 
managing director and now with/ and no key. 
Ford, is wearing two strips of ad- | This is easy,’ said Frank, re- 
hesive tape atop! membering how Hero Alan Ladd 
his skull these! gig it in the movies. So he 
days as the result | iprqpped a handkerchief around 
of anairplane| jis pand and pasted in a win- 
ride. dow in order to reach in and 

Blanchard re-| jelease the catch. Frank says 
lates otk nee those windows the movie boys 
7 meno = hit must be made of something Ret an tibele 1 wets 

besides glass. LOOKS LIKE GRANDPA!—Two yearling buffalo with cow-like placidity gravely inspect the ee eae 7 


route to Colorado , ‘ i : : ; ° od ’s laborat Pe di to th 
. is | enlarged Kaiser embiem held up for their inspection by M'Liss Fowler, receptionist at Stadium cans laboratory, according to e 
Springs, Colo., in He has four stitches in his Motor Sales in Ann Arbor, Mich. The occasion was the unveiling of the Feas Kaiser model company, “it has withstood many 












































oe eee renee = hand now. i. ib | at the K-F dealership. Miss Fowler is seated on the bumper of a Kaiser Deluxe. different tests which prove that the 
i. Walter Bt -~ 1 slaie “sainaaly a Rough Riders the chief pilot came out of the | valued at $741,503 in July this year, | coating designed is the right one 
onation. fast bomber. Everything was going) N. F. (Shad) Lawler, director of an Gripping with per- Sa ee a ieee = i wen oo a wih sil 
smoothly with - ae dag - advertising, Nash, is swearing off “Wasn't that a lalapalooza?” the : “i + “4 mong these examinations whic 
i automatic pilot. Suddenly, t e auto-| air travel these days as the result pilot declared, with which Shad had corresponding mon ast year, ac-/| simulate actual wearing conditions 
™ matic instrument went haywire and | of a recent flight he made out of to meekly agree. cording to the Division of Census| are such rigid tests as one for color 
| everyone was thrown to the ceiling | Los Angeles, where he had gone to ————— ____—_— of Industry and Merchandising of | fastness when exposed to a fade- 
n ap- and bounced around the cabin. set up the introduction of the 1949| Canada Battery Sales the Canadian government. ometer, an adhesion test which de- 
ye en- Faye pty ee comp Sere a said his particular flight Hit $741 503 in Jul Such sales during the first seven | termines the coating’s resistance to 
oan ee encountered causal turbulent OTTAWA, Ont.—Sales of electric | Months of this year totaled $7,670,- separation from the fabric, and the 
of the j Bill Bill a aa conditions enroute. So rough was | storage batteries and parts by prin- | 267, as against $6,832,201 in the sim- abrasion test which measures the 
iation ul to Bt y the flight that at its conclusion, | cipal Canadian producers wereilar period last year. durability of the coating.” 
; an- Maybe this comes under the ——— ——___——. - . _ 
Geo. heading of “ex-short-takes,” but we , 
neral were amused anyway at the fact $ CI C li S 
that it is a famous Ford dealer, g y all - 
the Billy Houghson, of San Francisco, Gd 1 S 0 0 in S C ms in €SS 
- has who brings the latest word of a 
ected former famous Chevrolet man, Bill THINGS TO KNOW 
in en- a $ ABOUT COOLING SYSTEM 
ipaci- > 
maak Billy received a letter from Bill CLEANING EQUIPMENT 
uring the other day telling of Bill’s sail- Operation— 
od he ing on the Lurline for the Hawaiian @: When wins the Prenure: 
ment Islands Sept. 8. Bill says his “re-| ) teag Nee aghidigeennd 
ies of tirement exceeds fondest expecta- | heee - he veiaiien? 
s re- tions,” and he is going to stay A: 0, Hsoas ‘ : 
nt of retired, since he feels that he is| : - Heating elements in 
‘craft making such a success of it. Trust we Pressure-Purger heat so- 
- and Holler to make a success of any- ore to necessary tempera- 
thing. ure. 
ag Q: Does other equipment re- 
| Who Got Wet? quire the motor to ran for a 
Some of the GM folks took the | long period of time? 
cold plunge the other day while | A: YES, and this is harmful 
| ap- on a fishing trip in Idaho. We to the motor. 
rep- : can’t figure out yet who is laugh- Saunt “a 
wakes ? ing at whom, but the party, in- Pe - “et 
s by cluding Whit Ward, Pontiac sales | - oes the Fressure-Purger 
manager; Harry Coen, GM vice- | lave any oa ee 
han- | president; Arnold Lenz, of Pon- moving Fifer i - evelop 
sales | tiac; Bob Clark, Detroit Pontiac | service difficulties ¢ : 
: 29 dealer; Dean Draper, Pontiac A: NO. There are no moving 
year supplier; T. A. White Pontiac parts. 
arine zone manager in San Francisco, Q: Does other equipment 
Sorp. and host Fred Carlson, of Salt have motors, pumps and 
sales Lake City, were embarked in a moving parts. 
float trip (or drip) down the mid- A: YES 
i dle fork of the Salmon river, . . , 
| The party was in six boats. Merchandising Appeal— 
Two overturned. ; "Lak one f, , : Does Pressure-Purger 
Who were the drips? rtfele ction Cleaning a ee -— the rust, scale and for- 
“on | * * * eign particles removed from 
i ? 
A This Is Eas the cooling system? 
:. The d ~d ¢ Jim Adams. of | I. BY HEAT A: YES. There is an action 
— er eo which traps the sludge be- 


McManus, John & Adams (han-| 
dling Pontiac and Cadillac adver- 
tising), was married the other day, | 


2. MECHANICAL AGITATION 


fore the eyes. 


Q: Does other equipment 
have visual customers mer- 


3. BY CHEMICAL ACTION 


which leads to a little story. Frank 
Skinner, of the agency, and his 
wife, returning late from the wed- 


chandising appeal? 
A: NO. 
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Electric Trucks 
Industry Booms Sales 


Over Prewar 
NEW YORK.—Industry as a 
whole bought more than 2% times 
as many storage battery-powered 
industrial trucks in 1947 as their 





A shade better than the rest! 
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average annual purchases in 1936- 
1939, recent studies by the Electric 
Industrial Truck Assn. show. 


In a report issued by the asso- 
ciation, it is shown further that 
the number of firms using electric 
trucks has also risen sharply since 
1944. The report indicates that 





there are 34 percent more users 
now than four years ago. 

The association’s analysis of 
numbers of electric trucks in use 
today, as compared with 1944, 
shows a 10 percent increase, de- 
spite the fact that many over-age 
units were kept in service during 
the war and only recently retired. 


By Jim White 
Associate Editor 
Local Chevrolet dealers associa- 





EASILY INSTALLED IN 10 MINUTES OR 
LESS...WHILE THE CUSTOMER WAITS! 


Announcing Immediate Delivery 


KNOX PICKUP BODY 


“Built to Stand Hard Knocks’’ 


These bodies are offered in %-ton, 34-ton and l-ton sizes. 


Bodies shipped in prime and can be shop installed with minimum 
effort and will fit Ford, Chevrolet, 


GMC trucks. 


Immediate Delivery — Wire or Call — Prices and Literature on Request 


Office 


Knox Metal Products, Inc. 


Thomson, Georgia 


Two Models 







Plant 


International, 


Knox Metal Products, Inc. 
Waynesboro, Georgia 


tions along the east coast moved 
into the top budget bracket among 
television advertisers last month 
with addition of the NBC seven- 
city network show, “Chevrolet on 
Broadway,” to large-scale program- 
ming already under way over the 
local TV outlets. 


In New York City alone, the re- 
tailers set aside $450,000 for the first 
year’s entry into the new medium. 
Using four stations, the association 
is sponsoring animated weather 
spots, remete pickups of stake 
races, telenewsreels and New York 
| Yankees football games in addition 
|to the “Broadway” dramatic series. 

In each of the cities on the 
NBC Atlantic Coast loop—Bos- 
| ton, Philadelphia, Baltimore, 
| Washington, Richmond, Schenec- 
| tady and New York—the local 
| dealers will sponsor the Monday 
| night (8:30-9:00) series. This 
seven-way cost split, determined 
by number of sets in use in each 
station’s area, marks a new trend 
in budgeting of large-scale tele- 
vision advertising. 

* + + 


Nash TV’s Election 


Using CBS, Nash Motors be- 
comes the first commercial sponsor 
of network television coverage of 
presidential election returns Nov. 2, 
according to N. F. Lawler, adver- 
tising director. 

In mid-August Nash also was first 
to sign contracts for regular net- 
work coverage of the election re- 
turns. That contract also was made 
with CBS and included the full 167- 
station network. The CBS television 
network, Lawler said, includes New 
York, Philadelphia, Boston and Bal- 
timore. 

Nash identification throughout 
the CBS network coverage on AM, 
FM and TV will tie in with the an- 
nouncement of the drastically new 
1949 Nash cars to be made late this 
menth, Lawler said. 


* * * 


The Cost of Service 


Members of the Minneapolis Au- 
tomobile Dealers Assn. are using 
a five-column, 200 line newspaper 
ad to point up that “In Minne- 
apolis, $14,500,000 has been invest- 
ed” to give Minneapolis citizens 
the kind of specialized service 
their cars require. 

Under an association banner, it 
is pointed out that servicing of 
an automobile is a simple mat- 
ter to the motorist who drives 
into a dealer’s shop, tells what 
he wants done and drives away 
when the job is completed. But 
for the dealer, such service re- 
| quires investments in equipment 
amounting to thousands of dol- 
| lars, equipment especially de- 
signed and built to service par- 
ticular makes of cars. 

The ad carried the names, ad-| 
|} dresses and makes of 56 dealers 
belonging to the association. 

* 


| a 

Dealers’ Radio Package 

To improve his competitive po- | 
| sition when he passes from a sell- 
|ers’ market to a buyers’ market, 
Don Allen, owner of E. Hansen Co. 
| (Studebaker), Portland, Me., has| 
|contracted with station WPOR| 
(ABC), Portland, for 46 programs | 
per week, plus a moderate sched- | 
ule for spot announcements. 

Allen plans to build his busi- 

ness to a point which he can 
expect it to reach in three to 
five years. Theme of the drive 
will be to sell the citizens of 

Portland on the idea that the E. | 
Hanson Co. is THE dealer in 
Portland. 

The Allen package contains some 
five-minute programs, some 10- 
minute programs and some 15-min- 
j}ute programs covering news, 
| sports, music, sidewalk interviews 
| and high school programs. It is 
fone to be the largest single pur- 





Available 
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Dodge and 


chase by an automobile dealer in 
| the knowledge of WPOR. 
- * * 


Give-Adway Cars 

Thirty 1949 Mercury sedans, to 
| be given away at the rate of one 
| a day, will be top prizes in a $100,- 
000 contest to be launched next 





Affecting Factories & Dealers... 
Auto Advertising 


Co. on behalf of 
shortening products. 
* * * 


Crackdown in New York 


A crackdown on illegal adver- 
tising signs along New York 
state highways during the past 
months has removed nearly 6,000 
such signs, according to Super- 
intendent of Public Works 
Charles H. Sells. 

Sells declared the removal of 
these signs—mostly roadside dis- 
| plays calling attention to tourist 
| homes, eating places and gas sta- 
tions—is “progressing success- 
fully in every section of the 
state.” State law prohibits the 
erection of any advertising dis- 





| plays on lands owned by the 
| state. 

” * +. 
| Names 


| ns Schweikart, vice-president 
| of Campbell-Ewald Co., Detroit, is 
recovering from injuries received 
in an automobile accident which 
claimed the life of his wife. The 
accident occurred near Oswego, 
pS 4 


| Charles W. Goit and Clint Howell 
have been appointed to the adver- 
| tising staff of Look magazine, it is 
announced by Don Perkins, adver- 
tising manager. 

Goit was formerly associated 
with Fortune magazine. Howell 
was with Ladies Home Journal. 


Jerry Jontry has been appointed 
Detroit manager for Hsquire mag- 
azine. He was formerly West Coast 
manager, located at Los Angeles 
for seven years. 


William J. Nevin has been named 
advertising manager of Devoe & 
Raynolds Co., Inc., New York, and 
executive assistant to A. H. Mohr- 
husen, general merchandising man- 
ager. Nevin is a former vice-presi- 
dent of the Dorville Corp., New 
| York and Philadelphia merchan- 
dising and advertising agency. 
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“! SHOULD BE IN 


EVERY CAR! 
| SPEED FILLING. 


1 STOP BLOW-BACKS 
AND SPILLS. 


! PREVENT 
THEFT,” 


The Fit:GARD WAY of 
Filling Gas Tanks: 


“FILL ‘TIL THE 
WHISTLE STOPS” 


Fi-GARD 
Whistling GAS TANK FILL SIGNAL 
ve 


Fit -GARD TANK VENT 





Fit - GARD ANTI-THEFT BAFFLE 


AVAILABLE FOR MOST CARS 
To install — insert in fill-pipe. 
Only tool, a screw driver. 
Time — 10-15 minutes. 


RETAILS @ $3.25 PLUS INSTALLATION 
DEALER DISCOUNT 40% F.O.B. 


CAMBRIDGE. PACKED 6 TO A BOX. 
ORDERS PROMPTLY SHIPPED 


SCULLY SIGNAL COMPANY 
92 First Street 
Cambridge 41, Mass. 

SO EN RAE NRE RIMS ae MEO 














| 


week (Oct. 11) by Lever Brothers 
its soap and 
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T a6 asked for even the flimsiest proof 
a | Used-Car Notes . . . posype Fran ny 
; 742 “This sale,” the chief of police 
i. St d B remarked to the court, “could 
R iffe it e O e never have been consummated in 
; e a state requiring the seller to prove 
Srothers 4 dl dl ( dd legal title to an automobile. New 
ap and ' opte im levelan frwengeery ah does not insist 
i | upon such evidence. 
} | * * * 
CLEVELAND. — The Cleveland) clared, causing “citizens of these | ae 
k Better Business Bureau, with the states an unnecessary financial Dealer Ad: — on Table, 
adver- used-car dealers of Greater Cleve-| burden, higher insurance rates and | Car in the Stable 
York land cooperating, is putting into! . tremendous economic loss.” A novel used-car promotion stunt 
e€ past use a revised code which will in- oS. |has been created by co-owners 
'y 6,000 clude the following in the warranty: oe | Louis Grand and Yale Simons of 
Super- A 50-50 agreement on repairs, the | Urges N. H. Law Requiring |Pappy’s, one of Detroit’s largest 
«| psmting from mesbantial besan-|/ 700! of Car OtumereMip | week ete. seeeedy tan aap & 
su PaK= | i ju a 
val of downs within 30 days or 1,000 miles| MANCHESTER, N. H.—(UTPS) fot-length sign prodstening. “More 
de dis- of purchase; windshield stickers for |—Lack of a law in this state to|.a1. than rabbits; Pappy will put 
tourist “ is” -warranty cars) which | require proof o eg itle to an 
i as is” (non y i f of legal title t meat on your table and a car in 
as sta- must mark those cars with con-| automobile before the machine can | your stable,” and other eye-catch- | 
iCCE88- spicuous “AS IS” labels on the| be sold was criticized in a recent ing slogans. 4 bh 4 § the 4 
of the front glass; repair costs in war-| court case here. As an added come-on, the firm| CEALERS FROLIC AT CATALINA ISLAND—Fun and sports were the order of the day at 
a ranty repairs to be the rates set} A youth from Lowell, Mass.,| gives away two rabbits with every | Cy role following conclusion of @ parts and service campaign. Shown in thie. group. with 
g dis- by Motor Factory Flat Rate or! faced municipal court after being|car purchase. Simons reports that! some of the prizes awarded are, left to right, Jim Rush, Gardena; Charles Schonlaw, 
y the Chiltons Manual; pre-sale inspec- picked up in Derry driving a Man-| youngsters in the neighborhood are | Hollywood; Jim Rice, city manager, Los Angeles zone; Bill Gobel, Victorville, and Ted 
tion of the cars by dealers and/ chester man’s car. Police Chief | driving their parents crazy asking| Enoch and Jim Foster of South Gate, 
work completed to put the car in| George Welch of Derry told the|that they purchase a car from 
| “good running order” before pur-| court the youth was also wanted | Pappy’s lot. New Davison Shop | cated at the corner of North Alamo 
esident -, leod Iso in- | connection with the theft of —_—_—___—_—_ ‘iui broken at San An-| 224, 10th streets, the shop will be 
roit, i e revised auto code also in- | another car, a 1935 model, which| AUTOMOTIVE NEWS, the Newspaper of round was en a equipped to handle all types of 
a cludes stronger provisions for |}. sold to a used-car dealer in the Industry, read by everyone who counts | tonio, Tex., for the new mechanical | repair work, according to V. A. 
whieh ane ae auaeaaie. a dealer vio- this area for $75 without being! mate of more than 100,000 readers weekly!|Shop of Davison Pontiac Co. Lo- | Davison, president. ? 
fe. The ; 
: Response from the dealers to the 
—— 7 revised and _ re-activated code 
i strongly indicates the majority of | 
Howell the used-car merchants will sup- | 
adver- port the Better Business Bureau’s | 
le, it is stand. In the past few months, the | 
adver- Bureau sent approximately 70 no- | 
fog tole ons” © he ON YOUR SERVICE CALLS @ 
ociated dealers. Sefuteas “te . 
Howell ‘ ‘ 
nal. Sheriffs Urge Title Laws 
pointed In Tennessee, Mississippi 
e mag- MEMPHIS, Tenn.—Asserting 
| Coast that Tennessee and Mississippi are | 
ingeles a “dumping ground” for stolen 
automobiles, a resolution adopted ‘ 
d here by the Tennessee and Mis- 
oe sissippi Sheriffs and Peace Officers 
as d Assn. called upon legislatures of 
Moh: the two states to enact adequate 
a. motor vehicle title laws. | 
caonat- In approving the resolution, the 
New association directed that copies be 
rchan- sent to the governors and legisla- 
ey. ; tive leaders of the two states. 





inks: ae 397 pages, cloth bound. $3.75 
post : . 
an a a a Garages, service stations, truck dealers, etc., have 


ps" 


IGNAL 


ARD 
TLE 


ARS 





The resolution points out that 
32 states and the District of Co- 
lumbia already have title laws re- 
quiring automobile owners to be 
able to prove a clear title to their 
car. 

There has been an alarming in- 
crease in the number of vehicles 
stolen in Tennessee and Mississippi 
in recent years, the resolution de- 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the lbrary 
of every franchised dealer—availabie 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 


THE LAST BILLIONAIRE — HENRY 
FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
ing.’’ $3.75 postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman 


Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $4.50 postpaid. 


DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. By J. B. | 
Van Tassel, Dealer Business Consultant. 
Two books—Book No. 1, $2.00. Book No. 
2, $3.00 postpaid. 
DETRUIT IS MY OWN HOME TOWN. | 
Malcolm Bingay. A story of Detroit and | 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 
FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. al 
FLOYD OLYMER’S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or | 
cloth-bound, $3 postpaid. | 
HENRY FORD—HIS LIFE, HIS WORK, | 
HIS GENIUS. By Wm. A. Simonds, Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 
IND APOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. | 
a edition, $5 postpaid. Paper bound, | 
MOTOR MEMORIES. A saga of whirling 
Sears by Eugene W. Lewis. $3.50 post- 
paid. 
FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 

BOOK DEPARTMENT 


AUTOMOTIVE NEWS | 


DETROIT 26, MICH. 











WITH A-Gor7W/000 WRECKER 


You will save time and cut the cost of your service calls 
if your wrecker is equipped with the power operated 
Gar Wood Wrecker Derrick shown above. It has a 
lifting capacity of 6000 pounds and a pulling capacity 
of 15,000 pounds. 























found it pays to have a wrecker on hand to provide 
fast, efficient and complete service to their customers. 
The Gar Wood Wrecker not only allows you to give 
this better service, but also provides you with a more 
flexible truck. Even when the derrick is in position you 
have a maximum amount of payload space . . . ample 
for handling all the sundry items associated with car and 
truck service, and for a completely unobstructed floor 
space in your service truck, the derrick can be quickly 
detached and removed. 


ee ee eee Se ee 


WRITE FOR NEW BULLETIN WC-203 for 
more complete information and specifications on | 
the Gar Wood Wrecker. . 

a 






! 
! 
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GAR WOOD INDUSTRIES, INC. 
WAYNE DIVISION, WAYNE, MICHIGAN 


PRODUCTS—HOISTS « DUMP BODIES « WINCHES « CRANES « TANKS « TRACTOR EQUIPMENT 
DITCHERS « SHOVELS « FINEGRADERS + SPREADERS « TRUCK PATROLS 














28 


Used Car Auction Prices 
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(Eprror’s Nors: While we try to eliminate wrecks from all of these 


listings, occasionally some get by us. So if the price is 
low, the car is probably damaged. If the price is abnormally 


high, 


the car is probably loaded with extras). 


CONCORD 


(Concord (Mass.) Auto Auction, Inc. 
Sales every Friday and Monday. Prices are 
for sales of Sept. 17-20.) 

(Market shows 92 cars sold out of 214 

offerings.) 

BUICK—’47 Super sedan, $2,175, $2,260; 
sedanette, $2,250. ‘46 Super sedan, $1,- 
800. °42 Special sedan, $890. ‘40 Super 
sedan, $725. ‘38 sedan, $425. 

CHEVROLET—’48 SM sedan, $1,990, $2,- 
050, $2,035; FL aerosedan, $2,260; half- 
ton C & C, $1,525; FM club coupe, $2,- 
010, $2,200; %-ton C & C, $1,600. "47 
%-ton pickup, $1,225, $1,200; FM club 


coupe, $1,715; conv., $1,800; FL aero- 
sedan, $1,800. ‘46 FM club coupe, $1,- 
435. °42 SD club coupe, $850. ‘41 MD 


\ 40 MD club coupe, $770; 
sedan, $575, $500. 

CHRYSLER—’42 Windsor sedan, $1,025. 

DODGE—’48 Deluxe sedan, $2,200; Custom 
sedan, $2,360. '47 Custom sedan, $1,735. 

FORD—’49 Deluxe (8) sedan, 2 at $2,300, 
$2,125. ‘'48 business coupe, $1,525; SD 
conv., $1,875; (6) sedan, $1,675. ‘47 SD 
sedan, $1,625. °46 Deluxe sedan, $1,250. 
'42 Deluxe sedan, $1,050, $750. ‘41 se- 
dan, $675, $750. 

FRAZER—’48 sedan, $2,025. 

HUDSON—’41 sedan, $825. 

KAISER—’48 sedan, $1,875. 

MERCURY—'49 sedan, $2,750, $2,675. ‘47 
sedan, $1,550. °'41 conv., $810. 


al 







NASH—’41 sedan, $575. 

OLDSMOBILE—’'48 (98) sedanette, $2,925. 
"42 (66) sedan, $825. '41 (66) club 

$750; (76) sedanette, $860. ‘39 


PLYMOUTH—’48 SD sedan, $1,925. ‘41 
club coupe, $760; business coupe, $800. 
'39 conv., $600; sedan, $525. 

PONTIAC—’46 SL (8) sedan, $1,725, $1,- 
675; sedanette, $1,725. ‘41 (6) sedan, 
$825. ‘39 sedan, $475. 

STUDEBAKER—’48 Champion sedan, $2,- 
150. '47 Champion club coupe, $1,620. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. Auc- 
tion every Friday. Listings are for sale 
of Sept. 17.) 

(Market shows 119 cars sold out of 

241 offerings.) 

BUICK—’'48 RM conv., $2,740; sedan, $3,- 


025. ’°39 sedan, $600. 

CADILLAC—’48 conv., $5,325; sedanette, 
$4,825; (61) sedan, $4,125. ‘47 conv., 
$3,250. 

CHEVROLET—’48 FM sedan, $2,250; half- 
ton pickup, $1,675. °47 FL aerosedan, 
$2,065, $1,880, $1,875, $1,720. ‘41 sedan, 


$1,100, $950, $895, $875. ‘40 SD sedan, 

700. °’39 sedan, $620, $325. 
CHRYSLER—’42 Windsor sedan, $1,100. 
DeSOTO—’48 Custom sedan, $2,650. 
DODGE—’46 Custom sedan, $1,600. "40 
business coupe, $700. ‘'39 1%-ton truck, 


fe 





make new customers your friends, too. 


At your service is the most complete line of 
auto seat covers, cushions, and fabric automotive 
accessories in the U.S.A. That’s why for years deal- 
ers have known that “IT PAYS TO BE ASSOCI- 


ATED WITH THE LEADER”. 


PLAS-TEX .. . High quality 
attractive plaids and conservative 


coated leatherette trim on tops an ; P 
Heavy rayon trim cloth in matching solid colors. Vinyl 


plastic coated beading dou 


ONSOLITE “SCOTCHLITE™ 


REFLECTOR 





eS a a ae ie 










THE 





TAUPE CONTOUR REPLACEMENT MATS 










ATTENTION: CAR DEALERS .. . An ideal prod 
your ad... EASILY READ BY DAY, REFLECTED BY NIGH ! The 


reflecting quality of this EMBLEM serves as a warning signal 
and safely feature on stalled or parked cars. Easily and per- 
manently attached to rear bumpers or rear windows. 


And Remember — the average motorist drives 9,000 miles per 
year giving your ad the widest possible coverage. 


HOWARD 








uct for projecting 





AUTO DOOR 
SCUFF PAD 


No, 3327-28-29-30 


of Ay \S THE 


FOR AUTO SEAT COVERS EVERYWHERE! 


Get off on the right foot with your customers. 
Furnish them the best quality in materials and 
workmanship and you'll keep your old friends and 


‘woven plastic fabric in 
patterns. Vinyl plastic 
d sides of back rests. 


ble stitched for strength. 


FREMONT, OHIO... sign division of 


POMSOLITE copnee + mewn, outs 


ZINK CORPORATION 


DOOR ARM REST COVER 


Te HOWARD ZINK 


Passaic, N. J.—FREMONT, OHIO—Long Beach, Calif. 
¢t covers, cushions and fabric automotive accessories in the 


At your service is the most complete line of auto sea 
“IT PAYS TO BE ASSOCIATED WITH THE LEADER.” 


U.S. That's why for years dealers have known that 





$300. 

FORD—'49 Custom (8) sedan, $2,400, 
$2,300. ‘48 SD sedan, $2,075, 
$1,725, $1,700. ‘°47 SD sedan, 
$1,700, $1,630. ‘46 SD conv., 
’41 sedan, $1,010. ‘39 sedan, $800. 


LINCOLN—’49 (8) sport sedan, $2,725. 


MERCURY—’49 club coupe, $2,862. 
conv., $1,775; club coupe, $1,890. 
sedan, $1,135. 

NASH—’46 sedan, $1,240. 

OLDSMOBILE—’'48 (98) conv., $3,350. 
(8) club coupe, $1,675; (98) 
$1,650. 

PLYMOUTH—'48 SD 
SD club coupe, $1,650, 
'46 SD sedan, $1,250. 

PONTIAC—SL sedan, $2,600. 


sedan, $2,250. 


$1,200, 


STUDEBAKER —'48 LC sedan, 
Commander sedan, $2,400. 

WILLYS — '48 Jeepster, $2,050, 
$2,025. 


INDIANAPOLIS 


(Ken Schaefer’s Auction. Sale 
Thursday. Prices are for sale of Sept. 
AUSTIN—'48 sedan, $1.270. 


BUICK—’48 Super sedan, $2,975; RM se- 
‘47 Super sedan, $2,360, 


dan, $2,880. 
$2,185. °40 sedan, $800, $790. 


CHEVROLET—’'48 FL aerosedan, $2,320, 
$2,270, $2,200; FM club coupe, $2,180; 
conv., $2,250; sedan, $2,125, $2,110; SM 
sedan, $2,080; club coupe, $2,060; coupe, 


, 800. '47 FM conv., 1,875; sedan, 
$1'790; FL aerosedan, $1°970. 46 FI.| $1,600; sedan, $1,595, $1,355, $1,310, 
nerosedan, $1,765; SM sedan, $1,490;| $940. | 45 half-ton pickup, $865. 
club coupe, $1,590; FM sedan, $1,460. Jeep, $365. ‘40 sedan, $740. 
'42 sedan, $930. 41 club coupe, $835; | $750, $460. 
sedan, $1,120, $1,000, $660. '40 sedan, | GMC—'47 half-ton pickup, $1,400, 
$825, $725. °39 sedan, $660, $650, ‘38 | HUDSON —- 48 (6) sedan, $2,460; 
sedan, $500, 480. coupe, $2,260. ‘ 
CADILLAC—'48 conv., 5,100. °46 (61) | MERCURY—'47 sedan, $1,850. 
sedan, $2,550. $1,545. 
CHRYSLER—’48 Windsor limousine, §$2,- OLDSMOBILE—’48 (66) club coupe, 


525: Town & Country conv., $2,475. 


EMBLEMS 





No. 4675 
WINDOW CHANNEL 


No. Y528 
WRITE US AND A SALESMAN WILL CALL WITH A COMPLETE LINE OF SAMPLES 


$1,890, 
$1,725, 
$1,600. 


’40 sedan, $125. 


sedan, 


$1,590. 
'39 sedan, $100. 
’47 sedan, | 


$2,740; 


$2,030, 


every 


SPONGE RUBBER WEATHER STRIP 











2 at 


‘47 
"41 








$1,450 $1,490 


Ll 


Sept. Aug. 


46 | 


$1,505 
"47 5 


July 





16.) 
DeSOTO—’'48 sedan, $2,550. 


'47 sedan, $1,750. 
FORD—’49 sedan, $2,425, $2,350. ‘48 





$1,795; 


(6) club coupe, $1,605; station 





250. °'46 (76) sedan, $1,760; 


BUY WORD 


















i 


SEA-TEX .. . Attractive plaid pat- 
terns of heavy paper fibre lacquered 
for long wear. Vinyl plastic coated 
leatherette trim on tops and sides of 
back rests. Rugged seat cover cloth 
trim with harmonizing beading. 


SPONGE BACK RUBBER CARPET 
FOR REPLACEMENT 
. . . used as standard equipment 


in several popular cars. Other lines 
of carpeting also available. 





(Compiled by Automotive News) 





DODGE—'48 Deluxe sedan, $2,390, $2,210. 


conv., $1,950; sedan, $1,820; club coupe, 
half-ton pickup, $1,620, $1,595. 
‘47 SD club coupe, $1,705; sedan, $1,700; 
wagon, 


'37 sedan, 


‘46 sedan, 


(78) club 





Average Used Car Prices 








Sept. 
Model 1948 
1948 .... $2,474 
1947..... 1,922 1,992 2,040 
ae 1,677 1,716 
ee 974 1,032 1,027 
cio. 913 930 941 
a 765 774 795 
Overall —_ 
Average... $1,450 $1,490 $1,505 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 


August July 
1948 1948 
$2,533 $2,512 





"40 sedan, $960. 

PACKARD—'48 (6) club coupe, $2,410. 

PLYMOUTH — '48 sedan, $2,210, $2,150 
club coupe, $2,115, $1,925. ‘46 sedan 
$1,550, $940. ‘41 sedan, $800. ‘41 se 
dan, $800, $730, $680. ‘40 sedan, 500 
‘37 sedan, $290; coupe, $160. 


coupe, $1,650. 


PONTIAC—'47 (6) sedan, $2,000, $1,950 
(8) sedan, $1,900, $1,800. 
STUDEBAKER —'48 LC sedan, $2,785; 


half-ton pickup, 
C&C, $1,300. 
| WILLYS—’'48 Jeepster, $1,925. 


TOLEDO 


(Doc Greiner Sale. Auction every Thurs- 
day. Prices are for Sept. 16.) 
BUICK—Super sedan, $2,225, $2,250. 

sedan, $2,095, $1,875, $1,895. 

sedan, $925. ‘40 Super sedan, $800. 

CADILLAC—’'48 (62) sedan, $4,350. '46 
(61) sedan, $2,390. 

CHEVROLET—'48 SM club coupe. $2,075; 
FL aerosedan, $2,250, $2,310, $2,315; FM 
sedan, $2,090. ‘47 SM sedan, $1,700; FL 
aerosedan, $1,910, $2,025. ‘46 FL aero- 
sedan, $1,745; FM sedan, $1,555. °42 
Saas >} "41 sedan, $975, $1,080, 

, TS. sedan, $750, $810. ‘3! - 
dan, $650. . to 
aenen. rt Custom sedan, $2,270. 
‘—'47 Custom sedan, $1,890, $1 

"46 sedan, $1,700. . a? 

| “a aa sedan, $1,7440. °'46 SD se- 
an, ‘ ; station wagon . 
sedan, $865. oer Se 

| MERCURY—'48 sedan, $2,000. ° 

wie” $1,860. eee 

NASH—'46 Ambassador sed 
cain, aoee an, $1,210. °40 

OLDSMOBILE—'48 (66) sedan, $2,4 A 

pais) sedan, $1,980. oe, or 

RD—'47 Super sedan, $1,925. 

PLYMOUTH—’46 SD club coupe, $1,600. 

PONTIAC—’48 (8) sedan, $2,030. °'47 (6) 
sedan, $2,055. °39 (8) conv., $590. 


CHARLOTTE, N. C. 


(E. M. Stafford, Inc. Sale every Wed- 
nesday. Prices are for sale of Sept. iw 
(Market shows medium-priced new and 
nearly-new cars off $50 to $100. Cad- 
illac, Buick and °49 Fords off $100 or 
more. Sold 262 cars out of 334 offer- 

BUICK. ‘48 RM 

— sedan, $2,800, 2,650; 
Super conv., $2,900, $2,800. °47 tet 
dan, $2,325, $2,225; Super conv., $2,260 
$2,250; Special sedan, $2,200. °46 Super 
sedan, $2,100, $1,785. ‘41 Special club 
coupe, $1,020. ‘40 Special sedan, $1,210. 
CAIDLLAC—'48 (62) sedan, $4,375. "40 

CHEVROLET_'33 aniags 
, ET—'48 FL aerosedan, $2,375 
$2,350, $2,260; FM sedan, $2,148; Bai 
‘47 FL aerosedan, $2,025, 


$1,280. "46 1%-ton 


Super 
"41 Special 








oeraas $2,230. 
-950, $1,935, $1,975, $1,950; FM seda: 
$1,700, $1,675; SM sedan, $1,780, $1,660. 
46 FL aerosedan, 1,725, $1,610; FM se- 
dan, $1,610, $1,570; SM sedan, $1,540. 
$1,495. '42 FL aerosedan, $1,310, $1,300 
$1,130, $1,105. °41 sedan’ $1,180, $1,060. 
$1,060; club coupe, $1,175, $1,055. '40 
sedan, $1,025, $1,000, $980. 
OHRYSLER—’48 Windsor club coupe, $2,- 
500. '47 Windsor club coupe, $2,225. '46 
New Yorker sedan, $1,700. F 
DeSOTO—'48 Custom sedan, $2,575. °46 
Deluxe club coupe, $1,575. 
DODGE — '48 Deluxe club coupe, $2,350, 
$2,220. ‘47 Custom sedan, $1,875, $1,- 
860. °46 Custom sedan, $1650. °  " 
FORD—'49 Custom sedan, $2,350, $2,330: 
Custom club coupe, $2,425, $2,225; (6) se- 
dan, $2,175, $1,980. '48 SD sedan $1.- 
950, $1,910; club coupe, $1,880. °47 SD 
sedan, $1,720, $1,705; club coupe, $1,800. 


'46 sedan, $1,600, $1,575, $1,470. | '4! 
, $1,600, $1, ae 

club coupe, $1,130. 41 ‘sedat ), 

| 3200, oo. sedan, $1,190, 
| JDSON — '48 Super Six sedan $2,450 
| _ $2,300. "46 Super Six sedan, $1,110. 
aa 48 sedan, $1,850. '47 sedan, 


| MERCURY—'49 sedan, 2 7 

| an, 2 at $2,700 5 

| 48 conv., $1,905. °47 ae 31850 

OLDSMOBILE — '48 (98) sedan, $3,225 

rane "46 (66) sedan, $1,610. ; 

Y —47 sed 
a eee an, $1,650. 42 sedan, 

PLYMOUTH—'48 SD sedan, $2,260, $2,175; 
conv., $2,210. ’°’47 Deluxe sedan, $1,825, 
$1,700, $1,600. °46 Deluxe sedan, $1,300 
"41 sedan, $790, $750. 

PONTIAC—'48 (8) sedan, $2,890; (6) se- 
dan, $2,550. ‘47 (8) sedan, $1,900, $1,- 
850; (6) sedan, $1,950. °46 (8) sedan, 
$1,850. *41 (6) sedan, $1,080, $900. 

— = half-ton truck, $1,400; Jeep, 


KANSAS CITY 


, (Kansas City (Mo.) Automobile Auction 
Co, Sale every Wednesday. Prices are for 
Sept. 15.) 
(Market shows 267 cars sold out of 352 
offerings.) 
BUICK—’48 Special sedan, $2,990, $2,502 
47 Special sedan, $2,250, $2,185, $2,400, 


$2,160; conv., $2,312. . 
$580 $ 41 RM sedan 
CHEVROLET—'48 FL aerosedan, $2,582 
$1,985, $1,930, $1,900. SM sedan, $2,215, 
$1,760. ‘46 SM sedan, $1,855, $1,530 
$1,250, $1,685, $1,520. 
CHRYSLER—'48 Windsor sedan, $2,732 


‘47 Windsor sedan, $2,275. 

DODGE—'47 Custom sedan, $1,935, $2,000; 
club coupe, $1,655. ‘°'47 2-door, $2,325. 
"46 sedan, $1,795. 

FORD—'49 aerosedan, $2,502. $2,395. ‘45 
sedan, $2,052, $1,910; coupe, $2,122, $1, 


952. ‘47 sedan, $1,882, $1,780. ‘46 se 
ost $1,652, $1,592. °40 2-door, $875 


HUDSON—’48 sedan, $2,480. 
MERCURY—’'49 sedan, $2,932, $2,810. ‘4 
(Continued on Page 29, Col. 1) 
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HUDSO! 
330. 

LINCOL 

MERCU 
wagon 

NASH 
sedan, 

OLDSM: 
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PACKA! 

PLYMO! 
sedan, 
SD sx 
wagon 

PONTIA 
conv., 
Delux 
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WILLYS 
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every V 
Sept. 15, 
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BUICK- 
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555, § 
055, § 





Used Car Auction Prices 


(Continued from Page 28) 
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100. 

PLYMOUTH—’48 SD sedan, $2,210, $2,245, 
$2,345, $2,370. °47 Deluxe sedan, $1,610, 
$1,565. 

PONTIAC—'48 SL (8) sedan, $2,890, $2,- 
910, $2,775. 

STUDEBAKER—’48 LC sedan, $2,605. 


PACKARD —'48 Super sedan, $3,005;, $3,- | STUDEBAKER "38 
$495. 





"47 
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sedan, 


Commander 


MISCELLANEOUS — '39 LaSalle sedan, 


HOUSTON 


(Gulf Auction Co. Sale every 
Prices are for Sept. 21.) 


Tuesday 































aly sedan, $1,945. ‘42 coupe, $1,065. ‘41 go ee | Champion sedan, $1,785. (Market shows big cars off. Prewars 
a8 y ae a FORD—'49 Custom sedan, $2470." “48 8D | WILLYS—'48 Jeepster, $1,850. Bringing top dollar and heavy demand. 
512 | NASH—’42 club coupe, $1,410. club coupe, $1,895; sedan, $1,870. '47 BD | MISCELLANEOUS—'48 MG (English car), aun 71 out of 130 offerings.) 
040 OLDEMOBILE-'48 2-d00r. a, Se: sedan, $1,565. '42 sedan, $945. °41 se- | — CHEVROLET. "48 Sif club conpe $2,240 
sedan, $3,250. -door, $2,105, $2,035. dan, $885, $750. '40 sedan, $895, $620. | » en FL an 2,335; half-ton 
716 onenerend ca ap oraan ts vas, ot 180 MERCURY—’'49 sedan, $2,910; club coupe, | LOS ANGELES pickup $1945" aL outa, Maen, 
027 PI‘{T Deluxe 2-door, $1,862, $1,735; coupe, | ORDSMOBILE'46' (98) sedan, $1,505" (California Auto Dealers Wholesale Auc-| Sa" Seeg S750, 00 
941 $1,807. '41 2-door, $960. PLYMOUTH—'47 SD sedan, $1,540. '37 | tion. Sale every Thursday. Prices are for | qibtgl ee Sag ‘sedan, $2,875 
PONTIAC—'48 SL 2-door, $2,830, $2,697.| sedan, $245. wept, 2.) DeSOTO—'48 Custom sedan, $2,710, $2,575 
795 ‘47 (6) 2-door, $2,185. ' 46 (8) 2-door, | PONTIAC—'47 (8) sedan, $2,005. 46 se- (Market shows prewars hot, prices | ReSgyO— 48 Custom sedan, $2710. 350° 
— $1,880, $1,855. ‘42 2-door, $1,102. °40} dan, $1,875. ‘41 Deluxe sedan, $1,055. firm. Late models far off. Sold 41 FORD—49 C ae om a an, zs aaae a. 9 
505 2-door, $700. STUDEBAKER—'48 LC sedan, $2,360. | ee Sis nuaer ae $2,420, $2,430; club coupe, "$2,490, "48 
; '*4@ Cla eons, 92,716, os vo BUICK—’42 Super conv., $1,400. '41 Spe- »420, $2,430; club coupe, $2.490. 48 
STUDEBAKER 4 lu oup WILLYS—'49 Jeepster, $2,020. 2 : ° half-ton pickup, $1,790, 2 at $1,875: SD 
$2,317; sedan, $2,340. ‘47 sedan, $2,040. cial sedan, $1,070, $1,085. 40 Super pickup, ,790, 2 at $1,875; S 
all St; + 94,0280. m 7 conv., $1,160. sedan, $2,150, $2,015. ‘41 conv., $1,175, 
MASON CITY, IA. CHEVROLET—’41 SD sedan, $1,165, $670, | _ $750, $980, $680, $855. 
CHICAGO (Lapiner’s Used Car Auction Sale every $1,000. ‘40 MD sedan, $875, $1,025. °39 Se eee oe et vo 
mee (Chicago Auto Auction, Inc. Sale every | Wednesday. Prices are for Sept. 15.) - MD coupe, $450, $500. ‘37 sedan, $595, PLYMOUTH 48 Delune sedan’ $2125 
Wednesday. Prices are for Sept. 15.) (Market shows 76 units sold out of 146 $630. _ °36 sedan, $185. i ; po Tee 
(Market shows 84 units sold out of 178 offerings.) CHRYSLER—’38 Royal sedan, oe - - 
0 offerings.) BUICK—'48 RM sedan, $2,905. 47 Super, “So after he approved their wage | popar 4s. Custom ‘sedan e1,065. '49| 10 Tucker Franchises 
oe BUICK—’'46 Super sedan, $1,975. ‘42 Spe-| sedan, $2,385; conv., $2,440. ‘46 Super | ; ; ng, a Pe | Seea, * yay ee 
2.150 cial sedan, $1,025, $1,000. "41 Super sedan, $2,045. ‘41 Special sedan, $865. mcrease, instead of hanging him in Deluxe sedan, $470. In Florida Assigned 
edan sedan, $1,000, $650. "40 conv., $925.| CADILLAC—'48 (61) sedan, $4,670. 41! effigy, they erected a statue of the FORD— 48 SD club coupe, $1,825; sedan, 
1 se "39 sedan, $640; club coupe, $440. (62) sedan, $1,285. old boy.” $1,810. °41 Deluxe club coupe, $1,060,/ Tucker Corporation has an- 
500 CADILLAC—’'42 sedan, $730. 40 limou- | CHEVROLET—’48 FM sedan, $2,365; FL | —————— $1,040. 40 panel, $595; Deluxe sedan, nounced a intment f T 
sine, $390. aerosedan, $2,470, $2,490, $2,510; SM se- $835. ‘37 coupe, $335. ‘28 Model A ppo 0 ampa 
950 CHEVROLET—’48 FM sedan, $2,150. "47| dan, $2,245, $2,305, $2,180; FM ‘business | FORD—'49 Custom sedan, $2,425, $2,485, | coupe, $120. ‘ Tucker Corp., 1701 Franklin St., 
SM sedan, $1,660. ‘41 sedan, $1,910,| coupe, $1,965. ‘47 FL aerosedan, $2,050, | _ $2,510; club coupe, $2,395, $2,410. | LINCOLN—’40 Zephyr sedan, $535. Tampa, Fila., as distributor. Curtis 
,, 785 ; $1,800, $600; club coupe, $1,000. ‘40 se-| $2,010, $1,980. ‘46 SM sedan, $1,545, | FRAZER—'47 sedan, $1,810 | MERCURY—'41 conv, coupe, $1,140. '40| ngeGall is president: S. E. Hobbs 
6-ton dan, $675, $630. ‘38 coupe, $320. $1,565. $1,245. | HUDSON—’48 Super Six sedan, $2,585. '47| _ club coupe, $960. P ’ . o ’ 
CHRYSLER—'42 sedan, $650; club coupe, | CHRYSLER —'48 Windsor sedan, $2,880,| Super sedan, $1,510, $1,445. ‘46 Super | NASH “41 (600) sedan. $575. secretary, and J. H. Cavanaugh, 
$1,060. a $2,790; club coupe, $2,600, $2,785. 46 | RAtEEI 47 sedan, $1,585 OLDSMOBILE—'40 (60) sedan, $830. "36 | general manager, 
= ,640. °46 Suburban , 5 cR—’47 se . , 585. . 35, 
Deer ites. 30 sedan, $570. Raa eee rom nedan. $2,810. ‘46 | MERCURY—'49 sedan, $2,990, $2,910, $2,- | PLYMOUTH — '46 Deluxe sedan, $1,565. Also announced was the dealer 
panam-°4b Custom sedan, $2,415, °46 DeSOTO—’ 4! Custom , se a . ‘a 815. '46 sedan, $1,610. '40 Deluxe coupe, $585. °38 Deluxe| appointment of Pinellas Tucker, 
hurs- sedan, $1,630. '41 sedan, $700. Custom sedan, $1,880. Sedan, $500. | NASH—’47 (600) sedan, $1,510. | _ coupe, $475. Inc.. 7925 Fourth St. N., St. Peters- 
FORD_.49 Custom (8) sedan, $2,350. '47| DODGE—'48 Custom sedan, $2,570, $2,570, | OLDSMOBILE—'47 (78) sedan, $2,410, $2,- | PONTIAC—'42 (8) sedan, $1,100. '41 club burg, Fla., for all of Pinellas cou 
Super SD club coupe, $1,610. °46 SD sedan, $2,575, $2,510. ‘47 Deluxe sedan, $2,105, 385, $2,305; (76) sedan, $2,285, $2,210, coupe, $1,050. ‘40 (8) sedan, $700. °37 ’ "” : coun- 
peciad $1,520. $1,185, $1,465; half-ton pickup.| $1,910, $1,785. | $2,185. 41 sedan, $815. |__ (8) sedan, $425. ty. William Pottinger is president. 
$780. °41 sedan, $615, $760. ‘38 sedan, —_———$—$—$__.. 
"46 $160. | 
‘aie HUDSON—’48 sedan, $2,640, $2,580, $2,700. 
075; MERCURY—'41 sedan, $1,080. 
; FM NASH—’47 sedan, $1,560. 
); FL OLDSMOBILE—’47 conv., $2,260. °46 se- 
aero- dan, $1,895. 
42 PLYMOUTH—'47 SD sedan, $1,800. ‘46 
1,080, business coupe, $1,310; club coupe, $1,- | 
9 se- 640. ‘42 sedan, $660. ‘41 sedan, $730 
'40 sedan, $800. 
PONTIAC—’42 sedan, $980, $1,200 
1, 905. STUDEBAKER—’39 sedan, $405. 
5 WILLYS—’46 Jeep, $650. 
se- 
- DANVILLE, VA. 
club (Danville Auto Auction. Sale every Fri- 
. day. Prices are for Sept. 17.) 
40 BUICK—’48 RM sedanette, $2,780. '46 
. Super sedan, $1,680; RM sedanette, $1,- 
47 900. °42 Special club coupe, $1,330. ‘41 
Special sedan, $835. 40 Super club 
coupe. $575. 
00. CHEVROLET—’48 FL aerosedan, $1,900. 
7 (6) | '47 FM sedan, $1,630, $1,700. '46 SM se- 
dan, $1,325; FM sedan, $1,580, $1,510. | 
| ‘42 SD aerosedan, $825. ‘41 SD sedan, 
$1,130, $900, $830, $860; club coupe, $1,- | 
3 300, $765. °40 SD sedan, $1,020. 
Wed FORD — '49 Custom sedan, $2,305; club 
5.) coupe, $2,375, $2,365, $2,250, $2,377. '48 
and SD conv., $1,860. ‘47 SD sedan, $1,550, 
ad - ‘ $1,540, $1,735. °46 SD sedan, $1,420, | 
or $1,490, $1,520, $1,320, $1,595. 41 SD se- 
er- dan, $600, $780, $600. ‘40 Deluxe busi- 
* ness coupe, $1,000, $610, $700, $1,030, 
650 $750. ‘39 sedan, 560. 
M se HUDSON—'48 Commodore sedan, $2,225. 
2, 260, MERCURY—'48 conv., $1,950. °42 sedan, 
Super $680. 
club NASH—’48 Ambassador sedan, $2,075. ‘42 
1,210. Ambassador club coupe. $600. 
40 OLDSMOBILE—'48 (66) club coupe, $2,250 
‘41 (78) sedanette, $1,125. ‘40 sedan, 
2,375, $820. 
SM PACKARD—’47 (8) sedan, $2.00. 
2,025, PLYMOUTH—'48 SD sedan, $2,100. $2,125: 
edan, club coupe, $2.050. ‘47 Deluxe sedan. 
L660. | $1,370. °41 SD sedan. $890, $200. ‘40 
MI se- Deluxe sedan, $680. ’38 sedan. $450 
L, 540, STUDEBAKER—’41 Champion sedan, $590. 
L,300, | WILLYS—’48 Jeep, $1,060. 
1,060, | MISCELLANEOUS — Ford (F-1) half-ton 
se | pickup, $1,570. '47 Studebaker half-ton 
| pickup, $1,125, $1,250. °'46 Ford half-ton 
| $2,- Pickup, $1,080; °46 Chevrolet half-ton 
. ‘46 pickup, $1.200. ‘42 Chevrolet half-ton 
‘ae pickup, $780. ‘41 Chevrolet half-ton 
46 pickup, ps + Chevrolet half-ton 
pickup, ; "40 Ford half-ton pickup, 
2.350, | $510." ''48 Ford (F-6) 2-ton stake, $1,675 for ALL Small Engine Users SMALLEST AIR-COOLED DIESEL 
$1,- i "46 Chevrolet 1%-ton stake, $780. 39 AVAILABLE. Power-packed 5.4 
1%-ton stake, $250. H.P. Sheppard F 
330: . : , : . eppard Model 14 
3) se- ALBA N. Y At last—you can round out your line of engines and equipment with Sheppard— a ah. jnigh. 
NY . 3 P ‘ ‘a . uipped. 
ya wrt ee the amazing small Diesel with 4ig opportunities for Dealers! Now you can offer nn 
8D | (Tim Anspach’s Dealer Auto Auction ° : 
1, 800. Sale every Monday. Prices are for salé of dependable Sheppard Diesel Power (3.5 to 100 H.P.) to all small engine users— CHECK TH 
re Sale every Monda: i ye nna anette es ‘ eee K THESE SHEPPARD DIESEL ADVANTAGES 
1.190. Els teen sity Gib fiiter eee and what a sales story Sheppard offers you. For instance, the 5.4 H.P. Sheppar YOU CAN OFFER ALL SMALL ENGIN 
ia previous week. ‘48s suffered $75 set- Air-Cooled Diesel shown here, available either as a power unit or 2000 watt GINE USERS 
2, 450, back. Sold 42 out of 89 offerings.) . : : : 
a BUICK—'48 Super sedan, $2,775. generator, does any job gasoline engines of comparable power can do... with £ASY TO OPERATE: Push-button Starting in any 
= Seen tee oe ee an aie. less maintenance ... at less than one fourth the operating cost. Look at your weather on safe Diesel fuel. Only ONE moving 
pare. FM sedan, $1,970; SM sedan delivery. market—small plant operators, farmers, contractors, lumber mills, fishermen— Prt in fuel injector. Interchangeable parts. 
* 205; ) $1.550. ‘47 %-ton pickup, $1.500. 46 Results in easier operation, service; longer 


FM sedan, $1,350, $1,520, $1,570: SM se- anyone who wants trouble-free, dependable power—and plenty of it—at low op- 


operating life. 





0. dan, $1,500. '42 SD sedan, $1,010 ; ; i 
» $1,500. SD : , $1. eratin . . 
edan, —e— 48 Custom sedan, $2,550. a & 5 oka for portable, stationary and self propelled equipment Look * these DELIVERED COMPLETE: Ready to operate. No 
175; DDGE— "48 Custom. sedan, 2 at $2,400 standard Sheppard features—push-button starting, only 1 moving partininjector; extras to buy. Accessories are standard equip- 
1.825, | FORD—'48 SD club coupe, $1,885. "47 SD delivered complete, ready to run—no extras to sell or worry about. ment. Available in 1,2, 3and 6 cylinder models. 
, sedan, $1,470, $1,550, $1,660, $1,510. : , ; : . 3 
| | sone cs Coe te Ce a You make real money with Sheppard’s SMALL: Brings Diesel economy, dependability 
» ae- 330. complete line because Sheppard’s the to oe field. Operates 2 to 3 times 
, $1,- AANCOLN—'49 Custom sedan. $2,850 : ee aa longer than gasoline engines, witho ver- 
edan, MERCURY—’'49 sedan, $2,620. 48 station ! 4 Diesel that has unlimited possibilities. oe & _- ae OFRe 
wagon, $1,800 ; e o.8 ‘ ad 
7m. NASH—'48 (600) sedan. $1,900. °47 (600) gj National _ advertising in Satevepost Fast PARTS AND SERVICE FACILITIES: Backed by 
of ean $1.48 is fo ») nedan. $11 a and Collier’s backs you up—helps coast-to-coast organization of dealers, distrib- 
eis) sedan, $1,785 crack open virgin markets for Dealers utors and Sheppard factory men. 
ARD—'41 (1401) sedan. $900 ; : 
iction PLYMOUTH—'48 SD sedan. $2,060: Deluxe who grab Sheppard franchises now.. lea Nata > (Rimes : : 
efor | See te oe saeen. £9,000; Datum Nationally-known Parts: Finest engineering, 
353 SD sedan, $1,600. ‘39 Deluxe station est equipment, go into all Sheppard Power 
wagon, $760 For Complete Sheppard Units, Generating Sets, Marine Propulsion 
ea PONTIAC—'47 (8) conv., $1,975. '46 (8) and Marine Auxiliary Engines. Incl fed 2 
, conv., $1,710. '41 (6) sedan, $800. °39 Deal P =4= : 7 Soe Sarre See 
2,400 __Deluxe sedan, $550 eaier roposition and Federal Mogul Bearings, Perfect Circle Rings, 
! TUsSnAsEs ye 7 Commander, club Inf ue <. J Fram Filters, Electric Auto Lite, other national- 
7 5 ® le Skyway se n. ° = ¢ 
2,582 WILLYS—'47 station wagon, $1,425. nformation, Mail This _ \y-koown parts. 
1530 ee eC 
OKLAHOMA CITY SHEPPARD MODEL 12E POWER UNIT Coupon Today. j; 
. - : ; R. H. SHEPPARD CO., INC., 
2,732 Oklahoma City Auto Auction Co. Sale delivers 61 to 100 H.P., 6 cylinders, 813 Philadelphia Ss., Hanover, Pa. 
every Wednesday. Prices are for sale of 49:4 in. high. Weight when fully ard’s 
2, 000; . : | want to know more about Sheppard's Dealer 
~ % Sept. 15.) equipped, 3082 Ibs. O, aS Wealer 
2 325 | Proposition. Please send me all details, including 
(Market shows new cars lower. Pre- FREE BOOK describing complete Sheppard line. 
"48 wars strong. Sold 89 out of 170 offer- I handle followi : 
e les.) . | now handle following equipment................. 
6 se JICK—'41 sedan, $790, $780, $895. = # #e#e## WGP QGBh?S WRB BOW BR vb ivacccc cece cece cece cece ccc eee eeeeeeeneee 
$878 CHEVROLET — '48 FL ‘aerosedan, $2,310, DIESEL’S THE POWER eee ee nee Re Crore act wr, 
ie | ee | eR icon aaeinnawetadnsseecdenesees cacnineneachisdesecesseusscdaeedeess oe 
$1,700, $1,750, $1,770, $1,800; FL aero- 'o a ies is te 
4 sedan. $2,100, $2,035. °46 SM sedan, $1,- 1 agit i ie hed ei E I I 25 Ten RCT el 
555, $1,180, $1,010. "41 sD sedan, $1 s BORE co ccccceeecseeceseceeceeseesseseederv ceresenesessecenceccccer 
055, $975, $1,060; FL sedan, $1,205. | T H E D i E s E L CHE. ccccccvicccccesecccccccceces BORG. veace<s State 
mr eee eae ea ee 
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4. Detroit Unions Bid 
For Garage Workers 


(Continued from Page 2) 


UAW, which has renewed its cam- 
paigning among Ford and L-M shop 
workers after its fruitless ’47 strike. 

Federal Union 24044, a new AFL 
group whose organization was an- 
nounced last week. 

A rival AFL group, headed by 
Ray Dooe, who engineered the 
1947 strike when he was business 
agent of UAW Local 415. The 
Dooe group has the backing of 
James Hoffa’s powerful Team- 
sters union, which does not see 
eye-to-eye with the AFL council 
in Detroit. 

The independent International 
Assn. of Machinists, which claims 
to have organized 100,000 mechanics 
in the U.S. and is planning a na- 
tionwide drive. The IAM recently 
made overtures seeking re-affilia- 
tion with the AFL. 


ORD DEALERS said last week | 
- that they hope through legal re- | 
course to avoid a repetition of last | 
year’s strike, which was marked by | 
riots, fist-fights, broken windows. 


Although strikes were staged last 
year against a representative con- 
tingent of the 
groups, it appeared that the cur- | 
rent efforts would be concentrated | 


metropolitan area. 

Stringari said that if the Ford 
and L-M dealers lose their intra- 
state-commerce appeal, they 
would be “perfectly willing to rec- 
ognize any legitimate union—pro- 
viding that union proceeds in a 
legal and respectable way under 
federal and state laws.” 

Although Dooe has been denied 
an official AFL charter to organize 
mechanics, his tie-up with the 





Dealers Map Legal Fight .. . | 





“ay 


Wis 





larger franchise) ~™ 


AWARD FOR EXCELLENCE—Olin Linn (center), president of New Orleans Motor Co., 
Inc., New Orleans, oldest Ford dealer in Louisiana, is shown receiving the 4-Letter award 
on Ford and L-M dealers in the| of achievement plaque from George P. Montagnet (left), Ford district manager, and 
| C. H. Weigand, assistant Ford district manager. 


Teamsters union was regarded as a 
potentially ominous sign. 

“While Dooe has no official AFL 
backing and he’s in disrepute with 


the mechanics because of last year’s | 
out, | 
\“Teamster control over the haul- 


strike,” a dealer pointed 
away drivers may weigh heavily in 
his favor in case of a showdown.” 


Dooe was ousted by the UAW 


Stability comes of many years... 


yale 


: (i 





. for all these years 


\ tue 


1 ye: 
A 


Pennsylvania has been a great farm market! 


Talk about an old, established business ! Penn- 


their products— 


sylvania was a great farm state when most 


others weren’t even known. 


But it isn’t age alone that gives Pennsyl- 
vania a STABILITY rarely found in other 


save more to buy yours. 


Notice we say productS—plural. These 


farmers aren’t tied to the ups and downs of 


all year ‘round! 


“upper third”’ farm states. Look at the num- 


ber of markets! Pennsylvania has 995 mar- 
keting centers, almost triple the I 


So Pennsylvania farmers spend less to sell 


’. S. average! 


keep widely informed. They do 


read PENNSYLVANIA FARMER. 


any one product... they have a money crop 


With so many crops, of course, they must 


7 out of 10 


Golden Crescent Stability 





PENNSYLVANIA FARMER, Harrisburg 


“your best profit hedge in the farm market” 


No farm area of equal size and wealth can match the stability of 
The Golden Crescent. It has greater age... 
. . . @ larger variety of products. 
FARMER, THE OHIO FARMER, and PENNSYLVANIA 
FARMER, The Golden Crescent safeguards your profits through 
the ups and downs of the farm market. For further information 


write Z1013 Rockwell Ave., Cleveland 14, Ohio. 


THE OHIO FARMER, Cleveland 


MICHIGAN FARMER, East Lansing 


more market centers 


Serred by MICHIGAN 
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| Austin Automobile 
| has elected Leo M. Black (Stude- | 
baker) to serve as the group’s presi- | 
dent for the coming year. 





Reported in 


|The latest nationwide survey by 
the Canadian government reveals 


the second quarter of 1948 com- 


far this year occurred 
|}and two in Ontario, with one hap- 


|there were eight commercial fail- 
|ures in garage business as against 
only three such bankruptcies last 
year in the corresponding period. 
Seven such failures this year took 
| place in Quebec and one in British | 
Columbia. 


Austin (Tex.) Assn.| 
Elects Black 


Kelly (DeSoto), vice-president; Jack 
Stableford (Pontiac), treasurer; Jim 
Swearingen 
Nash (Chevrolet), directors. E. L. 
night was named a director and 
Bauknight was named a director 
and executive secretary. | 


registration figures tell the story of output 
and sales every week. 





after collapse of the 1947 strike. He 
was accused by UAW leaders of 
“bungling” the strike by permitting 
a back-to-work movement to gain 
momentum. 

* * * 


Social Sequrity Program | 


Takes Effect at K-F | 


WILLOW RUN. — Kaiser-Frazer | 
Corp. and UAW-CIO Local 142 have 
signed an agreement establishing a | 
union-management board of trus- | 
tees which will administer a social | 
security fund providing company- | 
financed insurance and hospitaliza- | 
tion and surgical benefits for em- | 
ployes. 

The board announced that effec- 
tive Oct. 1 approximately 11,000 
members of Local 142 were to be 
automatically covered under a so- 
cial security program agreed upon 
in the K-F contract negotiated with 
the union last June. 

The interim benefit program, 
the board announced, will be a 
continuation of benefits which 
have been available to employes 
at their own costs. 

Participants in the program, the 
first of its kind in the auto indus- | 
try, will receive $2,000 life insurance 
policies and sick and accident bene- 
fits of $15 weekly for 13 weeks. 


The company will bear all costs | 
through a fund created by the pay- 
ment of five cents for each hour 
worked by each employe. The com- | 
pany has accrued payments for the 
fund since June 1, 1948. 

The agreement implementing the 
social security program was signed 
by Edgar F. Kaiser, vice-president 
and general manager of K-F, and 
by International UAW President 
Walter P. Reuther and Frank Cot- 
ter, president of Local 142. 


More Failures 


Canada Trade 


OTTAWA, Ont. A sharp up- 
swing has taken place in the num- 
ber of commercial failures in the 
automobile trade across Canada. 


that there were six commercial fail- 
ures in the automobile trade during 


pared with merely one such bank- 
ruptcy last year in the same period. 


Three of these bankruptcies so | 
in Quebec | 


pening in Alberta, it was stated. 
Likewise, the official report states 





AUSTIN, Tex.—The two-year-old | 


Dealers Assn. 


Other officers elected were Harry | 


(Ford) and Charles 


AUTOMOTIVE NEWS production and 


Munn 


(Continued from Page 3) 
velopment of such individual en- 
terprises as this. We have the 
opportunity here to protect our 
future, to gain real security, by 
working in harmony to the goal 
of best serving in our chosen field 
—furnishing automotive transpor- 
tation to the people in this ter- 
ritory. 

“We can always cut in on a larger 
share of the business by being more 
efficient, more accommodating and 
more energetic. We have before us 
a great challenge: The challenge of 
furnishing more and more human 
beings who live in Utica with better 
and better automobile usefulness. 


“My greetings and congratula- 
tions to you for the past. My hopes 
and my aspirations are with you for 
the future,” 


Woods Redecorates 


A two-week redecoration job at 
Woods Motor Co., Norton, Kans., 
has been completed. It included 
repainting of the offices, display 
and parts rooms and throughout 
the shop and basement. In addi- 
tion, fluorescent lighting fixtures 
were installed in the offices and 
display room. 


DOING 
t d 





blanketing rich, 
central Ohio 


If you want to sell, or sell more, 
= in central Ohio — and statistics 
1 prove that it is one of America’s 
m best markets — then there's one 
a outstanding advertising medium. . . 
me §6The Columbus Dispatch blankets a 
mm 6.12-county retail trading zone as 

no other newspaper does. On the 

basis of latest circulation and pop- 
Mm ulation figures, the Dispatch is your 
best way to reach the people of 
those 12 counties: 


Counties Family Coverage 
‘ Daily Sunday 
m™ Franklin ...... 95% 98% 
Madison ...... 49 54 
Delaware ...... 43 58 
Pickaway ~0o0 51 
Ne 28 39 
mm Foirfield ....... 21 55 
ID 5 5s ehie-s 20 46 
RE a ieas's« 6 18 51 
me Knox ......... 17 37 
mm Morrow ....... 14 18 
mm 6Hocking ....... 13 22 
am =«~Perry 13 25 


and, in Greater Columbus City 
Zone, there's nothing like it — 
93.7% of the 105,645 families 
receive the Dispatch daily. 
Let the Dispatch do your big 
job right in central Ohio! 


THE 
COLUMBUS 
DISPATCH 


Ohio's Greatest 


Home Newspaper 


i 08 
National Representatives: ie 


O'MARA & ORMSBEE, INC. 


New York, Chicago, Detroit 
Los Angeles, San Franciscé 
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But Probe Will Continue .. . 


House Committee Skips 
Detroit Hearing 


(Continued from Page 1) 


Detroit, a congressional presiding | bile Dealers Assn. of Indiana, said | 


official is lacking. 

At hearings in other cities, 
auto dealers have protested fac- 
tory pressure to force them to 
carry only factory-supplied or 
recommended parts and supplies, 
pressure for new dealer build- 
ings and factory loading of ac- 
cessories On cars. 

Gasoline dealers have protested 
that they are forced to carry the 
line of oils, greases, equipment, 
and so forth, distributed by their 
particular gasoline wholesale sup- 
pliers. 

+ + 7 


Parts Pressure Charges 


Aired in Indiana 
By Leslie E. Dunkin 
Staff Correspondent 

OUTH BEND.—The auto indus- 
~ try’s policies in parts and ac- 
cessories merchandising were 
raked over the coals at the Sept. 
27 hearing here of the House Small 
Business investigating subcommit- 
tee. 

Four representatives of parts 
and service organizations labeled 
manufacturers’ marketing practices 
as “coercive” and called for new 
amendments to the anti-trust laws 
designed to protect retailers 
against factory pressure. 

A charge that franchised deal- 
ers were “afraid” to testify be- 
fore the committee in person 
was made by one of the wit- 
nesses, P. B. Smith, salesman for 
Automotive Supplies and Equip- 
ment Co. of South Bend. 

Rep. Walter C. Ploeser, chairman 
of the subcommittee, said private 
investigators would be sent to get 
statements from any Indiana deal- 
ers who wished to report on their 
factory relations. 

- * * 
ERMAN SCHAEFER, execu- 
tive secretary of the Automo- 


Mich. Stress Analysts 


Hold First Meeting 

DETROIT.—The first meeting of 
a Michigan chapter of the Society 
of Experimental Stress Analysis 
will be held for automotive and 
aircraft engineers and designers at 
the Horace H. Rackham Educa- 
tional Memorial building tomorrow 
(Oct. 5). 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 








When you need service on 
lubricating equipment, parts or 
planning engineers, you want 
them in a hurry. That’s why 
Graco has established five 
district offices to on pe pa its 
nation-wide network of whole- 
salers and authorized service 
depots. (See your ‘phone book.) 
GRACO district offices are 
staffed with factory-trained men 


parts and equipment. They are 
completely equipped to supply 
factory-approved parts an 
service training. 


GRACO DISTRICT OFFICES 
LOCATED AT: 

NEW YORK—601 West 26th 
Street, Starrett Lehigh Bldg., 
Phone: Watkins 4-9266 

PHILADELPHIA— 2124-26 Fair- 
mount Ave., Phone: Popular 
35-8437 


PITTSBURGH—5911 Baum Bivd., 
Phone: Hiland 2202 | 

DETROIT—14561 Livernois Ave., 
Phone: University 1-3827 

SAN FRANCISCO—141 11th 
Street, Phone: Market 1-5941 
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| for $2,809 and resold it in May for 


| business be defined by law, so as 





in Indianapolis that he did nct| 
receive an invitation from the sub- 
committee to present testimony at | 
the South Bend session. 


Henry Trauscht, of Evanston 
Auto Co., testified at the hearing 
that car makers “tell dealers 
what type of equipment is to be 
bought by the dealers and exactly 
where to buy it.” If the dealer 
fails to fall in line with these 
demands either there is a cur- 
tailment of the car deliveries to 
that dealer or the franchise for 
that car is lost, he said. 

W. Marquard, president of the} 
Chicago Auto Parts Dealers Assn., 
reported an auto parts scarcity, | 
which he said was aggravated by 
the operating policies of the car 
makers. He said that auto makers 
were scrapping exchanged used 
parts so they could not be used 
again, listing starter drives, shock 
absorbers, distributors, carburetors 
and generators. 

Harold Palmer, of the National 
Dealers Service, charged that car 
factories were having exchanged 
used parts destroyed to maintain 
a scarcity of these parts in the 
automotive field. He said that one 
company has been insisting that 
its dealers used only “authorized” 
parts, thus preventing the dealer 
from being free to buy on the 
open market. 

* * * 


PALMER displayed a new dis- | 
tributor and stated that a re- 
placement with a new one costing 
$12.50 is insisted upon when trou- | 
ble is reported, instead of as 





ing the four points at a cost of 
only 25 or 30 cents. He empha- 
sized that most of the time cus- 
tomers do not know there is an) 
exchange. 

One of the members of the 
committee described a number 
of the reported methods of the 
car manufacturers as “stupid 
methods.” Rep. Ploeser prom- 
ised that all the data would be 
taken to Washington to guide in 
the strengthening of the anti- 
trust laws. 

T. K. Quinn of Darien, Conn., 
president of T. K. Quinn, Inc., and 
former vice-president of General 
Electric Corp., sounded the key- 
note for the day-long attack of 
complaints against the monopolis- 
tic tendencies of corporations, of 
which the automotive, automotive 
supply and oil and gasoline organ- 
izations received the most promi- 
nent attention. 

Quinn emphasized that a single 
unit big business is good, but this 
becomes a “monster” when it 
reaches out and has many units 
in many fields and thus becomes | 
monopolistic. 

He urged that the “monster” 
to class “monster” business as one 
in more than one type of business. 
Stringent laws to force the decen- 
tralization of such economic power 
into smaller independent companies 
with no interlocking of directors 
and officers should then be adopt- 
ed, Quinn said. 


Hudson Reseller 


Sued for $888 








SPOKANE, Wash.—B. L. (Bur- 
nie) Hyland, Hudson dealer, has 
filed suit in Superior court here 


against T. R. Dawson for allegedly 
reselling a car purchased from Hv- 
land in violation of a resale pact 
signed at the time of the defen- 
dant’s purchase. 

Altogether, Hyland asks $888 in| 
damages. In his suit, he says Daw- 
son purchased the car last January 


$3,000. He charges that Dawson 
should have resold the car to him 


| for $2,461, thereby enabling Hyland | 


to resell it for $2,700, or a $239) 
profit. 

In addition, Hyland said, he| 
could have taken in another car | 
as a tradein and made another | 


profit of $250. Hyland also asked| | 
that Dawson be required to pay | a 


SALES AND SERVICE | $400 in attorney fees. 
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JUDY ADDS PUNCH TO DEALER SHOW—Rumors that Judy Canova, movie and radio 
comedienne, came to Detroit to pick up a good used car at a wholesale price just aren't 


true, says Lewis F. 


Brown. One of Detroit's largest Ford dealers, Brown put a new Ford 


at Miss Canova's disposal while she was playing the Michigan state fair, and she recipro- 
cated by appearing for a guest interview with Detroit radio personality Toby David on 
Brown's radio show. Left to right: Miss Canova, Brown and David. 





Dallas Show Set to Open 


DALLAS.—What is said to be the 
largest automobile show ever held 
in the South will be the outstand- 
ing new feature of the 1948 State 
Fair of Texas, which opens here 
Oct. 9. 


Record crowds are expected to 
enter the new Automobile, Aviation 
and Recreation building for its 
inauguration as the “Show Window 
of the Southwestern automotive in- 
dustry.” 

Twenty-nine different makes of 
automobiles will be shown, in- 
cluding both domestic and foreign 
makes. Spectators will be able to 
observe cutaway models of ve- 


business? : 


® Whet records will enable us to enclyze treads 


demand? 


@ What ore the costly limitations of « single-card in- 


ventory record? 


© What forms and procedures will save us up to 30% 


in operating time? 


© How con we effectively eliminate writing of purchase 


requisitions? 


© New con we seve ceeney eth Web CAME mie 


inventory control — are covered in this valuable 





* How to keop inventories in balance with 
© How can we achieve the Ideal Turnover Rate | 


hicles, engines and other func- 
tional units. The latest in allied 
equipment and supplies, tires and 
accessories will also be demon- 
strated. Trucks will also be 
shown. 

The auto show will occupy over 
half of the 84,000 square feet of 
floor surface in the new $800,000 
building. 

The building replaces an older 
structure destroyed by fire several 
years ago. Measuring 750 feet in 
length and 112 feet in width, the 
new automobile building is 35 feet 
high. Formal dedication of the new 
structure will be held Oct. 9. 


just off the 








ADDRESS 


copy FREE ON REQUEST 


Here's a timely Remington Rand publication 
that goes right to the heart of this urgent ques- 
tion of profitable inventory control. In a clearly 
written, profusely illustrated 24-page book, 


MAIL 
REMINGTON RAND @ 


COMPANY ....... 
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+ 
Edgewise 
(Continued from Page 4) 

mostly, however, that our dealer 
organizations have been so 
broadly condemned because of 
the misdeeds of a very few. The 
demand for automobiles during 
the last few years has created 
a situation unique in our com- 
mercial history, and it is prob- 
ably the toughest problem that 
has ever been faced by any 
group of merchants in any busi- 
ness. I defy anyone to prove to 
me that any single classification 
of retail dealers has ever had to 
cope with a problem such as the 
automobile dealers, through no 
fault of their own, have faced 
and still face even today. 


Let’s give them full credit, 
George, for running their business 
so intelligently and on such a high 
plane while they are being criti- 
cized by the same people, I sus- 
pect, who are so willing to pay 
high premiums to have a car de- 
livered out of turn. Certainly we 
must agree that the automobile 
dealers are doing their full part 
to combat inflation when they ad- 
here to suggested delivered prices 
and pass up the opportunity to 
make an extra profit, which so 
many people seem to want them 
to do. 

Next Week: H. C. Doss, sales 
vice-president of Nash. 


Patterson Motors, Ltd. 

A $100,000 fully-equipped show- 
room and service center will be 
constructed shortly for Patterson 
Motors, Ltd., Elgin and Catherine 
streets, Ottawa, Ont. The building 
will incorporate many new and 
modern features, including the lat- 





est type of radiant heating. 






press, we have compiled facts on the 


most advanced methods of simplifying this im- 
portant management problem — positive, 
profitable inventory control at lowest cost for 
clerical upkeep and executive use. 


Today, more than ever before, it is imperative 
to anticipate trends in demand'— to order more 
of those items on which volume is increasing — 
to reduce buying where demand is slackening. 
Today, you need much more than a record of 
stock-on-hand and on order. You need a real 
control over inventory — a control sensitive to 
the fluctuating requirements of every item —a 
control that will force attention and action to 
cut down loss-producing overstocks and pre- 
vent profit-killing understocks. 


TODAY 


COUPON 





315 FOURTH AVENUE 
NEW YORK 10, N. Y. 


Yes— send FREE copy of your new 24-page | 
book, “How To Get Profits From Inventories.” | 
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Steelworkers’ July Pay 


Sets All-Time Record 


NEW YORK. — Average hourly 
earnings of wage earners in the 
iron and steel industry were higher 
than ever before in July, according 
to the American Iron and Steel 
Institute. 

The July average was $1.645, an 
increase of 7.6 cents over June and 
10.6 cents over July, 1947. The 
sharp increase reflected the rise 
in wage rates which began to take 
effect about the middle of July. 

Employment set a postwar rec- 
ord in July, estimated at 640,700 


safely speeds 
motor service 
on all types 

of trucks 


for the entire industry, an increase 
| of 7,100 compared with June and 
| 17,300 higher than in July, 1947. 








Eliason Motors 


Eliason Motor Co., Inc., Middle- 
burg, Va., with maximum capital- 
ization of $100,000, has been formed 
to deal in motor vehicles. Talcott 
Eliason, of Middleburg, is presi- 
|dent. G. A. Fogarty, branch man- 
ager, Motors Holding division, Gen- 
eral Motors Corp., procured the 
charter. 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an esti- 
mate of more than 100,000 readers weekly! 

















Smart shop managers every- 
where are fast equipping with Servi- 
step — the hazard-free way to speed 
truck servicing. This all-new safety 
step is quickly adjusted to fit over 
the front tire of any truck. Regardless 
of wheel size, it puts service man up 
where he can easily reach any part of 
the motor. Distance from step to 
center of motor never varies more 
than one inch. Once mounted, Servi- 
step is rigidly held in position by 
sliding lock plates — thus forming a 
slip-proof, tip-proof working plat- 
form”. 

Servistep is sturdily constructed of all-steel 
for lasting service. Write today for full 
details and name of local jobber. Some 
good territories still open for jobbers who 


act now. 


THE G. & H. PRODUCTS, INC. 


Dept. A-108, 113 South Main St., URBANA, OHIO. 


Christmas is 


around the corner! 


CREATE GOODWILL WITH YOUR CUSTOMERS 


Your name, address, etc. 
Gold stamped in this... 


NEW Redi-Record 


AUTOMOBILE 
WALLET... 


Every car owner needs and will 
appreciate this grand automo- 
bile wallet gift... The long 
needed car accessory. 


FEATURES 

® Organizes the glove compartment. 

® Has three roomy pockets. 

® Holds and protects maps, papers, 
cards, registration, etc. 

® Equipped with a regulation 4x6 
memo pad ond pencil. 
Binding of extra fine simulated 
Morocco leather. 
Genuine 24K gold tooled. 
Available in seven colors to match 
any car—brown, green, matoon, 
blue, grey, black, red. 
A most appropriate gift. The per- 
fect year ‘round reminder. 


12 to a box. Individually 


This AUTOMOBILE WALLET is a MUST 
ful. Send in your order today. 





Imprint 


Includes up to 5 lines of 
gold stamping for lots of 
one hundred or more. For 
less than one hundred, 
imprint charge $2.50 net. 


Send one dollar for a sample of this at- 
tractive automobile wallet. If not entirely 
satisfied, return it and your money will be 
cheerfully refunded. This one dollar will 
also be credited upon receipt of your order. 


boxed six cents each add. 
for all MOTORISTS. It’s handy, help- 


REDI-RECORD propvucts co. 


25) FIFTH AVENU 





E NEW YORK 16, N. Y 
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AUTOMOTIVE WASHINGTON 


FTC Sounds Warning 


On Business Mergers 


By William Ullman 


Washington Correspondent 


on WEEKS AGO, in a report not very widely noted 
at the time, the Federal Trade Commission warned that 
the ceaseless swallowing of little businesses by big business 
constitutes a menace to free institutions in this country. 
After quoting figures showing the inexorable march of the 


merger movement in the? 


United States, the commis- 
sion said: 

“No great stretch of the 
imagination is required to 
foresee that if nothing is done to 
check the growth in concentration, 
either the giant corporations will 
ultimately take over the country, or 
the government will be compelled to 
step in and impose some form of 
direct regulation in the public in- 
| terests. 
| “In either event, collectivism 
| will have triumphed over free en- 
terprise and the theory of com- 
| petition will have been relegated 
to the limbo of well-intentioned 

but ineffective ideals.” 

Asked by the 
Baitimore Sun 
what measuring 
rod it uses to de- 
termine that a 
corporation has 
grown too big and 
become a menace, 
a spokesman for 
the FTC an- 
swered: 

“oe I t 

— problem of mere 
William Ullman bigness; it’s a 
question of effects. The question we 
must have before us at all times is: 
Does a merger tend to destroy com- 
petition and to create a monopoly?” 

Congress itself, said the spokes- 
man, laid down the policy respect- 
ing monopolies in the original Sher- 
man Anti-Trust act and it elabo- 
rated and extended its policy subse- 
quently in the Clayton act. 

Congress in the Sherman act, he 
said, decided that monopolies are in 





general bad, no matter how they | 


come into being. 

The law gave the Justice de- 
partment the job of enforcing the 
Sherman Anti-Trust act—that is, 
of putting down established trusts 
in restraint of trade, or monoz- 
olies. 

The FTC, on the other hand, was 
assigned among many jobs the task 
of “stopping monopolistic tendencies 
in their incipiency,” the commis- 
sion’s spokesman pointed out, quot- 


the agency. 


prevent the wiping out of competi- 
tion and the creating of monop- 
olies.” 

In other words, its job is to pre- 


competition through conspiracy or 


monopolistic practices. 
* * + 


Clayton Act Specific 


HE CLAYTON act itself laid 
down in section seven a specific 
prohibition of certain classes of 
mergers of corporations which was 
to be a guide for the commission. 
This section prohibits acquisition 
by one corporation of the share 
capital of another corporation en- 
| gaged in commerce, or acquisition 
by one corporation of the share 
capital of two or more corporations 





| engaged in commerce, where the ef- | 


is not a} 


ing the language of the act creating | 


“Our job in this connection is to | 


| fect, in either case, may be substan- | 


tially to lessen competition between 
the acquiring and acquired com- 
panies, or restrain commerce or 
tend to create a monopoly. 

But, says the commission, here 
are the facts: 


|merly independent manufacturing 
|}and mining companies in this coun- 
try have disappeared 
into larger concerns. 

In the final quarter of 1947, for 
example, more merger and acquisi- 
tions were reported than in any 
previous fourth quarter — with the 
exception of 1945 — since 1930. 

The merger movement has ex- 
tended to virtually all phases of 


Since 1940 more than 2,450 for- | 


by merger | 


| Perfectly Legal 
|THE COMMISSION says that as 


| 


manufacturing and mining, but has | -s 
been most conspicuous in food and | reached by’the commission. 


beverages, textiles and apparel, and | / 
|Clayton act permit the continued | 


chemicals, including drugs. 
The outstanding characteristic 








vent suppression or restraint of | 


of the movement has been that of 
large corporations buying out 
small corporations, 


Thirty percent of the corporations | 
merged since 1940 have been ab-| 


sorbed by corporations having as- 
sets excceding $50,000,000. 

Another 40 percent have been 
taken over by corporations having 
assets ranging from $5,000,000 to 


| $49,000,000. 


That means that more than 70 
percent of the firms acquired since 
1940 have been taken over by con- 
cerns with assets of more than 
$5,000,000. 


The other half of the picture of | 
large corporations taking over small | 


ones, according to statistics, is that 
93 percent of all firms bought out 
since 1940 held assets of less than 
$5,000,000 and 71 percent had assets 
less than $1,000,000. 

Of the nation’s 200 largest 
manufacturing corporations, 123 
have made corporate acquisitions 
since 1940, accounting in the ag- 
gregate for 27 percent of all the 
firms bought. 

Some 33 of the top 200 concerns 
have bought an average of five 
companies each and 13 have 
bought more than 10 companies 
each, 

At the end of June, 1947, said the 
commission in a study entitled “The 
Merger Movement; A Summary Re- 
port,” the 78 largest corporations 
had sufficient net working capital 
to buy assets of some 50,000 manu- 
facturing corporations of less than 
$1,000,000 in assets, representing 
more than 90 percent of all manu- 
facturing corporations in the United 
States. 


* * * 


| How It Happened 


” THE FACE of the Clayton act 
how could these mergers and 
concentrations of economic power 
occur, the commission was askea. 

“Through a loophole in the law,” 
was the reply. 

In its merger movement report 
the commission said: 

“In this report the commission 
again calls attention to the loophole 
in the Clayton act which permits | 
corporations to purchase the assets | 
rather than (or in addition to) the 
stock of competing firms, thereby 
evading the original intent of Con- 
gress to arrest the creation of mo- 
nopolies in their incipience.” 

The Clayton act was born out of 
economic events which accompanied 


ithe great consolidation movement | 


of 1897-1905. 

In that period, says the Sun, the | 
principle method of merging corpo- 
rations was by the purchasing or 
exchanging of capital stock of com- 
petitors. 

Congress enacted the Clayton act 
to prevent the creation of monop- 
olies by the process of merging cor- 
porations. It took the position that 
monopolies per se are bad because 
they are in a position to control | 
prices, suppress competition and en- 
gage in practices injurious to the 
people. 

Following the passage of the 
Clayton act, however, corpora- 
tions found they could circumvent 
the law by either of two methods. 

1. A corporation could purchase 
stock control of a competitor and 
then utilize such control to acquire 
the assets of the firm. 

2. Or, assets could be purchased 
in the first instance without bother- 
ing to acquire the stock at all. 

+ * * 


to the latter type of acquisition 


| there has never been any doubt at | 
| request. Address: 


all that it is perfectly legal under 
the Clayton act and cannot be} 


“Not only does the loophole in the | 


growth of monopoly and the con- | 





WOMAN'S TOUCH—With the addition of 
| @ woman inspector to the service staff, High 


Brothers (Kaiser-Frazer), Little Rock, Ark., 
has virtually eliminated the many returns 
made by new-car customers for free, minor 
adjustments before their 1,000-mile check. 
Mary E. Kaczka gives every car a final pre- 
delivery check after it has been inspected 
by the service department, the theory being 
that door buttons, light switches, window 
regulators, brake handles and hood latches 


| that may work smoothly for a man may be 
| difficult or even impossible for a woman to 
| operate. 


She goes through a check list of 
22 such items. igh Brothers reports that the 
extra service is more expensive and that the 
mechanics find the check on their work at 
times embarrassing, but that results have 
been very satisfactory. 





centration of economic power 
through mergers and acquisitions,” 
says the commission, “but in the 
process, the fundamental objective 
of the anti-trust laws is plainly cir- 


| cumvented. 


“Both the Sherman act and the 
Federal Trade Commission act 
condemned attempts to control 
the market by means of mutual 
understanding or agreement 
among competitors; but if the 
same objective is achieved through 
purchase of physical property it 
is lawful, in the absence of mo- 
nopoly, and the anti-trust agen- 
cies are powerless to act. 

“This weakness in the law thus 
encourages the achievement of mo- 
nopolistic goals through the more 
permanent process of corporation 
consolidation while discouraging the 
more vulnerable methods of achiev- 
ing the same ends by means of con- 
spiracies among independent firms. 

“Thus the paradox is presented 
that the more effective is the en- 


| forcement of the law against collu- 


sion among competitors, the greater 
is the incentive to achieve the same 
objectives through purchase, con- 
solidation and merger.” 

The commission cites as recent 
examples of industries which have 
used the merger-escape loophole 
to defeat the anti-trust laws such 
industries as cement, salt, white 
lead, fire extinguishers and book 
paper. 

The matter of bigness, however, 
is not the main guide in the merger 
business, says the commission. 

The veil which Congress con- 
demned, and which the FTC was 
set up to prevent in its incipiency, 
was the concentration of economic 
power under circumstances which 
create monopolies, 
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28089 WOOD AVE. 
CLEVELAND 15, OHIO 


fi o . 


COWL CORRAL utilizes the space on cowl 
for those small necessary items. Keeps 
cigarettes, matches, sunglasses, etc., with- 
in easy reach. It is the only three-way 
universal cowl mounting .. 
for length, depth, and height. Fits all cars, 
regardless of year or model. Made of 
super chrome plated steel with jewel-like 
finish. Write for information. 


GEM MANUFACTURING Co. 
1930 S. State St. Chicago 16, Ill. 
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INSTITUTE 
1412 Greenleaf Ave., Chicago, IIl. 
Write Today for Free Bulletin 
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In the Hopper 


Indiana Studies Revamping 
Of Vehicle Tax System 


Approximate doubling of the cost 
of motor vehicle license plates to 
eliminate property taxes on auto- 
mobiles and trucks has been pro- 
posed by a subcommittee of the In- 
diana tax study commission, it was 
reported in Indianapolis. 

The proposed tax schedule would 
force thousands of automobile and 
truck owners who have been evad- 
ing payment of vehicular property 
taxes now collected by county treas- 
urers to pay a new state excise tax 
before they obtain their license 
plates. 

The proposed schedule of excise 
fees ranged from $5 a year for pas- 
senger cars weighing less than 1,200 
pounds to $45 for those topping 
3,600. Truck fees would run from 
$5 for vehicles less than _ 1,000 
pounds to $65 for those above 24,000 
pounds. 

+ + + 
Gross Sales Tax Levied 


In Martinsburg, W. Va. 

City council, over the protest of 
many business sources, voted 5 to 2 
to impose a gross sales tax on busi- 
ness done in Martinsburg, W. Va. 

The tax, retroactive to last July 
1 and effective until next June 30, 
was estimated to raise $65,000 for 
the year. ; > 

* 


Kansas Studies Proposals 
On Liability, Licensing 


More stringent motorists’ finan- 
cial responsibility requirements 
and a uniform driver's license law 
with much stronger provisions 
than the state’s present “40-cent 
ticket” law were proposed to the 
Kansas State Legislative council. 

Rep. Edwin F. Abels of Law- 
rence submitted the _ proposals, 
which were taken under considera- 
tion by the legislative study group. 
It was indicated that the council 
would make some recommendation 
with respect to the proposals to 
the 1949 Kansas legislature. 


N. J. Legislature Shelves 


Tax Increase Proposal 


After failing to reach accord on a 
proposed gasoline tax increase or 


Oltman-O’Neill 
Revamped; Opens 


New Facilities 


CENTERLINE, Mich.—A new 
plant with modern assembly line 
production methods, revamped man- 
agement and financing was an- 
nounced here by Les Oltman, presi- 
dent of Oltman-O’Neill Co. 


Oltman, who has become sole 
owner of the company as a result 
of acquiring the holdings.of former 
stockholders, also announced the 
election of new officers. 

Named to new positions were: 
Leonard V. Pylkas, vice-president; 
Alfreda Rigg, secretary-treasurer, 
and J. D. Burke, company director 
and sales manager. 

Plant manager of the company’s 
new facilities here is H. Dickson, 
who said that the two 1,000-foot as- 
sembly lines have an annual capac- 
ity of more than 25,000 truck bodies. 

Oltman-O’Neill manufactures all- 
steel, all-welded van type truck 
bodies and Packette house-to-house 
delivery bodies. 





DeSoto Officials 
See New Sign 


MILWAUKEE.—Sales executives 
of DeSoto conferred here last week 
with Milwaukee county DeSoto- 


Plymouth dealers, the main topic | 


of the discussions reportedly being 
a new-type aluminum dealers’ sign 
made exclusively by a Milwaukee 
firm. 

The first of the signs has already 

een installed on its used-car lot 
by Laev Motors. Plans are to in- 
Stall it on used-car lots of other 
DeSoto dealers. 

DeSoto officials attending the lo- 
cal meeting were Karl H. Bronson, 
division advertising director; A. B. 
Nielson, Eastern sales manager, and 
Burnham Miller, Chicago regional 
manager. 


other new or increased taxes to 
finance a contemplated $105,000,000 
bonus to World War II veterans, the 
Republican majority of the New 
Jersey legislature shelved the issue 
until next year’s session. 

Largely responsible for rejection 
of the bonus proposal, at least tem- 
porarily, was a report by the Com- 
mission on State Tax Policy, which 
warned that the state already is 
confronted with a $20,000,000 deficit 
in the year beginning next July 1 
and that adoption of the bonus ref- 
erendum would raise new revenue 
needs to $30,000,000. 


Uniform Insurance Plan 
Proposed in Massachusetts 


A bill filed for consideration by 
the next session of the Massachu- 
setts legislature would provide 
that classification of risks and pre- 
|mium charges under the state’s 
compulsory automobile insurance 
law be uniform throughout the 
| State, instead of by zones as at 
present. 

* + + 
Permanent Plates 


Permanent motor vehicle regis- 
tration plates, with only the year 
of registration being changed in- 
stead of the entire plate, is pro- 
posed by a bill filed for considera- 
tion by the next session of the 
Massachusetts legislature. 





Oil TBA Group 
Meets Dec. 6-7 
In Chicago 


CHICAGO.—The annual meeting 
of the oil industry TBA group, com- 
prising the TBA executives of lead- 
ing oil companies, will be held here, 
Dec. 6-7, in the North ballroom of 
the Stevens hotel. 

The plans of the program com- 
mittee call for an intensive, two-day 
| discussion of current problems, con- 
ditions and potentials. 


A carefully selected group of sub- 
jects has been assigned to speakers 
of national renown in the field of 
tire, battery and accessory sales and 
service, it was announced. 


Following each address, the meet- 
ing will be open to group discus- 
sion. Morning and afternoon ses- 
sions are on the docket, with lunch 
available in the ballroom. 

As in previous years, all sessions 
will be open to the press, suppliers 
and all others interested in the 
marketing and merchandising of 
TBA merchandise. 








On Oil iis 


Tie-In Suggestions Issued 


By Check-Chart 
CHICAGO.—As a tie-in with Oil 


Chek-Chart Corp., cooperating with 
the Oil Industry information com- 
mittee, has issued a folder contain- 
ing tips to dealers in promoting 
their service station open-house 
activities. 

The folder, produced in red, white 
and blue, includes suggestions for 
| local, all-type newspaper advertise- 
ments, special postcards to be 
mailed to dealer lists, reeommenda- 
tions for oil companies to relay to 


services. 

Also suggested is a door-prize 
| plan that entitles the lucky number 
holder to a free winter changeover 
job. 


| Trico Buys Buffalo Site 
|For Plant Expansion 





in South Buffalo for the erection 
of a 30,000-square-foot addition to 
|the company’s No. 3 plant at the 
| corner of Elk and Babcock streets. 


|Former DeSoto Service Head 


Joins Dearborn Franchise 


| Homer H. Dowdy, former direc- 
tor of service at the DeSoto divi- 
| Sion of Chrysler Corp., has joined 
;the West Dearborn Motor Sales, 
| Inc. (DeSoto-Plymouth), Dearborn, 
Mich., as general manager. 
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Progress Day to be observed Oct. 14, | 


their dealers on how best to drama- | 
tize lubrication, and other station | 


BUFFALO.—Trico Products Corp. | 
| has purchased a large tract of land | 








ONCE A BUS, NOW A HOUSE CAR—R. 
comerstown, O., 
body. School buses in Ohio are outlawed afte 





Lellan Shoemaker, a Ford dealer in New- 


for 27 years, built it on a 1940 model, 194-inch bus chassis with a 20-foot 


r eight years so Shoemaker has this plan to 


retail his older buses. With a one-man tow a car can be taken along. The bus weighs 


8,000 pounds. It is equipped with a gas stove 
erator, sink, toilet facilities, 
has wiring and plumbing for city electric and 


| if parked several days where there is no electric power. 


clothes closet and cabinets, 


, using bottle gas, oil heating stove, refrig- 
electric fan, studio couch, and 
water, also extra battery installed for lighis, 


Response to Dealer Sales Plan 


Cheers Detroit 


DETROIT.—Its new plan of sell- 
ing truck equipment direct from 
its factory to truck dealers has 
been enthusias- 
tically received by 
dealers in all sec- 
tions of the coun- 
try, according to 
Ivan F. Graham, 
vice-president of 
Detroit Automo- 
tive Products 
Corp. The com- 
pany manufac- 
tures Thornton 
drives and No- 
Spin differentials, 
and contemplates the introduction 
of new items of truck equipment 
in the near future. 


“Hundreds of truck dealers have 
written us for catalogs and price 
lists and many already have 
placed orders for merchandise, in- 
cluding service parts,” Graham 
stated. “This confirms our belief 
that a good percentage of the truck 
dealers really appreciate the im- 
portance of truck equipment from 
a profit standpoint and realize that 
they must purchase proven equip- 
ment at the lowest possible prices 
if they are to compete successfully 
in the days ahead. 

“Our program reduces the list 
prices of NoSpin differentials 
from $100 to $79 and reduces the 
delivered prices of trucks equip- 
ped with Thornton four-rear- 
wheel drives by several hundred 
dollars. At the same time, the 





J. J. Kraus 





W. R. Kramer 


dealer received fully as much 
profit as before.” 

Graham says that hundreds of 
the truck dealers of 1948 are more 
truck minded than ever before in 
history. Many have even erected 
separate truck establishments. 
They have the facilities, the per- 
sonnel, the know-how and the con- 
tacts required to be _ successful 


R,. L, Runyan 


Automotive 


merchandisers of truck equipment. 

To work with and help train the 
personnel of those dealers who 
handle its equipment, Detroit Au- 
tomotive Products said it was ap- 
pointing experienced field engineers 
who will function as regional man- 
agers. Graham announced the ap- 
pointment of the following four 
men as regional managers: 

J. J. Krauss, who has been asso- 
ciated with Detroit Automotive 
Products Corp. (formerly Thorn- 
ton Tandem Co.) for 15 years, is 
manager of the Central region with 
headquarters in Detroit. 

R. H. Williams, formerly with 
GMC Truck and Coach and later 
with the Fargo division of Chrys- 
ler Corp., is handling the South- 
western region. 


R. L. Runyan, a former Chev- 
rolet dealer with several years 
experience in the merchandising 
of Thornton drives and other 
truck equipment, is representing 
the company in its Eastern re- 
gion. 

W. R. Kramer, who has been 
identified with the automotive in- 
dustry for 14 years, is regional 
manager for the West Coast. 

Appointment of other regional 
managers will be announced short- 
ly, according to Graham. In addi- 
tion, he said that their activities 
would be supplemented by the as- 
sistance of factory-trained me- 
chanics and _ installation shops 
located near the various truck as- 
sembly piants. 


Rototiller Output 
Halted by Frazer 


YORK, Pa.—Production of Roto- 
tillers at Frazer Farm Equipment 
Corp., subsidiary of Graham-Paige 
Motor Co., has stopped. Employ- 
ment has dropped from 350 to 150 
persons. 

George deCoriolis, local person- 
nel director, said production and 
sales of Rototillers—a farm imple- 
ment that combines plowing, disc- 
ing and harrowing—are seasonal 
and lasts about five months of the 
year. 

deCoriolis said the local company 
is experimenting with other prod- 
ucts not in the farming implement 
field, which he indicated would 
absorb the maximum working force 
during the year-round. 
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Dealing in 


the Alfalfa 


Publicity Spotlight Turns on Two Who Promise 


‘New Used’ 


By Sam X. Hurst 
Staff Correspondent 

ST. LOUIS. — The unorthodox 
“new-used-car” operations of two 
downstate Illinois dealers in their 
alfalfa fields were attracting the 
attention last week of the Illinois 
Automotive Trade Assn., the St. 
Louis Better Business Bureau and 
auto factory officials. 

But none of the groups looking 
into the cases could explain just 
how the two operators, one of them 
a franchised Oldsmobile dealer, ac- 
quired the 1948 General Motors cars 
which they sold at retail list prices. 

The Oldsmobile dealer, Robert 
J. Knetzer of Edwardsville, IIL, 
after wide publicity on his deals, 
announced that he was getting 
out of the used-car business be- 
cause “it isn’t worth it.” 

Fellow members of the IATA had 
complained that Knetzer was prom- 
ising list-price delivery of 1948 
Cadillacs, Oldsmobiles, Buicks and 
Chevrolets to those willing to make 
a $1,000 deposit. 

Charging title-law violations, a 
group of new-car dealers had called 
upon Illinois Secretary of State 
Edward J. Barrett to revoke the 
used-car licenses held by Knetzer 
and the other operator, Arthur F. 
Kramer of Jerseyville, Ill. 

Kramer, who at latest report 
planned to stay in the used-car 
business, was the “Chevrolet Fleet- 
line Aerosedan man.” He has been 
doing a brisk business in $1,740 
“full-payment deposits” for the 
popular models, delivery of which 
he promises in 30 to 90 days. 

The St. Louis BBB has com- 
piled two sizable dossiers on 
Knetzer and Kramer, and Olds- 
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Cars at List 


mobile officials in Lansing are 
known to have ordered field re- 
ports on Knetzer, who has been 
an authorized Olds dealer since 
1941. 


Knetzer denied that Kramer was 
his agent, as other dealers have 
charged. Although he sold a large 
number of Fleetline Chevrolets to 
Kramer, Knetzer said there was no 
further tieup beyond that. 


In announcing his retirement 
from the used-car sales field, 
Knetzer said he hadn’t taken 15 
orders in the last month, that he 
had been working day and night in 
getting these cars through “my con- 
nections” and it wasn’t worth it any 
more. 

Knetzer said he operated on a 
“small margin,” using the $1,000 de- 
posit to obtain cars through “his 
connections.” Although he some- 
times failed to make deliveries as 
promised in 60, 90 or 120 days, 
Knetzer said that 20 to 30 percent 
of those who demanded their de- 
posits back received them. 

Admitting that he had settled 
four suits out of court brought by 

those who had not received auto- 
mobiles, Knetzer said no one ever 
lost money dealing with him. Knet- 
zer began selling used cars at the 
end of the war because his quota 
of new Oldsmobiles was based on 
1941 sales that were small. 

While declining to state how 
many he sold, he mentioned that 
he sold 600 automobiles in one 
year as his reputation as a used- 
car dealer spread across the coun- 
try and brought purchasers from 
Hollywood and the East. He in- 
sisted he always sold automobiles 
at list price to private persons but 
at the market price to dealers. 

Knetzer said there wasn’t any- 
thing he has done that other deal- 
ers haven't done. He stated that he 
may have “skipped” a few titles, 
but added “so has every other deal- 
er.” He hasn’t loaded cars up with 
accessories or given a man half the 
value of his car in a tradein, he 
said. He added that he never took 
tradeins because “that is a sure way 
to make enemies.” 

Asserting that the move to revoke 
his license was due to jealousy on 
the part of dealers in the Alton- 
Wood River-Edwardsville area be- 
cause he “had connections,” Knetzer 
said that when their efforts failed, 
after a meeting several weeks ago, 
they hit upon publicity to crucify 
him. 

Kramer was still operating at 
his Jerseyville (Ill.) farm, although 
members of the Illinois Automo- 
tive Trade Assn. presented photo- 
static copies of titles of automo- 
biles sold by Kramer which 
showed that the titles never were 
in his name as required by law. 
It is reported that the titles, in- 
stead, were transferred directly 
from used-car dealers. 

A. P. Stuart, Wood River, director 
of the IATA, pointed out that under 
Illinois law, a dealer’s name must 
appear on the title of an automo- 
bile, even if he holds it but one day. 

Kramer, who began business last 
April, is reported to have sold brand 
new Chevrolets at the list price of 
$1,740 and dealers and townspeople 
are still mystified at the great num- 
ber of cars that stood in the field. 

When questioned about his source 
of machines Kramer, like Knetzer, 
said it was a secret and was worth 
$5,000,000 to him. 

Traced by their serial numbers, it 
has developed that machines that 
remained for a short time on Kra- 
mer’s farm started from authorized 
Chevrolet dealers’ showrooms in 
Chicago and as far away as West 
Virginia or New Jersey. 

Investigators reported that first 
the machines were sold to private 
persons, who quickly sold them to 
used-car dealers from $2,400 to 
$2,500. Next the cars appeared at 
car auctions, often in Springfield, 
Til. There they were sold for 
about $2,500 and next were at 
Kramer’s farm, where the price 
dropped, without explanation, to 
$1,740. 

One specific case is that of a Jer- 
seyville beer distributor. He pur- 
chased a new Chevrolet from Kra- 
mer for $1,637, which was the price 
before General Motors raised prices. 

Then the beer distributor sold his 
new car to a Springfield dealer for 
$2,400. A short time later the same 
automobile appeared on Kramer’s 
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GREETING THE NEW CHIEF—T. T. Penrose of Burlington (right), 


retiring president, 


congratulates C. H. Shearer, also of Burlington, on his election as president of Vermont 
Auto Dealers Assn. Others are, left to right: H. C. Goss of St. Johnsbury, first vice-presi- 


dent; John A. Murphy of Montpelier, secretary-treasurer, and W. H. 


Eddington of Benning- 


ton (second from right), second vice-president. 


Obituaries 


Cornell, Trico Founder, 
Dies in Buffalo 

BUFFALO.— Dr. Peter Cornell, 
one of the founders of Trico Prod- 
ucts Corp. and pioneer in the auto 
accessory field, died here Sept. 24. 
He was the father of actress Kath- 
arine Cornell. 

Dr. Cornell and John R. Oishei 
originated what is now Trico Prod- 
ucts Corp., Mr. Oishei as president 
and Dr. Cornell as treasurer. 

* + + 
Boyd H. McClure 

EL DORADO, Kans.—Boyd H. McClure, 
49, owner of McClure Motor Co. here, died 
at an El Dorado hospital Sept. 20. He had 
suffered a heart attack. Mr. McClure had 


been in the automobile business here and 
in Eureka, Kans., since 1922. 
* * * 
Luther B. Creath 

ABILENE, Tex.—Luther B. Creath, 53, 
Coleman automobile dealer and former Abi- 
lene resident, was buried in Coleman on 
Sept. 19 following his death at Overall 
Memorial hospital in Coleman, Creath was 
operator of the Creath Motor Co. (Buick) 


in Coleman. 
. . * 


Lucius C. Johnson 
ROANOKE, Va.—Lucius C. Johnson, 43, 
president of Johnson-McReynolds Chevrolet 
Corp. here, was found dead in his home 
Sept. 19. Mr. Johnson had been in the 
automobile business about 15 years. 
* * * 
B. B. Rowen 
FLINT.—Benjamin B. Rowen, 66, who 
was an associate of the late William Crapo 
Durant when the latter controlled Buick in 
the early 1900's, died Sept. 22. Mr. Rowen, 
who was purchasing agent for Buick, left 
the company in 1911 and later formed R-D 
Motor Parts Co., a manufacturers’ agents 
concern. 
* * * 


Albert F. Blangy 
BURLINGAME, Calif.—Albert F. Blangy, 
60, former Seattle and Tacoma (Wash.) 
automobile dealer, died here recently. 
* * * 


Fred G. Delano 
SALEM, Ore.—Fred G. Delano, 86, head 


Valve Rotator 
Crosley First Car Maker 


To Adopt Device 


CINCINNATI. — Crosley Motors, 
Inc., has become the first passen- 
ger-car manufacturer to incorpor- 
ate exhaust-valve rotators in its 
engines as standard equipment, it 
was announced Thursday by Powel 
Crosley jr. 

Developed “to correct a condi- 
tion which has plagued the auto- 
motive industry for years,” Cros- 
ley said, the rotators “prevent 
costly damage to valve faces and 
valve seats caused by the deposit 
of minute, glass-hard particles of 
lead or carbon.” 

In the all-steel Crosley Cobra 
engine, the company stated, this 
fault is eliminated by the new ro- 
tator which turns the valve slight- 
ly each time it opens. By this 
means, Crosley added, the same 
spot is not repeatedly pounded and 
foreign particles can be carried 
away by exhaust gases. 

Crosley pointed out that during 
the war the government required 
the use of exhaust valve rotators 
on heavy-duty military equipment. 


farm and the beer distributor 
bought it back for $1,740, making 
$660 on the involved transactions. 
Competitors who have investi- 
gated Kramer’s operations assert he 
is merely a “front man” for a new- 
car dealer in Illinois and this dealer 
has “connections” in Detroit. He 
stoutly denied this and all other 
charges leveled against him. 











of the Salem Automobile Co. from 1917 to 
1929, died at his home here following a 


short illness. Mr. Delano was also con- 
nected with the J. W. Leavitt Automobile 
Co. for several years. 
* * * 
Ralph J. yhill 
ST. LOUIS.—Ralph J. Rayhill, 32, East- 
ern Missouri service representative for 
Chrysler Corp. and formerly Northern IIli- 
nois parts representative for Studebaker 
Corp., died at City hospital here of com- 
plications following spinal meningitis. Mr. 
Rayhill was a veteran of the Seabees in 
World War II. 
* * * 


Frank Croo 
PAWTUCKET, R. I.—Frank Crook, 72, 
an automobile dealer here since 1902, died 
Sept. 26. President and treasurer of Frank 
Crook, Inc., of this city, he was a charter 
member and director of the Rhode Island 
Automobile Dealers Assn. 
* + + 


Allan Rae 
TORONTO, Ont.—Allan 
branch manager of A. Schrader’s Son, divi- 
sion of Scovill Mfg. Co., died here Aug. 28 
of a heart attack. Prior to joining the 
Schrader Canadian organization in 1935, he 
was associated with Dunlop Tire and Rub- 
ber Goods Co., Ltd., for 13 years. Mr. Rae 
was a member of the Canadian Society of 
Automotive Engineers, the Automotive Sup- 
plies Manufacturers Assn. and the Cana- 
dian Manufacturers Assn. 
* * 


* 
S. B. Douglas 
BALTIMORE.—Sidney B, Douglas, presi- 
dent of D. & W. Motors Co., Harlan, Ky., 
died Sept. 4 at a hospital here after a two- 
year illness. 


Rae, Toronto 


+ * * 


R. B. Kayser 
BELMONT, Mass.—Robert Barr Kayser, 
59, founder and former president of Com- 
monwealth Chevrolet Co., died here Sept. 6. 
Mr. Kayser became associated with the 
automobile business in 1914 and founded 
his own dealership in 1924, 
7 + . 


Louis G. Baron 
SOUTH ORANGE, N. J. — Louis G. 
Baron, 60, who conducted automobile deal- 
erships and storage garages in Essex 
county for 40 years, died Sept. 17. 
* * 


Guy W. Shoemaker 
BINGHAMTON, N. Y.—Guy W. Shoe- 
maker, 82, upstate distributor for Willys- 
Overland for many years prior to his re- 
tirement in 1930, died here Sept. 18. 
* * . 


J. S. Picard 

MONTREAL.—J. S. Picard, 62, president 
of Commercial Acceptance Corp., died Sept. 
14 at Laval-sur-le-lac. Funeral services 
were held at St. Viateur d’Outremont 
church, A native of St. Hughes, Que., Mr. 
Picard became interested in 1922 in the 
automobile business and five years later 
founded Canada Motor Car Co. The same 
year he also founded the Acceptance Corp. 
and took an active interest in the firm’s 
affairs up to the time of his death. 

. ~ * 


Capt. Melvin Wiley 
WATERTOWN, N. Y. — Capt. 
Wiley, 61, U. 8S. Army, retired, 


Melvin 
a co- 


designer of the Jeep, died Sept. 25. Mr. 
Wiley, who also designed the hull of the 
saw action in three wars. 


Sherman tank, 





Cadillac Pushes 
Sales Setup for 
Buyer’s Market 


DETROIT. — In preparation for 
the day when its dealers will be 
looking for car buyers, Cadillac has 
prepared a master file of prospects, 
Sales Manager Don E. Ahrens said 
Thursday. Cadillac also is stimu- 
lating its dealers to follow up leads 
uncovered by future advertising 
efforts. 

Right now, Ahrens said, on the 
basis of orders carried on dealers’ 
books, Cadillac seems to be far 
removed from a buyers’ market. 
But he pointed out that “now is 
the time to prepare because you 
can’t build a selling organization 
tomorrow afternoon.” 

Cadillac dealers have a backlog 
of orders for 120,000 cars, which is 
equal to two years’ production at 
the present near-record rate of out- 
put, Ahrens said. The backlog is 
being checked continually, and 
every three months each person on 
the order list is called to make 
sure that he still wants a car, he 
said. 

The big selling effort will come 
when Cadillac’s “names budget” 
goes into action, Ahrens said. This 
is a list of every person in the 
country who has bought a car for 
$1,500 or more. It has been com- 
piled from auto registration lists. 

A master file of such prospects is 
maintained by Cadillac in Detroit. 
Each Cadillac dealer receives a 
copy of the names of prospects in 
his area. 

When order books thin out, Cad- 
illac plans to embark on an inten- 
sive direct mail campaign to sup- 
plement its advertising. 


Resale J udgment 
Is Reaffirmed 


BIRMINGHAM, Ala. — The Su- 
perior court of Jefferson county 
has just affirmed a judgment for 
$500 in favor of Liberty Motors 
(Dodge-Plymouth) here in the suit 
against a buyer who resold his car 
in violation of an agreement that 
he would not do so within a speci- 
fied time. 

The dealer claimed that the car 
was sold a few days after being 
bought and brought suit in a lower 
court. Judgment was rendered in 
favor of the plaintiff in the lower 
court and appealed by the defend- 
ant. The higher court affirmed the 
decision of the lower court and 
awarded the dealer a judgment of 
$500, which Liberty will donate to 
the local Community Chest. 


Flying Car Rights 
Acquired by Hall 


SAN DIEGO, Calif.—T. P. Hall, 
designer of the Hall Flying Auto- 
mobile, announced Thursday that 
he has acquired all rights for fur- 
ther development of the roadable 
plane from Consolidated Vultee 
Aircraft. 

Hall, former chief development 
engineer for Consolidated Vultee, 
signed a contract with Convair two 
years ago for development of the 
project under his direction. The 
new Flying Automobile was com- 
pleted and some flight testing was 
done before expenditures on the 
vehicle were stopped by Convair. 
Under terms of the contract, all 
rights, including the vehicle itself, 
have reverted to Hall, he said. 








TWIN CITIES PARLEY—Pians for presenting the 1949 Nash to the public in the Minne- 
apolis and St. Paul regions were discussed at a meeting of local Nash officials headed by 
R. M. Hendrixson, zone manager. Held at the Radisson hotel, the meeting was attended 
by (seated, left to right): Ray Weltle, assistant zone manager; Hendrixson; Warren Cook, 


district manager. Standing (left to right): Richard Young, 


usiness management manager; 


Ralph Wolden and Howard Mellin, district managers; Fred Will, comptroller; Larry Daven- 


port, car distributor, and David Wheaton and 


ordon McMillan, district managers, 
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POSTWAR GERMAN CHASSIS—The Adier Works in Frankfurt, 
production for chassis only of the Adler Jr. Transmission is located in front of the differ- 
ential on this front-wheel drive product which also features independent suspension of all 


four wheels. 


Warns of Unfairness .. . 





Germany, 


Dealer-Factory Policy 
Is Set by NADA 


(Continued from Page 1) 


vided into two major 
phases—namely, 


and distributing. It is right and 


proper that these two branches 





e Compact 
e All-metal 
e Displays 4 visors 


e Colorful display card 


New 
WIS*O-SiMAVF 
display rack 


VIS-O-SHADE continues to set 
the pace in visor sales—with 
the new, all-metal ViS-O-SHADE 
‘‘merchandiser’’. 

It's your key to the vast after 
market—driver after driver who 
NEED visors, WANT them—and 
will BUY when they're displayed. 

it’s yours—FREE with order 
for 12 visors. Write, wire today. 
Orders placed through distribu- 
tors. Fair-Traded. 


VIS-O-SHADE CORP. 





2439 SOUTH MICHIGAN AVE., CHICAGO 16, ILLINOIS 


distinct ; should coordinate their activities | 
manufacturing |to their mutual advantage and to 


the benefit of the public. 


“Due to the phenomenal growth 
| of this industry, no definite long- 
| range over-all policy for the im- 
| provement of this inter-industry 

relationship has been developed. 
| NADA, representing the distrib- 

uting segment of the industry, 
recognizes its responsibility to 
develop and promote a sound 
fundamental policy as a guide to 
its activities in developing and 
sponsoring programs to meet the 
rapidly changing conditions. 

“There has been created an In- 
dustry Relations Committee in 
NADA, responsible for developing 
policies and programs designed to 
bring about more complete cooper- 
ation and mutually satisfactory re- 
lationship between the manufactur- 
ing and distributing branches of 
our industry. 

* * * 
“T IS recognized that: 

“1. The industry is highly com- 
petitive. 

“2. There are certain principles 
and policies which affect all man- 
ufacturers, all dealers and the 
public. 

“3. There are many situations 
which directly concern a particu- 
lar manufacturer and its respective 
dealers. 

“4, Manufacturers are depen- 
dent upon their dealers ... deal- 
ers are dependent upon their 
manufacturers, and this inter- 
dependence calls upon _ both 
branches of the industry to rec- 
ognize the rights and responsi- 

| bilities of each. : 
| “NADA recognizes that: 
| “1, Such activities as may be 
| pursued must be free of collusion 
or restraint of trade... 

“2. They be of such character 
|} as to assure profitable operation to 
| both manufacturer and dealer . . 
| “3. It is the responsibility of the 
| manufacturer to produce satisfac- 
tory motor vehicles having public 
acceptance in the competitive price 
range... 

“4. It is the responsibility of the 
dealer to satisfactorily sell and 
service the motor vehicles he rep- 
resents, and to distribute such mo- 
tor vehicles in his respective com- 
| munity in fair and equitable quan- 
SIeeOS ss 

“5. The greater the coopera- 
tion between manufacturer and 
dealer, the greater the success 
of all concerned .. . 

“6. Such difference in thinking 
as may develop from time to time 
between the manufacturing and 
distributing branches of the in- 
dustry should be reconciled 
through conferences and arbitra- 
| tion, thereby keeping legislation at 
|a minimum. 








* + * 
| 


| ADA will continue to: 


islation affecting either the manu- 
facturing or distributing branch of 
the industry ... 

“2. Work for the promotion of 
model laws and the enactment of 


is in limited | 


|tual data and gather information, 


| its operation.” 
+ 














“1. Oppose discriminatory leg- | 

































such legislation as will benefit the 
trade and the public... 


“3. Seek through cooperative ef- 
forts, the correction of any unfair 
or unbusinesslike practices. 


“It will be the policy of NADA, 
through its Industry Relations 
Committee, to carefully analyze 
such complaints as may be ex- 
pressed by either the dealer or 
the manufacturer, and to en- 
deavor to arrive at a corrective 
suggestion. Such suggestion to be 
submitted to all parties con- 
cerned in a manner that clearly 
explains the reasons prompting 
the suggestion. 


“NADA, through its Industry Re- 
lations Committee, stands ready to 
participate in a fair and impartial 
manner in the discussion of any 
given subject affecting, on a na- 
tional basis, the manufacturer, 
dealer, or the public. 


“It shall be the duty of the In- 
dustry Relations Committee to con- 
duct such investigations, studies 
and researches as may be neces- 
sary and advisable to compile fac- 


the knowledge of which will be 
useful and valuable to the trade 
toward improving the efficiency of 


* * 


ERE is the text of President 
Wright’s letter to NADA mem- 
bers: 

“You, as my fellow dealer and 
national association member, are as 
vitally interested in the protection 
and self-preservation of your busi- 
ness as I am in mine. Therefore, 
may I urgently request that you 
arrange to furnish the confidential 
information requested on the at- 
tached report form and return it 
promptly in the enclosed self- 
addressed envelope. The omission 
of your name and address insures 
your reply against fear of dis- 
closure. 

“It behooves each and every 
one of us to supply the factual 
data which your NADA Industry 
Relations committee deems es- 
sential for guidance in defense of 
any impending problems harmful 
to our interest, 

“Arguments cannot be won by 
mere oratory or high-sounding 
words alone. Claims must be sub- 
stantiated by factual evidence as 
proved in our recent discount fight 
with OPA, where a few minutes 
of a dealer’s time in furnishing the 
required information assisted in 


Three Resale Suits 
Mark Concerted 
Drive in N.Y. 


ALBANY.—A concerted drive to 
halt gray market sales of slightly 
used cars has been opened by the 
Albany Automobile Dealers Assn. 
The stepped-up campaign to en- 
force resale option agreements was 
marked by the filing of suits by 
three individual dealer firms against 
purchasers who allegedly resold 
cars bought for their own use. 

The suits were brought by Capitol 











WHOLESALE 
USED CARS 
USED TRUCKS 








Sa ne 35 


Buick Co.; John D. Wendell, Inc. 
(Cadillac) and Yager Pontiac 
against individual purchasers who 
had signed option agreements prom- 
ising not to resell their automobiles 
within 90 to 180 days without giving 
the company first privilege to re- 
purchase. Each of the defendants 
resold the cars within the space of 
three to 10 days. 


The Buick dealer is suing for $500, 
the Cadillac dealer for $700 and the 
Pontiac dealer for $600. Meanwhile, 
however, Joseph Besch jr., attorney 
for the firms, announced that any 
money recovered will be turned over 
to charity. 








all makes & models 
visit Detroit and see 


LEWIS F. 





USED CAR LOT 


near French Road 
Detroit 18 


103800 Gratiot Ave. 
WaAlInut 5-1200 


AUTHORIZED DEALER 


USED TRUCK LOT 
11644 Livernois 
near Webb, 
Detroit 4 
WEbster 3-7747 


saving the trade millions of dollars. MAKE OUR LOT YOUR HEADQUARTERS WHEN IN DETROIT 


“Please do not say to yourself, 
“I am too busy, let the other mem- 
bers do it,” but see to it that the 
work is started on the report at 
once, completed fully and properly, 
and returned promptly. Do your 
part toward strengthening the posi- 
tion of our association. Help to 
make it a more powerful force for 
the benefit and protection of its 
members.” 

Wright’s questions call for the 
size of the dealership, the popula- 
tion of the city in which it is lo- 
cated, the number of cars and 
trucks received in 1941, 1947 and 
for the first half of 1948. Parts, 
accessories and labor information 
precedes the inquiries on capital 
requirements, profit and loss state- 
ments. The final question is “Are 
you content with your present fac- 
tory relations?” 








Village Motor Sales 
Village Motor Sales, Inc., Charles- 
ton, W. Va., has been organized 


with capital stock of $10,000. Prin- 
cipals are W. H. Hanshaw jr., Er- 
nest B. Morris and G. S. Millhouse. 


RETAINS CHAMPIONSHIP — Chester W. 
Smith of Santa Ana, Calif., receives con- 
gratulations from Mrs. Smith and son Duane 
for winning his second National Truck Driving 
championship in the truck and full trailer 
class at Denver. He drove a Reo. 


eliren aia! 
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Sheet evects on Ratshisieen Travel Conditions .. . 


Car Is Still a Luxury Item in France 


(Continued from Page 9) 


beaches, head straight for Mount 
St. Michel. You'll not regret it! 
* * * 


At LEAST you will not regret it 
unless, as I did, you so care- 
fully guard your portfolio which 
contains your travelers checks, let- 
ters of credit and introduction and 
most valuable of all, your U. S. 
passport, that you leave it in the 
cafe in Caen, more than 100 miles 
back, where you had lunch the day 


before. It was a trying period, one | 
of those in which you wonder why 
you ever left home. 

We had been warned about 
locking and guarding everything 
under present-day traveling con- 
ditions abroad. It seemed a hope- 
less search. The portfolio was 
unlocked and in addition to the 
contents, which were extremely 
valuable only to me, there was 
quite an assortment of good old 
American greenbacks, which, 


Limited Introductory Offer 


DEA 


LER 


LICENSE PLATE CLIPS 


40ec EACH 

EACH IN LOTS 

37 %e OF 12 OR MORE 
JOBBERS: Infor- 


mation on Request. 
722 Anderson Ave. 


Orders Shipped Prepaid C.0.D. in Lots of 12 or More 





No. 2345-12—36" W. x 24” D. x 34” H. 
(37” high includes back stop). 
tom shelf 7%” above floor. 


AUTOMOTIVE NEWS 


PERRINE QUALITY PRODUCTS CORP., 55 Rumford Avenue - 


Bell Auto Supply 





MACHINE TOOL CABINET 
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BINDER for 
Automotive News 


A™awEnine many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


‘ic Hadi an Sim ae 


e@ CADMIUM RUST-PROOF SPRINGS 
e HEAVY DUTY BRONZE ENDS 
e DOUBLE LOOP ENDS 


GUARANTEED 





- Cliffside Park, N. J. 
Phone—Cllfiside 6-3334 





Heavy steel bench top makes a sturdy 
mounting for small grinders and vises. 
Bottom shelf and adjustable center 
shelf furnish 12 square feet of storage 
area. Double swinging doors with 3- 
point locking device. Cadmium plated 
handle, padlock attachment. Built-in 
fiat keylock. Finisked in green baked 
enamel, 


Extra shelf, $4.58 each. 


$40.06 F.O.B. DETROIT 
Immediate Delivery 


We stock all sizes of shop pans 
and Lyon Shop Equipment. 


GLOBE TRADING CO. 


Warehouse Distributors and Mill 
Suppliers 


Phone CAdillac 8277 
1815 Franklin - Detroit 26, Mich. 
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thank God, are still the most 
valued currency in all the world. 
We remembered the name of the 
cafe at Caen. Our driver, Andre, 
phoned. Yes, said the proprie- 
tress, the black bag was there. 
She had locked it in her safe. 
She was beginning to wonder 
why no one had asked for it and 
was tempted to open it to see to 
whom it belonged. Would we 
come and get it? Would we? 

We again had lunch in Caen and 
rewarded the good woman’s hon- 
esty with at least the first pay- 
ment on a Kelvinator. Honest folks 
are just as honest in France, or 
any other country, as they are at 
home and there are proportionate- 
ly probably just as many! 

* o * 

HE HEART OF FRANCE.—We 

came down through the heart 
of France, through LeMans to 
Tours, a city about the size of 
Flint or Columbus, which is in the 
center of the old Chateau district. 
If you are in the least curious 
about these old castles and their 
histories, please consult your wife 
or daughter, because they will 
know all of the answers and you 
are certain to see them if you 
decide to bring your family over. 
All I can add to what you will 
read about them is the unqualified 
statement of an average American 
that no matter what luxuries and 
extravagances we accustom our- 
selves to, we will be mere pikers. 
These old boys, who built them, 
not only had a superlative layout 
for mother and the children, but 
thought nothing of erecting an- 
other chateau even more or less 
elaborate, and practically within 
gunshot of the family abode, for 
their mistress or her successors. 


Of course, you will have to see 
them and there are more than 
enough to wear you out, but I'll 
wager more than once you'll pinch 
yourself to see if you are not 
dreaming. They will remind you of 
the pictures you saw in your fairy 
tale books, oh, so many, many 
years ago! 

We spent a night at Vichy, 
which was the capital of the Pe- 
tain government that cooperated 
with the Nazis during the last 
war. It is a great watering place, 
recommended for gout and the 
other expensive diseases. We 
made a note of it for several of 
our friends back home who need 
it, and maybe we'll be returning 
there ourselves if we continue on 
the routine of four and _five- 
course luncheons and dinners. 
Andre insists that sandwiches 
are only something one eats be- 
tween meals to keep from getting 
hungry. 

When we reached Turin, we read 
that in Grenoble (where we had 
stopped the night before) the De- 
Gaullists and the Communists had 
engaged in a slight street alterca- 
tion the night before. When the 
shooting was over, one man was 
dead and 17 more severely injured. 
It seemed as peaceful as an In- 
diana village while we were there | 
and it made us wonder if, after 
all, we foreigners can read in the 
countless faces we pass what really | 
is in their hearts and minds.— | 
G.M.S. 





Alean Dri Driver 


Roadeo Winner 


ST. PAUL, Minn. — Champion- 
ships in the Minnesota truck roadeo 
were shared by Minneapolis and 
St. Paul as $1,000,000 worth of 
trucks and trucking equipment 
paraded before the nearly 25,000 
spectators at the Minnesota state 
fairgrounds here. 

Small truck winner was Robert | 
Cropper of Minneapolis, who drove 
the Alaska highway during the war 
and run up 361 points in the obsta- | 
cle course competition. Top honors 
in the semi-trailer class went to| 
Melvin Doherty of St. Paul, who 
scored 331 points. Both men will 
compete for national titles at the 
Washington roadeo Oct. 8-13. 

The roadeo terminated “Truck 
Safety Week” proclaimed by Gov. 
Luther Youngdahl in recognition of 
efforts being made by the motor 
carrier industry to promote cour- 
tesy and safety within its ranks. 





|}industry. Both organizations have 


|those handicapped through miii- 


| Chamber, said: 





CARRIES A HEAVY LOAD—Three-quarter side view of the new Dodge B-I-VX six-wheeler 
with tandem — _ sr axles for rugged uses up to 34,000 pounds gross vehicle weight 


Dodge Offers 
6-Wheel Trucks 


In New Series 


DETROIT.—Introduction of a new 
six-wheel series of Dodge trucks 
with tandem dual-drive rear axles 
for uses up to 34,000 pounds g.v.w. 
was announced last week by L. F. 
Van Nortwick, director of truck 
sales of Dodge division. 

Designated as the B-1-VX model, 
the six-wheelers are available in 
three wheelbases—154, 172 and 190 
inches. 

They are expected to find wide 
usage for transit concrete mixers, 
construction and heavy-duty dump 
work, and where additional traction 
is required for off-the-highway use 
such as in the logging industry. 
They also will help users meet 
many highway limitations on axle 
loads. 

Dodge said equal power is trans- 
mitted to both rear axles by the 
heavy-duty two-speed torque divider 
with inter-axle locking differential. 
Ratios are selected by convenient 
cab control. Separate propeller 
shafts from the torque divider case 
to each axle transmit equal torque 
to both rear axles. 

The bogie unit is especially engi- 
neered for tough jobs. The torque 
rods are arranged in a parallelo- 
gram to keep axles in correct align- 
ment regardless of their relative 
positions. 

Full floating rear spring suspen- 
sion equalizes the load between the 
two rear axles. Among the out- 
standing features of the new six- 
wheelers, Dodge stated, is the heav- 
ily constructed frame with full- 
depth outside channel type rein- 
forcements to the end of the frame. 
One hundred percent air brakes 
are standard equipment. 





EQUAL POWER TO REAR AXLES — The 
ratios for the same amount of power are 
selected by cab control and then transmitted 
to both axles in the back by the two-speed 
torque divider in Dodge's new B-I-VX six- 
wheeler. 


Packard Sets Up 
Service School 


On Suspension 


DETROIT. — Packard regional 
and zone service personnel through- 
out this country and Canada will 
attend the third in a 1948 series of 
“refresher” service-schools to be 
held in five cities during October. 

The new three-day school will 
deal with Packard front suspension 
and steering. Earlier this year, 
schools were held on transmission- 
and-overdrive and clutch-and-elec- 
tromatic. 


“These refresher schools are part 
of our continuing program to keep 
Packard service personnel abreast 
of the latest developments in their 
field and, consequently, to help as- 
sure Packard owners the benefits of 
new service techniques,” said E. D. 
Longenecker, Packard parts and 
service manager. 

First meetings are set for Detroit 
on Oct. 5-7 with parts and service 
specialists from the Central and 
Canadian regions in attendance. 
Other sessions will be held in the 
following cities: New York, Oct. 12- 
14, Eastern region and export; Chi- 
cago, Oct. 18-20, Midwestern region; 
St. Louis, Oct. 20-22, also Midwest- 
ern, and Los Angeles, Oct. 26-28, 
Pacific region. 

Regional and zone parts and serv- 
ice representatives will subsequent- 
ly conduct similar “schools” for 
dealer personnel in their own ter- 
ritories. 

Longenecker listed the faculty for 
the schools as follows: J. A. Carr, 
service promotional subjects and 
programs; M. J. Kollins, application 
of service procedures on front sus- 
pension and steering, and C. M. 
Kuhn, product discussion. 





Ferguson Outlet 
Files Ford Suit 


ST. LOUIS.—A suit for $10,500,000 
against Ford Motor Co. in Federal 
District court last week by Berry 
Tractor and Equipment Co., which 
accused Ford and Dearborn Motors 
of copying the Harry Ferguson line 
of tractors distributed by Berry. 

Earlier this year Ferguson filed 
suit at New York for $251,000,000 
against Ford on the same grounds. 


Aid Haadicepped 
NAM, Chamber Promote 
Employment Drive 
WASHINGTON. — The Chamber 
of Commerce of the United States 
and the National Assn. of Manu- 
facturers are about to begin a joint 
effort to promote wider employ- 


ment of the physically handicapped 
and older workers in business and 





Canadian Firm to Build 


Bodies for Ford Trucks 


MONTREAL.—Chatco Steel Prod- 
ucts, Ltd., announces that tooling 
at its subsidiary, Canadian Top & 
Body Corp., Ltd., Tilbury, Ont., for 
the production of truck bodies for 
Ford one-ton trucks has been com- 
pleted and production is expected 
to begin next month. 


The company also reported it has 
started production on two other new 
mass production lines, and entered 
into the farm implement field as a 
sub-contractor. The firm said its 
backlog of unfilled orders indicates 
that operations will be running at 
near capacity for some time to 
come. 


been studying the problem of job 
opportunities for the aged and for 


tary service or otherwise. 
Announcing the plans of the two 

employers’ organizations, Earl O. 

Shreve, president of the U. S. 


“It is gratifying to note that in- 
creasing recognition is being given 
by business and industry to the 
competence of physically impaired 
workers when properly selected 
and placed on suitable jobs. The 
experience of many companies with 
these workers has demonstrated 
that their job performance records 
compare very favorably with those 
of the able-bodied, with respect to : 
productive efficiency, accident rates | om. ow won peed 2 men ose hese. 
and absenteeism.” ADS will do the trick! 
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AUTOMOTIVE NEWS, CCTOBER 4, 1948. 


Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 





Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 

Oct. 2, Week, Sept. 25, Sept., Oct. 4, Oct. 2, 

1948 1947* 1948* 1948 1947* 1948* 
CHRYSLER . 17,828 17,632 1,641 35,254 579,766 575,108 
ee 2,914 2,316 501 5.342 78,476 84,384 
BE. otkeseveueeds 2,067 1,840 374 3,853 59,150 64,313 
ss 65 6 6.6 noes sone 5,203 5,212 766 10,502 167,852 162,426 
PEDO. Se vccseeene 7,644 8,264 sve 15,557 274,228 263,485 
UE cork ee ee deed ees 21,766 16,653 21,903 89,429 543,399 490,064 
ee 16,264 12,601 16,241 67,029 436,573 353,420 
SU a eee 1,458 670 1,423 5,086 21,317 25,740 
PED iccctccisiwits 4,044 3,382 4,239 17,314 85,509 110,904 
GENERAL MOTORS . 33,913 24,818 33,024 119,201 1,066,162 1,187,619 
eer soca Cree 5,203 5,610 22,046 199,962 207,473 
ED. 2 5.4::06¥ 6004s 1,641 ak 1,647 6,237 42,217 49,241 
Chevrolet ........... 16,986 12,781 16,514 62,814 513,152 590,755 
Oldsmobile ......... 4,109 3,093 4,099 12,446 149,311 150,167 
SSS 5,100 3,741 5,154 15,658 161,520 189,983 
KAISER-FRAZER 3,996 3,636 3,975 14,838 96,982 139,849 
EE oa ceae 3.4.05. ¥ on 1,185 1,954 440 1,467 49,009 42,441 
ae 2,811 1,682 3,535 13,371 47,973 97,403 
BEM esas eesees 876 546 481 2,997 14,169 25,637 
EUIEPIPES ects eeces 2,817 seers 2,473 8,016 87,766 91,360 
 hidld.d.e 6 bt'sos vee s 1,564 2,050 412 2,974 85,005 90,021 
PACKARD ........... 1,991 839 ‘are 3,782 38,262 65,141 
STUDEBAKER ........ 2,766 2,812 2,798 11,822 88,247 123,437 
VERA | vvvieceves eee 533 719 261 1,728 24,470 18,928 
Total Cars, U. S. ... $8,050 69,705 66,968 290,041 2,624,228 2,807,164 


+Station wagons and Jeepsters. *Revised. 


COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 








Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
Oct. 2, Week, Sept. 25, Sept., Oct. 4, Oct. 2, 
1948 1947* 1948* 1948 1947* 1948* 
CHEVROLET ......... 8,512 8,381 8,321 31,685 227,109 297,989 
RENEE wsesccvcrces 54 61 99 248 2,327 2,387 
DIAMOND T 274 298 284 1,024 12,448 10,325 
ES eee eee 3,042 3,523 3,104 14,015 134,993 122,860 
FEDERAL ............ 60 260 73 266 7,485 3,506 
ED <b eUsbinwe sere oie 4,468 5,052 4,498 18,925 221,565 246,032 
Ta iceabhe seee need 2,411 1,592 2,152 8,869 45,366 69,235 
BHUDBON $3 ..ccccccccece n08% Sa ren sees 2,918 re 
INTERNATIONAL 3,016 3,252 3,260 12,912 115,487 128,367 
I: se0 bck bK'ss whee sib ae 225 363 208 1,076 15,964 8,914 
Pe Ashe pada sos owes 248 534 239 779 15,363 9,230 
STUDEBAKER ........ 1,280 1,360 1,282 5,670 50,165 48,021 
EE, ak 6.0. ¥a 443 68006 98 185 206 903 13,735 9,420 
SUMED ccccccoaceses 2,041 1,646 1,095 8,993 63,019 $4,661 
MISCELLANEOUS .... 387 494 387 1,606 17,335 15,805 
Total Trucks, U. S. . 26,116 27,501 25,2038 106,971 945,229 1,056,852 
Total Cars, Trucks 
A SEP Pre ere 114,166 97,206 92,171 397,012 3,569,457 3,864,016 
Total Cars, Trucks 
RR concn btu ée-teen 6,112 5,641 5,907 24,0388 191,163 188,392 
Grand Total, 


Cars and Trucks 


U. S. and Canada ..120,278 102,847 


98,078 421,050 3,760,620 4,052,408 


*Revised. Miscellaneous includes Autocar, Corbitt, Diveo, Marmon H., 





Brockway, Four-Wheel Drive, Sterling, Nash, etc. 


Output Rebounds to 114,166 
As All Plants Operate 


(Continued from Page 1) 


That deficit is quite likely to be 
breached by nearly 120,000 units this 
week, leaving almost three more 
months of production to top the 
five-million mark in this country. 
Current production in U.S. plants 
is running about 9 percent ahead of 
1947 and, should this pace be sus- 
tained, 1948 will end easily as the 
second best production year in the 
auto industry’s history. 
* * + 
pupustRryr observers are hopeful 
that about 487,000 vehicles will 
roll from U.S. production lines dur- 
ing the 21 work days in October. 


The goal includes 378,000 cars and | 


109,000 trucks, and for cars would 


establish a new postwar monthly | 


high. 

October predictions are based 
on several optimistic factors, the 
most important being a favorable 
steel situation at least for this 
month. 

Then, too, Ford production should 
go along unhampered at recent 
postwar high pace. Chrysler ap- 
pears now to be in a supply posi- 
tion that will enable the corporatien 
to recover a good share of the vol- 





ume it lost in September because of | 


the Briggs strike. 


General Motors will do 


enough in October if its divisions | distributorship 


recent weeks. Hudson’s parts prob- 
lems were much less of a factor in 
that company’s schedules last week, 
and Nash production of new models 
was fast approaching normal. 

Auto industry observers—while 
calling October steel prospects fa- 
vorable—hastened to add that they 
were merely talking about Octo- 
ber. Generally, they explained, 
the auto industry appears to be 
as far from a plentiful steel sup- 
ply as any time since the end of 
the war. 


Further danger was seen in the} 
number of steel consumers which | 
the government is showing a tend- | 
|ency to place under voluntary allo- 


cation classifications. 


Allocations granted thus far are | 


still termed insignificant, but the 


auto industry is worried about the | 
| pressure being put on government 


officials for preferential steel treat- 
ment. 


Big Cadilies Deal 
Changes Hands 


MILWAUKEE.—Fred M. Bettis, 
president of Central Cadillac Co., 


well | last week announced the sale of his 


in this area to 


are merely able to sustain current | Kvam Motors, of which L. L. Kvam 


volume. Thus far, Cadillac is the 


is president. Kvam Motors had been 
only GM plant scheduled to close |@ Chrysler-Plymouth franchise in | 
for a model change in October and | downtown Milwaukee but 


relin- 


this shutdown won’t come before | quished its franchise to take over 


the end of the month. 
* + + 


EANWHILE, the independent | 
‘VE producers are expected to roll 
along at the same creditable pace of 





the Cadillac deal. 


Kvam will move the 





YOUNGEST—A competitor in the National 
Truck roadeo, Oct. 8-12 in Washington, will 
be John Charlies (Tommy) Munro, 17-year-old 


high school senior of Biloxi, Miss. Tommy, 
driving a Chevrolet, captured the Mississippi 
championship in the straight truck class. 





Soran Fells 
What Makes 
Chrysler Run 


NEW YORK.—In its October is- 
sue, Fortune magazine undertakes 
to describe the business strategy 
of one of the “Big Three” auto 
producers, Chrysler Corp. 

The article has little to say 
about the company’s plans for the 
future, particularly its plans for 
1949 models. 

However, Fortune predicts that 
Chrysler’s ’49 models “may or may 
not knock your eye out when you 
look at them, but they certainly 
will not knock your hat off.” 


The article also foresees a wider 
car in ’49 but adds that “for prac- 
tical reasons Chrysler will prob- 
ably refrain from sucking in its 
fenders to the point where there 
are virtually no fenders.” 


Fortune pays tribute to the sa- 
gacity of Chrysler’s top officiais 
and credits them with making the 
company the financially sound, 
high-level producer it is today. 

Under the label of home-town 
talk, the article says Detroit critics 
of the company frequently level the 
charge that the management is 
overly absorbed with the question 
of profits, that young Chrysler- 
trained executives wind up too 
often with other companies and 
that the company’s engineers are 
held back. 

This, says Fortune, is the price 
Chrysler must pay “for being a 
hard-boiled, close-mouthed outfit 
in a sentimental, talkative town.” 

On the subject of being close- 
mouthed, the magazine reports that 
“somebody once described Chrys- 


ler’s public relations policy as 
‘Treat ’em rough, and tell ‘em 
| nothing’.” 


Cost of Burning 
Dealers Asked to Cooperate 
In Fire Prevention 


KANSAS CITY. — Seventy-three 
executive secretaries of automobile 
dealer associations have been asked 
to enlist the cooperation of their 
associations in observing Fire Pre- 
vention week (Oct. 3-9). 

The secretaries were approached 
by Universal Underwriters, Kansas 


| City, said to be the largest fire in- 


Cadillac | 


surance carrier specializing in selec- 
tive protection for the 
authorized automobile dedler. 
Universal points out that 
losses for the first eight months of 
this year averaged $2,000,000 every 
day, a total of $486,978,000 per year. 
The sum is larger than all the fire 
losses for the entire year of 1945. 


Todd Motor (K-F ) Co. 
Todd Motor Co. (Kaiser-Frazer), 


franchise to his own building, which has been organized at Newberry, 
is said to offer complete service fa-|S. C., by Wilton Todd, a former 


cilities. 


textile mill executive. 





factory- 


fire | 


| NATIONALLY KNOWN MANUFACTURER | 





| territories available; no objection to carry- | 





At From 20 


ATLANTIC CITY.—The National 
Petroleum Assn. was told here last 
week that the U.S. has a maximum 
life supply of petroleum of 40 to 50 
years and a “pessimistic minimum 
of 20 to 25 years.” ' 

That was the estimate of R.J.S. 
Piggott, chief engineer of the Gulf 
Research and Development Co., in 
addressing the 46th annual meeting 
of the NPA. 

Piggott said that the U.S. has 
developed its oil resources at a 
much higher rate than the rest of 
the countries of the world. There- 
fore, he said, the U.S. has much 
less of its original supply left 
than any other country. 

Meanwhile, it has been supplying 
60 percent of total world consump- 
tion during the past few years. 

He predicted that numerous sav- 
ings are likely to result from the 
economic situation when petroleum 
becomes scarcer and more expen- 
sive. 

“There has never been any rea- 
son for burning oil or natural gas 
in a central station except that 
these were cheaper than coal at the 
locality,” Piggott said. “The elimi- 
nation of the power generation 
from petroleum consuming would 
add about 10 percent to the present 
automotive total. 

“Another and appalling thought 
to the home-owner is that fuel oil 
and natural gas in the future are 
likely to get tight enough to force a 
return to coal for house heating. If 
such a change did take place, it 
would be over a long enough time 
to allow more or less comfortable 
adjustment.” 

Piggott declared that the pres- 
ent trend toward railroad diesel 
engines can have a tremendous 
effect on the supply of fuel oil for 
other purposes. 

If the U.S. is to maintain a bal- 
ance between liquid and solid fuels, 
Piggott said, the following efforts 
should be accomplished. 

1. Designers should consider the 


- = Classified 


(For Rates, Etc., See Next Page) 





Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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HELP WANTED 


WANTED: General managers and control- 
lers with corporation business experience 
and actual dealership automobile experi- 
ence, Applicants should be between 30 
and 40 years of age and have a success- 
ful earning background of $10,000 to 
$15,000 per year. These positions will 
pay from $10,000 to $20,000 per year on 
a salary and bonus basis. Applicants 
answering this advertisement must send 
resume of experience with photograph. 
Box 2564, c/o Automotive News, De- 
troit 26. 





Assistant Service Manager 


for large Chrysler Corporation dealer in 
large West Virginia city. Must be thor- | 
oughly experienced and know Chrysler Cor- 


poration vehicles. Capable of handling 
men, Age between 35 and 45. Good pay. 
Excellent working conditions, Six paid 
holidays, Vacation with pay. Group in- 


Apply in writing to Box 2560, c/o 
Detroit 26, giving com- 


surance, 
Automotive News, 
plete information, 


of automotive parts and accessories mate- | 
rially expanding the breadth of its line. | 
Has opening for several automotive engi- | 
neers. Apply in writing to Box 2518, c/o} 
Automotive News, Detroit 26, giving age, | 
training. experience and salary desired. 


WANTED 
SALESMEN WITH CARS 


To call on new and used car dealers for | 
large manufacturer of nationally advertised 


Oil Reserves Dwindling 
Gulf Official Estimates Nation’s Life Supply 







to 50 Years 


transfer of all energy possible to 
the solid fuel, from liquid. 

2. Raise the efficiency of all heat 
and power transformation. 

3. Determine the best method 
for supplementary supply of liq- 
uid fuels, at the nearest to rea- 
sonable economic production and 
performance. 

Eugene Holman, president of 
Standard Oil Co. of New Jersey, 
told the association that the trend 
of the last 20 years from coal to oil 
and gas cannot continue indefinite- 
ly, “since our ultimate resources of 
coal are much greater than that of 
oil.” 


July Production 
Of Trailers Hits 
3,429; Down 15% 


WASHINGTON. — Truck-trailer 
production during July amounted 
to 3,429 units, the Commerce De- 
partment reported last week. This 
was a 15 percent decrease from the 
4,047 units produced in June, but 
15 percent above the July, 1947, 
output of 2,994 units. 

Vans continued to account for 
more than half of the total com- 
plete trailers produced, the report 
noted. 

Shipments during July totaled 
3,765 units, with a value of $11.2 
million. The July shipments de- 
creased slightly both in number 
and value from the previous 
month, it was stated. 





Fribley Due to Get 


NADA Director Post 


ALBANY, N. Y.—Results of bal- 
loting for the post of NADA direc- 
tor for upstate New York show that 
only Carl E. Fribley of Norwich re- 
ceived the required number of votes 
to appear on the final ballot. This 
| Virtually means the election of 
| Fribley for the next three years. 


Want Ads - - 


HELP WANTED 
SERVICE MANAGER—Experienced, Buick- 
GM trucks, larger city North Dakota. 
Splendid opportunity for a _ seif-starter. 
Liberal salary and bonus plus the usuals, 
Everything desired to work with and ad- 
vantage progressive growing smalier com- 
munity. Give full details. Box 2567, c/o 
Automotive News, Detroit 26. 


BODY MAN—Working supervisor for body 
shop for Cadillac and Pontiac dealer in 
Montana city of 40,000. Must be able to 
estimate jobs, handle men and supervise 
their work and fill in as body man as re- 
quired. Permanent and attractive deal 
for right man. Box 2568, c/o Automotive 
News, Detroit 26. 


PARTS MANAGER—Able to handle large 
volume parts operation for Eastern Vir- 
ginia dealer. Must be able to establish 
and keep perpetual inventory. Please 
send non-returnable snapshot and details 
to Box 2554, c/o Automotive News, De- 





troit 26. 

SALES MANAGER Geod executive, able 
to handle men and get results in growing 
operation, Eastern Virginia. Good oppor- 
tunity for aggressive, personable, sober 
man. Please send details and non- 
returnable photo to Box 2553, c/o Auto- 
motive News, Detroit 26. 


RETAIL SALES MANAGER able to handle 
men, produce results with Willys distribu- 
torship in Eastern Virginia. Opportunity 
for sober, aggressive man. Write details, 
including compensation and send photos 
to Box 2571, c/o Automotive News, De- 
troit 26. 


POSITION WANTED —— 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namwly: 74% cents per 





word for one insertion or two Inser- 
tions of the same copy at 
per word, 


124% cents 


Cash in advance. 





SERVICE MANAGER OR’ BUSINESS 
MANAGER. Ford or Mercury. Wide 
experience in service and management 


A top merchandiser, one who gets things 
done, while producing profits and customer 


good will. Only interested in volume 
dealerships. Can locate anywhere. What 
have you to offer this man? Address 


Box 2558. c/o Automotive News, Detroit 
2a 


EXECUTIVE, solid type, with ability to 





brand of automatic seat covers; choice 
ing allied lines; liberal commissions, 
Send qualifications and references to: 


BOX No. 1515, 


get things done. Directing present opera- 
tions since 1939 with volume growth fif- 
teen times. Will gross near two million 
1948. Exceptional background, service, 
sales, human relations. Want new chal- 
lenge with leadership opportunity Im- 
peccable references, character and abil- 





PATERSON I, N.J. 





ity. Replies kept strictly confidential 
Box 2534, c/o Automotive News, De- 
troit 26 








38 


POSITION WANTED 


DEPARTMENT MANAGER -— 18 
years’ wholesale and retail experience. 
Chrysler products preferable. Box 2566, 
c/o Automotive News, Detroit 26, 


SALES MANAGER, with proven m ability. 
10 years’ experience as used-car man- 
ager, 6 years’ experience new cars and 
trucks. Will accept position as either or 
both. Box 2570, c/o Automotive News, 
Detroit 26. 

SPECIALIST, Automobile agency account- 
ing, New York, New Jersey area, instal- 
lations, surveys, monthly financial state- 
ments, audits, taxes, trouble shooting, 
personnel training. James W. Garrett, 
Rutherford, N. J. RU 2-0489. Write or 
call. 

BUSINESS MANAGER, Experienced with 
auto retail, dealer and wholesale man- 
agement, accounting, tax, service parts 
and automobile merchandising. 20 years’ 
experience automotive and public account- 


PARTS 


ing. 2 years college; three dependents. 
Box 2559, c/o Automotive News, Detroit 
26. 


SALES MANAGER. College graduate, ex- 
perienced in automotive field, desires 
position with new car dealer as sales 
manager or assistant to owner. Excellent 
references, sober, reliable and aggressive. 
Able to work with and handie men. 
Available immediately. Willing to in- 
vest. Box 2561, c/o Automotive News, 
Detroit 26. 

SERVICE MANAGER with direct expe- 
rience in factory, field, parts and service, 
as well as dealership. Graduate of five- 
year service engineering and management 
course, with degree, from General Motors 
Institute. Age 27, married, good refer- 


ences. Box 2542, c/o Automotive News, 
Detroit 26. 
ACCOUNTANT, General Motors System, 


capable of taking charge of dealership. 
Salary, profit participation. New York 
area preferred. References. Box 2546, 
c/o Automotive News, Detroit 26. 


MANUFACTURERS REPRESENTATIVE 


DESIRES TO REPRESENT well-estab- 
lished firms interested in selling to De- 
troit trade. Thirty years’ experience as 
production and sales executive in auto- 
motive industry. Long-standing personal 
contacts with top executives of Midwest 
automotive manufacturing companies. 
Can furnish best of references. Box 
2551, c/o Automotive | News, Detroit 26. 


DEALERSHIP \ WANTED 


WANTED—Chevrolet or Ford franchise by 
responsible party. Write Box 2572, c/o 
Automotive News, Detroit 26. 


DEALERSHIP FOR | SALE 


NEW CAR DEALERSHIP — New building 
and equipment. Best in wide area. High 
quota, Popular car, New home available. 
Michigan territory. Excellent opportunity. 
Price $120,000. Present dealer must leave 
climate. Write Box 2524, c/o Automotive 
News, Detroit 26. 


BUSIN ESS OPPORTUN ITIES 


EXCLUSIVE  DISTRIBUTORSHIPS 
AVAILABLE, to those with business 
manager or dealer experience for VISI- 
record, VISIGRAPH, TRIPOSTER—prod- 
ucts of VISIrecord, Inc. Good territories 
now open. No investment necessary. En- 
dorsed and recommended by automobile 
manufacturers for inventory control, 
parts sales control, service follow-up, 
prospect records, receivables, payables, 
payroll and complete accounting systems. 
For complete information, write VISI- 
record, Inc., 32-36 47th Avenue, 
Island City i N. Y. 


NEW CARS | WANTED 


NEW CAR DEALERS ONLY! Wanted, 100 
new cars for rental business in Florida. 
Fords, Chevrolets, Plymouths by Decem- 
ber 15th. Will take delivery anywhere in 
U.S. Here is an opportunity for future 
business. Cars will not be sold until end 
of rental season in 1949. All replies con- 





Long 


fidential. Please quote price, motor type, 
etc. Box 2569, c/o Automotive News, 
Detroit 26. 


WANTED — i948 and ivay mde cars. 


Must be new. Anderson Auto, Peoria. IIL 


USED CARS FOR SALE 


CADILLAC—SERIES 75, seven passenger, 
1947 model. Less than 8,000 miles, black 
finish, fully equipped, radio, heater, hy- 
dramatic, lifeguard tubes. Perfect con- 
dition. Chas. H. Sipe, Phone 2476 or 
write P.O. Box 150, Cambridg:. Ohio. 


WHEELING, ILL. 
25 Miles North of Chicago 
AUTO AUCTION 


(Wholesale Only) 


Every FRIDAY ... 12 Noon 
RAIN or SHINE 








@ BALANCE YOUR STOCK 

® BRING CARS TO SELL 

e BUY CARS YOU NEED 

e@ OPEN 24 HOURS 
Inside comfortable sales arena — Large 
outside Pavilion — Unlimited parking 
facilities — Always a fine selection of 


cars — Transport facilities available. 


Drive, fly or take bus to Wheeling. 
25 miles north of Chicago on Route 
45 (Milwaukee Ave.), Palwaukee 
Airport 2 miles. Phone 348 for hotel 
reservations. 


WHEELING 
AUTO AUCTION CO. 


John W. Corrigan, Auctioneer 
“DEALERS COAST TO COAST ARE 
WHEELING TO WHEELING” 


For Quick Results 


Try Automotive 
News Want Ads 











AUTOS - - - 
| Dunkirk Auto Auction, Inc. 


Located on Rt. 60 in Dunkirk Fair Grounds 


TRAILERS - 
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WANT AD DEPT 


USED CARS FOR SALE 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


\% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— , 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


Geo. Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer | 


Dyer Auto Auction 
Phone em Dyer, Ind. 


Res.: Chicago Heights, Ill. 5268Y3 | 
and Lansing 173-M } 


TRUCKS. 


DUNKIRK, N.Y. 





(Dealers Only) 


Every Tuesday ... 1:30 P.M. 
Rain, Shine, or Snow 
Large Heated Building 


* 5,000 CAR ACCOMMODATIONS * 
For Reservations Call 


Dunkirk 2429 


Warren A. Godfrey 
TRACTORS 


Auctioneer: 


MORE $$$ FASTER 
EVERY FRIDAY 


(DEALERS ONLY) 





QUINCY AUTO AUCTION 
Held at Broadway Motor Mart 
(Til, R. 104 at 32nd St.) 
3200 Broadway, Quincy, Ill. 
Phone 3200 


“CHARLIE” THALE, Owner, Operator 


@ Cars Galore e@ 8 Acs. Parking Space 
@ Plenty of Action e Top Auctioneers 
@ Modern Building e .'riendly Service 


A Wonderful Sale! 
We Reserve Numbers — Phone, Wire, Write 








AUCTION SALE 
(Dealers only) 


Repossessed and Dealers Cars 
TUESDAY—Sept. 28, 1948 
11:00 A.M., E.S.T. 

Sale on 2nd and 4th Tuesday 
of Each Month. 


Auctioneer—“DOC” MILLER 
237 Vinewood 
DETROIT 





Dealers Bring in Your Cars. 
Associates Discount Corp. 








AUTO AUCTION 


DEALERS ONLY 
Sale Starts at 12 Noon (C.S.T.) 
Every Thursday 
= 


MANEY MOTOR CO. 
Murfreesboro, Tenn. 








AUTO AUCTION 


TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 


EVERY MONDAY... 12 NOON 








Strattanville, Pennsylvania 


1701 Madison Ave. 





USED CARS FOR SALE 


AULO BUYERS — Best wholesale deal at 


LEO ADLER, INC., DeSoto-Plymouth. 
3000 Fenkell, 7 blocks east of Livernois. 
Detroit, Mich. UN. 3-7400. 


We Wholesale 


1948, 1947, 1946 Selected 
Trade-Ins 


All Makes and Models 


Buy Direct From the 
New Car Dealer 


See Joe Szopinski, 
Used Car Manager 


CONNELL-CADILLAC 
DICK CONNELL 
CHEVROLET 


(Wayne County’s Oldest 
Chevrolet Dealer) 


12880 JOS. CAMPAU 
Telephone TWinbrook 1-0603 
DETROIT 12, MICH. 


AUTO AUCTION 
EVERY THURSDAY 
Beginning at 1 P.M. 


WHOLESALE ONLY 


Lagoted 2 miles East of Clarion, Pa., Rt. 
322. 
North of Pittsburgh, 93 miles South of Erie. 
Call from the airport if you fly in and we 
will pick you up. 


1 mile from Clarion Airport. 84 miles 


Evan Metcalf—Auctioneer 


WALT CHAPMAN AUTO 


AUCTION 
Phone 32 











AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


JOHN CORRIGAN 
Auctioneer 


GEO. CASSIDY 
Manager 
Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 
1050 East 8ist St. 








NEWEST and BEST 


AUTO AUCTION in the EAST 
DEALERS ONLY 
oo EVERY THURSDAY 
RAIN or SHINE 
FITZPATRICK MOTORS 
1660 East Main Street 
eee 71, CONN. 
elephone Waterbury 4-4841 


TOM WEBSTER BILLIE FITZPATRICK 








AUCTION 


Thursday . .. 12:00 Noon 
Most cars entered are brought in 
by new car dealers. 

Col. Marker, Auctioneer 
‘‘We Need Buyers—Over 150 Cars 
Offered Each Week"’ 
DOC GREINER 
The Flying Dutchman 


TOLEDO, OHIO 








| **Philadelphia’s 





| 
| 








USED CARS FOR SALE 





WHOLESALE 
1949.1940 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 
Also Large Stock of Convertibles 


IRVIN SACHS 


4539 Chestnut St. 
Wire or Phone ALlegheny 4-4450 








LARGEST PENNSYLVANIA 


AUTO AUCTION 
EVERY FRIDAY NOON 


In the Heart of Lancaster County 


Low Mileage, Clean Cars 
FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 








1948-1935 
Wholesale Buyers 


Raldy Hall Doesn’t Love Any Car! 


He'll Sell Them All!!! 


Detroit Headquarters for 
Out-of-Town Dealers 


HALL-DODDS 

OF FERNDALE 
JOrdan 4-5801 
DETROIT 








Ken UO = lor Dealer 
AUCTION 


Inside a Comfortable Building, Every 
THURSDAY 


Reliable—Fair—Honest—Protective Service 


Right in the HEART of 
INDIANAPOLIS, INDIANA 
‘The Great Mid-West Market’’ 
915 N. Mllinois St. 


WHOLESALE!!! 
1946 to 1949 Cars 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


1701 State Street 
Cuyahoga Falls (Akron), Ohio 


Phone WAlbridge 2145 


BUSES FOR SALE 


CHEVROLET 1948 school 
passenger Americoach body. 
Chevrolet Sales, Inc., Brooklyn, — Mich. 


TRUCKS WANTED 





| LATE MODEL 
NEW OR USED TRUCKS 





Adams 6397 | © 


Any type or style 

Any quantity 

Must be in perfect condition 
Will travel anywhere 


Call, Wire or Write 


CHICAGO TRUCK SALES 
4545 W. Madison St. 


Tel, MANsfield 6-7772 





: _ TRUCKS FOR SALE 
complete; available. 
E. Cache la Poudre, 
Colo. 


Largest Used Car Dealer’’ 
Philadelphia, Pa. 


21500 Woodward 


Phone Lincoln 5383 








SAM GREENFIELD CO. 





bus with 48- 
Donohoe 





CHICAGO 24, ILL. 


HEVROLET COE, Holmes TK wrecker 
J. C. Johnson, 1526 
Colorado Springs, 











NEARLY NEW 


ONE 1948 FORD 


3431 N 


TRUCKS FOR SALE 


cab and chassis. 


W.R. 69 wheelbase, 196”; tires 11: 0x 
20”. Booster brakes, spare tire nd 
wheel. Excellent condition. Only $2,300 
cash. Jefferson Trucking Co., 1640 East 
MecNichols Ave., Detroit 3. Phone 1W 
2-3181. 





TRACTOR, Model iN 
dual wheels, power lift and double plows 
Sell or trade. 








tors, ‘‘Home of The Gold Seal,’’ 4196 
Pearl Rd. (FI. 1456), Cleveland 9, Ohio. 
PARTS FOR SALE 
MARGOLIS 
AUTO SALES 
CHRYSLER - PLYMOUTH 
& 


Largest Chrysler 
Parts Dealer in 
the Midwest 


e 
WE CARRY A LARGE 
STOCK OF FENDERS, 
GRILLES, DOORS, PANELS 
Genuine Mopar 


* 
Send Us Your Order: 
We Ship Anywhere 


wn 
11310 JOS. CAMPAU 
DETROIT 12 
Phone: 
TWinbrook 27500 








ATTENTION 
Pontiac Dealers 


WOODY PONTIAC 
SALES, INC. 


Has 11,000 square feet stocked 
with genuine Pontiac and Fisher 
Body parts. Available for imme- 
diate shipment. Send us your 
order. Shipped same day re- 
ceived. 

12140 Jos. Campau 

Detroit 12, Michigan 

Telephone: TWinbrook 1-1600 








OLDSMOBILE 
And All General Motors 


PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 


Hoods Core 

Grilles Hydramatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 

Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 


. 15th St. 
Tel. Baldwin 9-0352 and 9-7295 








LARGEST STOCK 


BUICK PARTS 


Wholesalers: We Are Quantity 
Shippers ... Same Day Service 
On Mail Orders and Inquiries 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash 
CHICAGO 5, ILL, 
Phone WABash 1030 








OLDSMOBILE 


1947 Dodge Truck Del ixe 
Only 9,300 miles, Mc de} 


Write Denison Square Mo- 


Philadelphia, Pa. 








' 2547, 


‘ 
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PARTS AT WHOLESALE | 


The Largest Oldsmobile Parts 
Depot in the United States 


INCLUDING SHEET METAL, FRAMES, 
HOODS, DOORS AND 
HARD-TO-GET PARTS 


HYDRAMATIC PARTS AND SERVICE 
CENTER 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 2331 
1540 S. Figueroa St. 





Los Angeles 15 


—_ 


[300 
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PARTS FOR SALE | PARTS FOR SALE 


NASH PARTS, motor, transmission, differ-| FORD PARTS shipped anywnere. Cali. 
ential, 1937 thru 1948, also large stock of write, phone. Tranter-Williams Motors 
fenders, hoods, doors, body panels, etc Inc., 4016 Allston Ave., Cincinnati 9 
Soipped same day order is received.| Ohio. Melrose 7275-6-7 
D. W. Bowman, Box 432, Sidney, Ohio. | 








JEEP PARTS 


Largest Stock of Willys-Overiand and 
Ford Jeep Parts in Northwest 


Wire for our 
Catalogue of Hard-to-Get Parts 


SKAGIT MOTORS OF SEATTLE 


GENUINE FORD PARTS—Must sell com- | 
plete inventory, 52% off list for quick | 
sale. Inventory approx. $15,000. Box | 
247, c/o Automotive News, Detroit 26. | 





FORD TWO-SPEED AXLE, part number | 
59T-4006 M, net 247., F.O.B. Milwaukee. | 


Also complete line of Ford parts. Orders | 
shipped same day received. Gundersen | 1406 — 10th Ave. 
Motor Co., 3800 W. Wisconsin Ave., East 0770 


Mil- | 
waukee 8, Wis. | 





DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for | 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th STREET JOPLIN, MISSOURI 





ee ee 








ONE OF AMERICA’s eldest leading and well-financed truck and 
bus manufacturers is planning greatly enlarged activities. We 
need 


Branch Supervisor 
Distributor Supervisor 
Branch Managers 
District Managers 


You must have had previous successful experience to qualify. 
Here is a real chance for a permanent position with 
advancement. Opportunities for the right men. 

(Our employees have been advised of this ad) 


BOX 2565, 
c/o AUTOMOTIVE NEWS, 
DETROIT 6, MICH. 


University 2-8457-8 University 1-9773 


DETROIT AUTO AUCTION 


“The Hub of the Industry” 
EVERY FRIDAY — 12 NOON — RAIN OR SHINE 


COL. CARL E. MARKER 
America’s Ace Auctioneer 
Bring your cars or send them Thursday, Thursday night 


or Friday AM. OUR Guarantee: You must be satisfied! 
CALL US for reservations and accommodations. 


C&M MOTOR SALES 


DETROIT 14550 LIVERNOIS DETROIT 





'T REMEMBER !! 
EVERY WEDNESDAY 


at 12:00 O'Clock 
DETROIT’S BIG INDOOR AUTO AUCTION 


(Right in the Heart of Downtown Detroit) 





Col. Bill Nagy, Auctioneer - - - Sam Goodman, Mgr. 


Aptco Auto Auction 


124 SPROAT ST. DETROIT, MICH. 


TE. 3-2044 — TE. 3-3129 





EVERY THURSDAY — 12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


CINCINNATI, OHIO 


Woodburn 3060-0392 
Pat Patterson 


(300 READING ROAD 


Tel.: 
Auctioneer: 











AT EARL A. SCHOTTS | 


| 





ENGINE REBUILDING — Crankshaft 


CRUISER—StyleCraft 1947 custom model, 


FIRE EXTINGUISHERS—New—Surplus. 1 








1906 


Designed by a car dealer of twenty years’ 
experience, 
with slotted bracket or slotted bumper. 
Easily attached to any license plate with- 
out alteration. 
aluminum or fiber plates. 
locking washer prevents rotation and loss. 
Thirty-day money-back guarantee. 
delivery. 
dealers, please add 3% use tax. Order now 
from your jobber or 


1498 Overlook Dr. 





PARTS FOR SALE 


REBUILT TRANSMISSIONS — Exchange 


Fords, '29-'31, $15; '32-'39, $25; '37-'39, 
$25; 60 H.P. Plymouth, Dodge, DeSoto, 
Chrysler not O.D. $25. Other prices 
quoted on request. Prompt shipment. 
Known from coast to coast. Kenny’s 
Auto Wrecking, U.S. Route 25, Lima, 
Ohio. 


AUTO EQUIPMENT FOR SALE 

MOVING BILLBOARD-MOBILE Merchan- 
diser, converted city transit bus complete 
with bins, showcases, display stands. 
Proven successful by one of nation’s 
largest Ford dealers. Priced to sell. Pic- 
tures and information available on re- 
quest. Floyd Rice, 14300 Livernois, De- 
troit 4, Mich. 

1947 HARLEY-DAVIDSON SERVI-CAR— 
Perfect condition—looks like new. Com- 





plete with tow-attachment. Only $695. 
Floyd Rice, 14300 Livernois, Detroit 4, 
Mich, 





IMMEDIATE DELIVERY 


Automatic BraKinGs 
Red Arrows — Tow Pilots 


Tow Bar Sales Company 
Factory Distributors 
100 S. Clinton St. Chicago 6, TL 
DE 2-0700 AN 38-8888 DO 38-8373 








SHOP EQUIPMENT FOR SALE 


FOR SALE—Complete set heavy-duty auto- 
motive alignment and brake _ service 
equipment, slightly used. Manbee 705 
wheel alignment unit. Manbee HAS628 
twisting arms, Manbee HAS 600 heavy- 
duty axle straightener, Manbee 708 wheel 
balancer, Manbee 530 heavy-duty frame 
straightener, extra set Manbee 54K cam- 
ber-caster gauges, 4-ton Walker hydrau- 
lic floor jack, set of eight Kingpin bush- 
ing reamers and electric drive, 5-ton 
hydraulic push-pull body jack assembly, 
35 B Star brake liner machine, Wagner 
brake fluid ball, brake cylinder hone, 
grease guns. Two extra hydraulic jacks, 
etc. Cost new 1946-47, $4,181.50; sale 
price, $3,150, f.o.b. Britts Motor Co., 
Mount Airy, N. C. 


IMMEDIATE DELIVERY—New steel parts 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 
also have available new and used lockers, 
new benches, Parker vises, tool boxes, 
Black & Decker electric tools and grind- 
ers, Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to 
mention. We ship everywhere. Write for 
“In Stock"’’ bulletins and tell us what 
items in particular you require. All re- 
quests cheerfully acknowledged. We 
stock what we sell. Machinery and 
Equipment Exchange, 3400 W. Fort St.. 
aoe 16, Mich. Telephone TAshmoo 

5-2310. 


i ANTIQUE CARS FOR SALE 


INTERNATIONAL, fair condition; 

Brush, excellent condition. 1915 
Ford, good condition. New car, any 
make, or best offer. S. B. Teu, 4306 
S. 36th St., Arlington, Va. 


"ACCESSORIES FOR SALE 


DEALERS 
Quick Change License 
Plate Holders 





1908 











Fit all make and model cars 
Will not tear or mutilate 
New exclusive 


Prompt 


75 cents per set of four. Ohio 


C. HOWARD 


AKRON 7, OHIO 


MISCELLANEOUS 


grinding and metalfzing. John P. 
Hughes Motor Co., Inc., 300 Commerce, 
St TLynehbure. Virginia 





274”, beam 11 feet, draft 22 
Sleeps four, power-Chrysler 
Crown 115 H.P., fully equipped including 
winter cover. Run less than 20 hours. 
Looks like new. (Ordered larger boat.) 
Cloyd W. Wagner, Packard Agency, Mas- 


sillon, Ohio. 


length 
inches. 





gal. carb. tet. Approx. list 80.00, $17.50. 


2% gal. FOAM. Approx. list 35.00, 
$12.00. B. G. Suite, 305-40 8S. Clinton 
St., Chicago 6, Il. 


Special Announcement 
Advance Training in Automotive 
Transmission 
Including 
HYDRA-MATIC 

DYNAFLOW 
FLUID DRIVE 


Now Available at 
COMMERCIAL TRADES 
INSTITUTE 


1412 Greenleaf Avenue 
CHICAGO, ILLINOIS } 


Write Today 
for Free Bulletin 


Fast Action! That’s what they 
say about Automotive News 


Want Ads. We sell everything 
FOR YOU. 








BUY YOUR STOCK OF USED CARS 





Ilorsehends Auto 
AUCTION 
Phone 274 

Ilorseheads, N. Y. 

Every Friday 
At Noon 


AT 


OR 


Danville Auto 
AUCTION 
Phone 881 


Danville, Pa. 
Every Wednesday 
At Noon 


TWO OF THE LEADING AUTO 
AUCTIONS IN THE EAST 





DEALERS ONLY 








Both of these auctions are conducted by the same management. So 
you know you will receive the best of service and accommodation. 


Horseheads, N. Y., and Danville. Pa., Auto Auctions 


Ronald D. West — Owner 


Jos. E. Johnson — Auctioneers — Tex Rickard 


ASK FOR OUR WEEKLY MARKET REPORT 
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ON THE SPOT PRICES! 


Yes, every week we mail our weekly used car auction 
prices to every corner of the U.S.A. without charge. 


Our prices are never 


padded. They are actual sales 


based on our REGULAR WEEKLY AUCTION. 


Keep Informed . . . Write for Yours Today! 
There’s No Charge . . . Don’t Delay! 


(30 Miles Southeast of Erie, Pa.) 


Every Saturday .. 


CORRY AUTO AUCTION 


Sponsored by 


- 12 Noon (D.S.T.) 


Aikens Motor Sales, Ine. 


CORRY, PENNSYLVANIA 





Dial Corry 21-345 





Don’t Forget Your Date With 


THE HAPPY SWEDE 


Columbus’ Only Auto Auction 


DEALERS ONLY 
EVERY FRIDAY ... 12 NOON 


Olentangy River Road and Goodale Street 


Art Grandi, Auctioneer - - i 


reet Address 


= 
“A 


Car Dealer J 


Jobber 1 


COLUMBUS, OHIO 


Joe Knop, Salesmanuager 


AD-4403 





NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [[] or Two Years $14 [[] 
for which check is attached [1] or send bill [] 











UTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICTI. 


icsidhad tshbarbuacboaltaerabeesaeibeaned State.... 


TRADE CONNECTION: 
Truck Dealer (1) 
Insurance [ Financial 7 


Manufacturer [ 
Supplier [1 
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en Philadelphia 


Put your sales ammunition ‘‘on target’ in 





America’s 3rd market. Remember that today 
THE INQUIRER is first in advertising linage... 
and is out front in PRODUCTIVITY. 


Philadelphia Men’s Stores Prefer 
The Inquirer 


INQUIRER 2nd PAPER 


396,880 307,596 
LINES LINES 


DAILY AND SUNDAY DAILY AND SUNDAY 





FIRST 6 MONTHS, 1948. SOURCE: MEDIA RECORDS 





NOW IN ITS 15TH CONSECUTIVE YEAR OF TOTAL ADVERTISING LEADERSHIP IN PHILADELPHIA 


Che Philadelphia Inquirer 


Exclusive Advertising Representatives 





T. W. LORD, Empire State Building, N.Y.C. ROBERT R. BECK, 20 North Wacker Drive, Chicago GEORGE S. DIX, Penobscot Building, Detroit 
Longacre 5-5232 Andover 3-6270 Cadillac 6005 





West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 * 448 S. Hill St., Los Angeles, Michigan 0578 
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